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...helps plumbing contractors put water to work in your home 


Turn on a tap anywhere in your home and water flows out 

ready to serve you 1n dozens of useful ways. Homes equipped with 
copper pipe and tube are assured rust-free water lines for 

supply and drainage, for plumbing, heating and air-conditioning systems. 
Phelps Dodge-manufactured copper and copper-alloy pipe and 

tube are specified for fine American craftsmanship and lasting quality 


by plumbing and heating contractors throughout the nation 


PHELPS DODGE COPPER PRODUCTS 


Corporation + GOO Park Avenue, New York 22. N.Y 





LONG DISTANCE PUTS SALESMEN WHERE THE SALES ARE 


“An inquiry was received from a prospect in New =). a 
York,” says Clement S. Castleberry, president of Castle- LONG DISTANCE RATES ARE LOW 


berry Food Company, Augusta, Ga. “Right away, I tele- Here are some examples: 


! 
! 
! 
' 
! 
! 


dd one of New Y < Salesmen. ’ 
phoned ne of our New York salesmen Washington, D.C. to Philadelphia 60¢ 


“In no time, he was in the prospect's office—quoting Cincinnati to Detroit B5¢ 
prices, arranging delivery dates. Nashville to Chicago $1.10 
San Francisco to Salt Lake City $1.35 
Tulsa, Okla. to New York $1.70 

Nothing’s more efficient than Long Distance for follow- These are day rates, Station-to-Station, for the first 
. ° es . ° . . three minutes. Add the 10% federal excise tax 
ing up inquiries. Give it a try, and see for yourself. 


“Result: A big order on the first call!” 


BELL TELEPHONE SYSTEM 


Long Distance pays off! Use it now... for all it’s worth! 
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READERS SAY 


Cement Mix-Up 


Srr: In your article on the cement 
industry (“Lone Star’s Hemispheric 
Hopes,” Forses, Nov. 1), you got mixed 
up on terminology. You don’t pour ce- 
ment—you pour concrete, made of ce- 
ment, sand, stone and water 

J. A. WHYTE 
Vice President 
Gifford-Hill & Co 
Texarkana, Tex 


Lone Star Cement says concrete 
composed of Reader Whyte's mixture 
but it is placed, not poured—Eb 


W elfare-State Advantages? 


Sm: Your editorial on Sweden (“Joys 
and Sorrows of a Welfare State,” Forses, 
Oct. 15) is so honest that the amazing 
thing is you fail to realize the favorable 
advantages in Sweden's welfare state 

“Stockholm is unmarred by poverty 
and slums that disfigure so many Old 
World cities.” Only Old World cities? 
How about New York or Chicago? 

“Health insurance is free for the poor 
Do you realize that serious illness means 
financial catastrophe for countless Amer- 
ican families? “Unemployment is 1% of 
the labor force.” What is it here? Do 
you really believe nothing is wrong with 
a system that tolerates slums all over the 
wealthiest nation in the world? 

WALTER VON FeLpavu, PhD 
New York, N. Y 


Str: Having myself visited Sweden as 
late as 1958 for the fifth time, I know that 
your comments are absolutely correct 

HJALMAR OLSON 
Pompano Beac h, Fla 


Exemption Dispute 


Sir: The Sire Plan was never in “hot 
water with the SEC for avoiding regis- 
tration requirements” as stated in Forses 
(“Men of Property,” Oct. 15) 

The point at issue involved Section 3 
(A) (3) of the Securities Act of 1933 
which covers exemption from registra- 
tion for a public offering involving the 
sale of notes with a maturity date not 
more than nine months from issuance 

Sire Plan voluntarily and without prej 
udice to its claim that registration was 
not required, offered to register its notes 

HARRISON Bropy 
Media Director 
Sire Plan Portfolios, In 
New York, N. Y 


After court action was nitiated by 
SEC, but before the issue had been de- 
termined by the courts, Sire Plan agreed 
to register its notes, and the action was 


dropped—Ed 


Str: May I compliment you on so ade- 
quately picking the weak spots realty 
syndication 

CHARLES SEGAI 


Attorney 
New York, N. Y. 
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SIDE LINES 


Happy in a 
Few, if any, magazine readers eve1 
think of the “motor” that runs a 
magazine from printing plant to 
subscriber. Not, that is, until some- 
thing goes wrong with the delivery 
Then they 


are understandably prone to cuss 


of thei: personal copy 


the whole system out 

Take, for example, a hypothetical 
subscriber, who has recently made 
the annual pilgrimage to his sum- 
mer cottage. Off he goes for three 
months in the summer so that his 
family can frolic in the sun and 
surt Ove! the first weekend 
stretched out in a hammock, cool 
drink in hand, he realizes the only 
thing n issing is something good 
to read.” 

“Bla ne 
calls into the 
Where's 


my Forses”? 


house 


it never came, 
answers his wife 
Out of the ham- 
mock tumbles an 


irate subscribe 


Hammock 


each of the departments concerned 
the dates their various operations 
are to be performed so that the sub 
scriber may receive his copy on 
time 

Take, again, the grousing lette: 
from the man in the hammock. Let 
us say that on Thursday, the fourth 
day of the month, he airmailed his 
change of address request from 
Los Angeles. On Monday, the se, 
enth it was received D the 
Subscription Service Department 
Processed at the mail cage, the re 
quest was then routed the same day 
to the subscriber stencil f ection 


When thx 


file section the add 


request a a i the 


cessing 
aay 


iintain 





“Blast them!” he 
mutters to himself and to a few 
passing mosquitoes. “I notified them 
two weeks ago to change my ad- 
dress. What do I pay $7.50 a year 
for if I can’t have my copy when 
I want it?” 

Monday morning finds his secre- 
tary taking down in her little short- 
hand book the reader's blistering 
letter to ForsBes 

An unfortunate misunderstand- 
ing! How did all this come about? 
Well the cover-to-cove! 
reader has probably 


FORBES 
noticed the 
little paragraph appearing on dif- 
ferent pages throughout the maga- 
zine stating 

Please send old address 
(exactly as imprinted’ on 
mailing label of your copy of 
Forses) and new address 
(with zone number if any) 
allow four veeks for change- 
ove! 
it take tour 
weeks to pertorn the simple task 


should 


But why 


~ chan ‘ 


ging an address 

Answel the change of address 
as a physical operation actually 
does not take more than five min- 
ites provided all the required data 


presented However, much 
more is involved in executing the 
change. Every magazine published 
has a detailed working plan for 


each issue. The plan spells out for 


in 
post office zone sequence 
to save one day it | ry time 

If our subscriber had not included 
his postal zone numbe vith his 
change of address request, the re 

quest would have to be first routed 
to the postal zoning section where 
the postal zone number for the old 
address would be identified and 
entered on the request so that the 
stencil file section could locate the 
On Friday morn 

stencil 
was removed from the file and for 


old mailing plat 
ing the original iddres 
warded to the stencil cutting 
tion where a new mailitr 
prepared 

By then, alas 
15th-of-the-month 
ready on its origini 
address. His ne> opy of Forses 
would, of course, arrive at his sum 
mer address on time, but this would 
be exactly four weer from the 
day he airmailed | 
change of addre 

Forses prides 
that it keeps I | moto! 
tuned up to the maximum numbe1 
r.p.m. But your cooperation is a 
most important lubrica to the 
machinery. Therefore please dont 
forget to allow four notice if 
hangs yo addres 


A Forses in the han 


you want to 
wortl 


two at the wrong 


Volume 64 
10 





get 
top fleet 
gas mileage 
with Chevrolet 


(the car that’s 
tops in fleet sales*) 


The way these Chevies go and go on a 
tankful of regular gas is one of the 
reasons more fleet buyers go for Cher- 
rolet than any other car. And this year 
there’s more reason than ever to put 
economical Chevrolet power to work 
in your fleet. There's the ’60 version 
of the famed Hi-Thrift 6, savin’est 6 in 
any full-size car, and there's the new 
Economy Turbo-Fire V8, engineered 
for up to 10% greater gas mileage. 
Figure with this all the other ways 


Chevy saves you money—from the 
time you buy to the time you trade—and 
you'll find you just can’t get better 
mileage out of your fleet dollars. 


Your dealer's got all the facts on these 
°60 Chevrolet features, made to order for 
your fleet needs: 

QUICKER STOPPING BRAKES 
Durable bonded linings, larger front-wheel 
cylinders for ‘60 deliver surer stops with 
less pedal pressure. 


LONGER LASTING TIRES 
tread material lengthens life, gives greater 


Improved 


traction, reduces tire squeal. 


EASIER-TO-LOAD LUGGAGE COM- 
»>ARTMENT— There's 30 cu. ft. of space 
made to order for sales samples. And it’s 
easier to get things in and out, thanks 
to wider deck lid, lower loading height. 


NEW ECONOMY V8s—Gets up to 10% 
more miles on a gallon of regular with 
new economy-contoured camshaft and 
other gas-saving refinements. 


HI-THRIFT 6—’60 version of the engine 
that got 22.38 miles on a gallon of regu- 
lar in most recent Mobilgas Economy 


Run—more than any other full-size car. 


LOWER PRICES— Alli comparably equip- 
ped V8’s are lower priced for 1960, as are 
many popular options ranging from auto- 
matic transmissions to windshield washers. 
... Chevrolet Division of General Motors, 
Detroit 2, Michigan. 


*Latest annual registration figures com- 
piled by R. L. Polk & Co. sho 5.12% 
of the sales to fleet buyers of 20 or more 


units were Chevrolets—nearly half again 


as many as the second-choice fleet car. 


The car America likes to do business with! VCuEvRoLer 
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TRENDS & TANGENTS 


Private plane industry will set new 
sales records in 1960, predicts Presi- 
dent Dwane L. Wallace of soaring 
Cessna Aircraft Co. But that may be 
only the beginning, according to Wal- 
lace, who thinks the makers of private 
aircraft are only beginning to cash in 
on the market 

. e 2 

High interest rates will continue 
for the rest of the year and could 
even go higher, says Dr. Marcus Nad- 
ler, consulting economist to the Han- 
over Bank. Nadler forecasts easie1 
money early in 1960 but adds an im- 
portant “if.” “If wages and prices 
continue to move upward,” he says, 
“the Federal Reserve will have no 
alternative but to adhere to a policy 
of active credit restraint which ulti- 
mately will bring the boom to an end.” 

° . ° 

Are Americans up to their ears in 
debt? Not as far as their homes are 
concerned, says the National Indus- 
trial Conference Board. The NICB 
reports that no less than 44% of alli 
non-farm homeowners have no mort- 
gages whatsoever hanging over their 
heads 

e 2 ° 

Strike Scoreboard: In the third 
quarter, the big three steel companies 
alone (U.S. Steel, Bethlehem, Repub- 
lic) racked up operating losses of 
$238.4 million. Total personal income 
slipped from an annual rate of $383.8 
billion in June to $379.4 billion in Sep- 
tember. And the national Association 
of Purchasing Agents predicts a rise 
of at least 3°, in steel prices, once the 
strike is ove 

. . ° 

In a fancy swap designed to help 
the hard-pressed Haitian government, 
U.S. has agreed to swap surplus 
wheat for the production of Reynolds 
Metals’ Haitian bauxite mines. Faced 
with worldwide surplus of the raw 
material, Reynolds otherwise would 
have had to shut down the facility, 
throw the miners out of work and 
deprive Haiti of badly needed dollars 

* e s 

Duquesne Light Co. is not hurting 
much from the steel strike even 
though it operates largely in the steel- 
struck Pittsburgh area. Duquesne 
managed to hold its drop in third 
quarter earnings to just lc a share 
(to 29c). T®ugh industrial power 
sales were off 35°,, Chairman Philip 
A. Fleger noted that large industrial 
users, such as the steel companies 
still have to pay “demand charges” of 
70°, of their normal rate, even when 
little power is being used 
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DICTOGRAPH 


now enters 
eeane) 
jet age 


relopsebestveebler:haleset 


with a 
system 
that thinks 


Push-button intelligence with PRIVACY 
for the executive is a vital asset for 
decision and action. DICTOGRAPH 
provides the executive with new desk-top 
communication instruments that think 
with jet age speed, expedite inter 

office activities through an all-transistor 
brain. The new fool-proof DICTOGRAPH 
system instantly tells the executive 

the who, what and where of each call 
DICTOGRAPH is the key executive tool 
of more American government, military 
and business leaders than any other 
communication system. DICTOGRAPH is 
the only system that provides proper 
control, supervision and liaison. A 
DICTOGRAPH representative will survey 


p= your internal communications 
=—. 


requirements without obligation 


eee 
a 


ms 


Se EEO 


1 DICTOGRAPH PRODUCTS, INC., Dept. FB-11, 95-25 149th Street, Jamaica 35, New York 


Iiwantt save me s 


Please send 


r the new C 


NAME 
COMPANY 
ADDRESS 


CITY ZONE STATE 


——— ___ 
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Products and Ideas 
that can pay off for you 


These stories illustrate how Koppers customers are using our 
products to cut costs, make a better product and improve 
efficiency. If there is an idea here that suggests a money-saving 
solution to you, just return the coupon and we'll send you full 
information on the subjects you check. 


a BREE ARR oc TILE NR 


Permanent pole-type garage for $1.94 a square foot 


You're looking at a smart investment 
made by the Battle Creek, Michigan, 
school board. It’s a permanent garage, 
big enough to house 26 buses, 24 pieces 
of miscellaneous equipment and a repair 
shop. Total dimensions— 144 feet by 176 
feet. And, this structure cost only $1.94 
per square foot, because it was built on 
Koppers poles, using the modern, eco- 
nomical pole building approach to con- 
struction, 

Koppers pole buildings usually go up 
for about 4 the cost of conventional 
structures. They are completely safe from 
decay and termites, and require practi- 
cally no maintenance. They can be fin- 
ished inside and out with any type of 
building materials. Insulation, heating, 
and air conditioning are easily added. 

Need a bus shelter, a warehouse, a 
dealer showroom? Want it in a hurry 
Write for full details. Return the coupon. 


This is the eighth of a series of advertisements which illustrates how Koppers products 


cut costs, improve efficiency, and contribute to making a better product. If you would like 


copies of the complete series to date for your product information file, just write us 


« 


a 


Ae 


“Gas 
{<—S 


_ 


What makes a 
Telephoto picture? 


Watch these pictures roll out of a Tele- 
photo receiver for a few minutes and 
you'll want to know how a picture is 
sent by wire. 

A photoelectric cell scans the photo- 
graph at the transmitting location, trans- 
forming the dark areas into strong elec- 
trical impulses and the lighter areas to 
weaker impulses. These electrical pulsa- 
tions are transmitted any distance to the 
receiver. There an iron electrode responds 
to the electrical impulses, reproducing the 
same light or dark areas on paper treated 
with Catechol 

It’s the unique reaction of iron with 
Catechol, from Koppers, which makes 
possible this transmission of pictures. 
Used by both the United Press Interna- 
tional and Associated Press for Telephoto 
transmission, Catechol paper, manufac- 
tured by Hogan Faximile Corporation, 
provides a black to white reproduction 
range that cannot be matched by any 
other chemical agent. Catechol is eco- 
nomical, yet so pure that no quality con- 
trol tests are needed by the paper impreg- 
nators. So unique and varied are the uses 
for Catechol and its derivatives that they 
merit your investigation. Catechol is but 
one of a large number of useful fine 
chemicals produced by Koppers. Check 
the coupon for further information. 


Flameproof tents for outdoor girls 


Let the marshmallows blacken and the 
fire flicker on into the night. This Girl 
Scout tent is flameproofed with materials 
containing HaLowax" Chlorinated Par- 
affins, a product of Koppers Tar Products 
Division. 


Canvas so treated cannot burst into 
flame. It will char but will not ignite. And 
when the source of the fire is removed, 
the charring stops. 

Although fire resistance is its most no- 
table advantage, HALOWAx also helps to 
give canvas resistance to water, weather 
and mildew. It keeps the fabric soft and 
pliable and reduces cracking and shrink- 


ing. These commercial flameproofing ma- 
terials can be applied to canvas in tents 
camp chairs, tarps, boat covers . . . or 
any type of canvas equipment. Chlorin- 
ated naphthalenes and chlorinated par- 
affins from Koppers are used in many 
other ways, in the pggyoleum, electronics 
and plastics industries. 

Whether you're interested in tents or 
tarpaulins, aardvark awnings or zebra 
umbrellas, it will pay you to investigate 
the advantages of fabrics treated with 
flameproofing compounds containing 


HaALowax chlorinated paraffins. For more 
information, check the coupon 





Couplings operate non-stop for two years—at 600°F ! 


Inside Pittsburgh Plate Glass Company’s 
Works 7 at Cumberland, Maryland, a 
one-quarter-inch thick continuous ribbon 
of white-hot glass squeezes between two 
thick rolls and creeps onto a conveyor. 
This is the beginning of an operation 
known as the annealing process, or the 
controlled cooling of molten glass. 

Over two years ago, Koppers Metal 
Products Division supplied this Lehr ma- 
chine with 314 FAST’S Couplings. These 
self-aligning, gear-type couplings have 
been operating the conveyor 24 hours a 
day ever since. What's more, they've been 
performing at an ambient temperature of 
600°F.—and that’s hot! You take the 
safety covers off to have a look, and the 
couplings are still doing their job, with 
lots of service ahead of them. 

Koppers manufactures couplings for 
numerous applications ranging in shaft 
sizes from 44-inch to 36 inches. Perhaps 
FAST’S Couplings are the answer to your 
power transmission problem. To find out, 
just check the coupon. 


Continuous casting machine helps 
Save Stainless steel users 15% 


Pour molten steel in the top and out of 
the bottom come solidified billets or slabs 
—in One, non-stop operation. That's the 
continuous casting process in action at 
Atlas Steels Ltd., Welland, Ontario. And 
this ingenious short cut to steelmaking 
has enabled Atlas to reduce the selling 
price of their +1 Finish stainless sheet 
and plate by 15 to 20°; 

Continuous casting yields more usable 
steel per ton melted. What's more, pre- 
liminary heavy rolling processes are re- 
duced. Atlas Steel has the first commer- 
cial scale continuous casting installation 
in North America. It was designed and 
constructed by the Freyn Department of 
Koppers Engineering and Construction 
Division. Like to know more about the 


Less glare, better light continuous casting process? Or, do you 


have a specific metallurgical construction 


diffusion with problem? Use the coupon. 


® 

wwe KOPPERS 
What do you look for in a fluorescent 
lighting fixture? Versatility of design, du- Divisions: Chemicals & Dyestuffs « Engineering & Construction « Gas & Coke + Metal Products 
rability, glare reduction, color? Leading Plastics + Tar Products * Wood Preserving « International 
fixture companies have found that 
EVENGLO polystyrene provides them all. 
EVENGLO is a unique plastic which can be 
molded or extruded in almost any size, 
shape or color. It creates a pleasing, re- 
laxed atmosphere—wherever used. Piease send me further information on the foliow- Address 

If you need an economical plastic, iG AEREY-CEENG GPOSUEES GRE SEERS 
tailor-made for perfect light diffusion, try CO POLE-TYPE BUILDINGS City 
EvENGLO. But right now, check the cou- 0 ee ae caine 
pon for additional information and a list C2 FAST’S SELF-ALIGNING COUPLINGS Company 
of lighting manufacturers currently using 0 EVENGLO® POLYSTYRENE 
EVENGLO in fluorescent fixtures. 0 CONTINUOUS CASTING MACHINE Job Title 


—-— PUT THESE IDEAS TO USE NOW! 


To: Fred C. Foy, President 
Koppers Company, Inc., Room 1428 
Koppers Bidg., Pittsburgh 19, Pa. 








NTH BLES 


__Intafigibles 
intangibles 


To meet the demands of today, it takes such basic 
concrete factors as material, manpower and 
machinery 


To meet the demands of tomorrow, however, we 
must depend upon “the intangibles’’— ingenuity, 
experience, imagination, creativity, even the most 
diaphanous intangible of all: man’s ability to 
dream. 


That’s why we have a large staff of highly trained 
scientists and engineers working in our research 
laboratories from coast to coast. 


These are the men and women who are creating 
new products and new services that will enable us 
to help industry supply tomorrow’s demands. Not 
to mention a variety of capabilities in national 
defense as well. 


Only by investing in tomorrow today can we con- 
tinue to serve a growing America. General 
Telephone & Electronics Corporation. 


GENERAL 
eH) TELEPHONE & FLECTRONICS 


730 Third Avenue, New York 17, N.Y. 
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“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


EUROPE 


COPENHAGEN 


refused to temper their objections to Britain's Common- 


It is 12 months now since the French 


wealth trade ties and thereby shattered all immediate 


hopes for an economically united Europe. Since then 
France, Germany, Italy and the Benelux countries have 
gone their own ways with firm plans for thei: 
Market. Barring the 


million people of these six nations will start in just six 


own 
Common unforseeable, the 166 
weeks on the second step in dismantling most of the tariff 


and quota barriers between them—and some of the 
political ores as well 

But what of the rest of Europe? Making a virtue out 
of necessity, Great Britain and Sweden are now patch- 
ing together a makeshift alliance of seven European na- 
tions outside of the Common Market 
“The Outer Seven.” 


bound by trade ties to Britain, is reluctantly going along 


They already have 
a popular name Denmark, tightly 
Austria, Switzerland, Norway and Portugal are also lining 
up for the Outer Seven 

Where, then, is United Europe? We find today that 
our allies are choosing sides. Unquestionably we are at 
one of those historic moments; it is the moment which 
will decide whether Europe’s urge for unity will flower 
or whether it will degenerate into new bitterness and 
rivalry 

Nowhere in Europe are people 
more worried over the dangers in- 
herent in these rival trade blocs 
Denmark 


trade. It exports almost 


The Outer Seven 


than in litthke Denmark 
lives by 
25°, of its national production, 
imports at the rate of $340 a head 
for each of its 4.5 million people 


Minister H. C 


is saying openly that the whole 


Prime Hansen 


pattern of European trade may 
Otto 


Krag, his foreign minister: “Den- 


be threatened. Says Jens 
mark cannot accept [as final] any 
European solution unless we have 
a broad European market which 
makes it possible for Denmark to 
sell both to Britain and Germany 


on the same conditions.” 
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® ] The Common Market Six 


iT SIXES & SEVENS 


As things now stand, Krag and Hansen fear that one 


day soon this may no longer be possible. Germany 
eventually may have to give preference to food imports 
discriminate against Den 


from the Netherlands and 


mark's. Germany, in turn, may lose out in the Swedish 
auto market. And Britain may be hard pressed to keep 
her vital markets among the Common Market Six 

This is a serious business. Billions of dollars in trade 
are at stake. Our own already hard-pressed industrial 
exports may face new obstacles. Nor is trade dislocation 
the only potential ‘danger raised by the establishment of 
Many 


the old political antagonisms may flare up again 


these rival trade blocs Europeans fear that all 
Franco 
British amity is already foundering. The Scandinavians 
are bitter at France. The Germans are 


British 


pet ved at the 


What can be done to head off a collision? Sad to say 
there is little hope of the Common Market Six and the 
Outer Seven merging over the next few years. The Danes 
admit privately that the French show no signs of com 
promising with the British. Nor is it any more likely that 
sritain will cut her great ties with the Commonwealth 
simply to satisfy French demands 


And there are other temporarily immovable hurdles 
to an economically united Europe 
Denmark must probably stay out 
of the Common Market as long as 
Britain Sweden, Switzer- 


official 


policies of neutrality and will not 


does 
land, Austria all have 
now accept the political ties that 
the Common Market Six are forg- 
ing. They are prepared only for a 
kind of alliance 
with the Common Market Six 


loose, reciprocal 

Must we then sit helplessly and 
watch Europe drift toward a trade 
The Danes do not think so 
later,” Foreign 
Minister Krag, “the Six and Seven 
The Dan- 
is that 


war? 
“Sooner or says 
must reach agreement.” 
ish government's big fear 


the Common Market may get to be 





a going concern before it comes to 


11 





terms with the Outer Seven. If that happens, there will 
be vested interests and protected markets in each group 
which will make future compromise difficult. 

So the Danes, in effect, would like 
to see everyone go slow. “Things are 
in the melting pot today,” Prime Min- 
ister Hansen told a Forses editor. “We 
must keep talking,” added Foreign 
Minister Krag. There is a tendency 
here to hope that eventually there 
can be forged a true North Atlantic 


Community, including the U.S. and 


Prime Minister 


Hansen Canada as well as Western Europe 


ps 


But this will take time and patience and negotiation. 

History cannot be hurried. Generations of reformers 
Rushing the Common 
Market may prevent it from devel- 


have learned this to their cost. 
oping into a genuine common market. 
It back, than ad- 


vance, cause European 


set rather 
the of 
So, at least, runs the Danish 
It 


and 


may 


unity. 
good deal 
be that 


served 


makes 
it 


interests would best be 


argument. a 


of sense, well 
US 
by 


not by hurrying it. 


may 


broadening the Common Market, 
Foreign Minister 
irag 


“IT CAN'T HAPPEN HERE” 


COPENHAGEN—For 


common 


of us who thought that 
the strike it 
dragged into costly months of futile deadlock, the whole 


those 


sense would settle steel before 


affair has been an unsettling experience. In this respect, 
little Denmark can teach a lesson to the United States. 
In Denmark, a country every bit as democratic as our 
own, such a stubborn, wasteful strike would be unthink- 
able 


labor 


Whether you talk to Danish businessmen, officials 


o1 leaders, the answer is the same: “It couldn't 


happen here.” 
The 4.5 


highly developed sense of national responsibility and a 


It probably couldn't. million Danes have 


a 
healthy willingness to subordinate group interests to it 
This is not because the Danes are necessarily more patri- 
otic than Americans. But Danes, from the 20-acre farmer: 
on Funen to the biggest industrialist, realize that their 
very national existence depends on labor peace. A small 
nation selling its goods without subsidy in a highly com- 
petitive market can hardly afford excessive costs. 

In 


a relatively serious strike in several Danish trades. After 


So they have avoided labor strife 1956 there was 


four weeks passed without an agreement, Parliament 


stepped in and imposed a settlement. Concedes one in- 
dustrialist: “We employers considered the settlement fair; 
There majo 


This in spite of the fact that the ruling 


the workers were annoyed hasn't been 


strike 


a 
since.” 
Social Democratic Party is strongly union-oriented 
Wages for skilled workers here average $1 an hour 
That comes to about $45 for the average work week. It is 
enough in Denmark today to enjoy a standard of living 
not far inferior to our own. This is possible because the 
government has also succeeded in keeping the cost of 
living within bounds. To accomplish this businessmen, 
no less than workers, have had to accept restraints 
Because they have kept costs competitive, the Danes 
are the 


enjoying In 


Despite a 30° 


greatest prosperity their history 
decline in agricultural employment since 
The 
Danish industry has more than taken up the slack 

60% of Denmark’s $1.2-billion export 


total still comes from the famous butter, cheese, bacon, 


1947, joblessness is almost non-existent rise in 


Some annual 


hams and other foodstuffs on which the country’s wealth 


was first built. But industrial exports, just $100 million 
1947, had climbed to $500 


Danish industrial firms are world-famous today 


in Some 


Bur- 


meister & Wain is the world’s largest builder of marine 


million last year. 


diesel engines for big ships. A.P. Moller’s famed Odense 
Steel Shipyard is equipped to build three 100,000-ton tank- 
ers all at once. Perhaps most amazing of all is Danfoss. 
Twenty years ago Danfoss consisted of young Mads Clau- 
sen working in an improvised workshop on his father’s 


farm. Today Danfoss is a $30-million-a-year electronics 
firm, employing 6,000 workers and exporting instruments 
and compressors to 70 countries. 

All these big Danish firms operate in high labor cost 
Without 


healthy labor atmosphere, they could not have prospered. 


industries where automation has its limits a 


Healthy it has been. Labor, 90° organized, has agreed 
to accept a gradual transition to the 40 hour week, is now 
working 45 hours. Unions and employers now work on 
three-year contracts. 
than 60° 


Perhaps most important, no less 
of all Danish labor is paid on a piecework basis 
Unions and employers work together closely on measures 
which will improve productivity 
it 


Featherbedding as we 


know is almost nonexistent 


Yet this is not to say that Danes are not human. Labor 
union leaders are quick enough to criticize the boss, and 
the boss likes to grumble that workers don’t work as hard 
as they used to. Explains one young Danish businessman: 
“On questions of philosophy we have our differences with 


We are both 


interested in the same thing; maximum productivity.” 


the unions. But not on technical matters 


The Danes hope to attract more U.S. investment than 
the comparatively small amount they have gotten until 
now. They cite Denmark’s central location; its accessi- 
bility to the “Outer Seven” nations with their 90 million 
well-heeled customers; low and high 


corporate taxes 


depreciation allowances. In my opinion they can also 
offer exceptionally skilled and cooperative labor. 

U.S. businessmen interested in getting a direct foothold 
As for 
the rest of us, we might well ponder what Denmark’s 


in Europe would do well to look into Denmark 


labor-management cooperation has done for the country’s 


well-being. We can learn a lot from the Danes. 
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A NEW DESK FROM GFE... 
designed by one of America's 


oig-t-ham-tmeiaihd-lendela-tmnalaeal— 


GENERAL FIREPROOFING 


YOUNGSTOWN 1, OHIO 





“CPational Accounting Machines return 


52% annually on our investment.” 


—UNITED AIRCRAFT CORPORATION 
Pratt & Whitney Aircraft Division, E. Hartford, Conn. 


“The mountains of paper work which 
must be processed in our accounting 
departments make efficient accounting 
methods mandatory. For the same rea- 
son, the equipment on which the media 
is processed must assure an even flow 
of data or the system could suffer from 
costly delays and bottlenecks. 

“Our seventeen National Class 31 
and 32 multi-duty accounting machines 


speed the flow of data and return 52% 


annually on our original investment. 

“Because these machines are multi- 
purpose units—capable of doing many 
things simultaneously —we consider 
our National equipment absolutely es- 
sential to our accounting and data 
processing needs.” 


Kislend oD. Ahern 


Divisional Controller 
Pratt & Whitney Aircraft Division 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


1039 OFFICES IN 121 COUNTRIES + 75 YEARS OF HELPING BUSINESS SAVE MONEY 


14 





Ten Nationals coupled to 
card punching machines 
automate card punching 
simultaneously with post- 
ing accounting records. 


In your business, too, National ma- 
chines will pay for themselves, then 
continue savings as an 

nual profit. Your Na 

tional representative 

will show how much 

you can save. 


*TRADE MARK REG. U.S. PAT. OFF. 


ACCOUNTING MACHINES: 
ADDING MACHINES - CASH REGISTERS 
weer paper (No Carson ReauierD) 
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THE ECONOMY 


SIGNAL: AMBER 


The last big upsurge in con- 

sumer credit helped under- 

mine the 1955-1957 boom. 

Does the current rise in in- 

stallment debt give the same 
warning? 





To THE usual chorus of voices warn- 
ing that the current boom carries 
within itself seeds of trouble was 
added another last month—the im- 
posing one of Raymond J. Saulnier, 
chief adviser to President 
Eisenho-wer. Saulnier’s main concern 


economic 


consumer credit shows signs of getting 
out of hand 

Speaking to the nation’s bankers, 
assembled in their annual conclave at 
Miami Beach, the chairman of the 
Council of Economic Advisers gently 
spanked the moneymen. He did so 
by drawing some unpleasant parallels 
between 1959 and 1955. In that latter 
Saulnier pointed ,out, total in- 
stallment credit had jumped a whop- 
ping $5.4 billion over previous highs, 
soaring to $29 billion. This 


year, 


year 


RAYMOND SAULNIER: 


too much in hock? 
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the 
was 


again, he 


consume! 


noted ol 
this 
Just 


in the six months between April and 


expansion 
taking off, 
time on an even steeper curve 


credit 


September, consumer debt rose from 
$33.9 billion to $37.5 billion, a rate that 
meant a probable increase for the year 
of over $6 billion 

Scolded Saulnie “We got into 
trouble before when we tended to do 
Let's 
We'll all be better 
off if we take it easy in this area.” 

They Did It Before. Saulnier’s warn- 
ing made the bankers sit up 
of them, the 
enough. The credit boom 
1955 did bring sales of autos and con- 


two years’ business in one yeat 
not go overboard 


To some 


comparison seemed apt 


great ot 
sumer durables such as appliances to 
an alltime the 
debt that resulted, most 
believe, forced millions of 
to cut their purchases 
durables the next two years 
This in turn triggered off the capital 
goods recession that started in 1957 
To Saulnier the parallel 
than a little disturbing. He was aware 
that 1960 is almost sure to be : 


high. But burden of 
economists 
consumers 
; 


or consume! 


ovel 


was more 
boom 
year, if only because of deferred in- 
ventory 
strike 

pectation 


the long steel 
But he shared a ex- 
that in 1961 will 
slow down again once pipelines are 
filled. Thus if overbuying 
in 1959 and 1960 should steal too many 
1961, 
could turn into a serious slide 

Still, a 
bankers 
unperturbed by 
Some of them 
his implication 
credit 
of the 
president of 


building after 
general 


business 
consume! 


sales from the anticipated dip 
Does Banker 
majority of the nation’s 
to be 
warning 
miffed by 
that the current 
laid at the 
the vice 
York’s biggest 
before Mr 
slow 
when 


Know Best? 


claimed 
Saulnier’s 
were even 
rise could be 
banks. Said 
one of New 
banks: “We'll know 
Saulnier when it’s time to 
The danger signal 
would-be 


door 


dow n 
the 

inability to repay.” 
Adds the same New 

“That's 


higher 


comes 
customer shows 
York banke1 
The 


insisted, 


nowhere now.’ 
debt, the 
has to be played against higher 
He that, 


installment adds 


in sight 


moneyman 
in- 


come levels argues though 


current debt up to 


| RED LIGHT? 


Are consumers buying too much on the 
cuff? Yes, argues Ike's Economic Ad- 
viser, pointing to the $6 billion (18%) 
growth of instalment credit this yeor 


“It’s not really that bod,” counter the 
money-lenders. Their argument: con 
sumer disposable income is growing, 
too, with the result that repayments 
are only slightly more of a burden 
than they were at the 1957 credit 





. 
1954 1955 1956 


|___ “Disposable Personal income After Taxes 


11.3 


taxes) 


all di 
that 
thar 
1955 


money 


about 


(alter 


of posable ir 
proportior 1s 


tne hit 


a pel iod 


a shade highe level 
1957. Moreover, 


relatively easy when 


“were selling credit rathe 
goods.’ 
Naturally 


lenders 


othe 
quick to defend 
Saulnier’s barb 
tight this ye 


enough 
were 
selves against 
loanable funds 
Arthur Dietz, 


nancial, a 


pre side nt ol 
big independent 
lender 


In 


company, “no responsible 


easing his credit requirements.’ 
big C 


that 


newslette: 
Bank did 
sumer credit bear wat ning 
Chase added that 


amounts of credit wers 


hase 
admit trends in 
though 
rising 
schedules of repayments 
would be 
half what it seemed at first 
Keeping It Costly 
many 


it claimed, the real rise 
Even so, a 
bankers confessed 
that 
lenders 


to 


deale: be 


fail to 


ing worry consumers 


money might 


Corre 


it 


Oo 


money 

them 
With 
al Say 

tot tg 


finance 


but 


dealers 


than 


Manhattar 


As a result 


Oo 


con- 
But the 
dolla 


so were 


only 


good 


ad 


a sneak- 





that another 
“bunching” of sales might parallel the 
1955 results. To a man, they agreed 


that an ounce of prevention now might 


enough restraint and 


be worth a pound of cure in years to 


And they particularly warned 
relaxation of credit terms 


come 
against any 
such as happened in 1955 

Or, as banker put it, “if we 
bankers are we'll blow the 
My own bank 
is blowing it, to our customers, every 
day.” Which suggested that Saulnier 
may yet prove an honored prophet 


one 
smart, 
whistle hard right now 


REAL ESTATE 


FLORIDA PIE 


irvida Corp. has baked a fat 
profit pie but has to cut it 
into rather thin slices. 





In mid-1958, 92-year-old Tycoon Ar- 
thur Vining Davis announced he was 
planning to consolidate his extensive 


Florida 


publicly owned company 


land-holdings into a single, 
Eage1 spec- 
ulators greedily began to queue up 
for shares 


Arvida 


Davis’ 


had 


famed 


two principal lures 


business acumen and 
in the spec- 


in Flor- 


ida. In December the resulting Arvida 


the chance to participate 
tacular land boom underway 
Corp.* came to market, and the public 
2 Class A 


snapped up its 2.5 million 
priced at $11, in just a single 


shares, 
day 

11,000 owners 
of outstanding com- 
thei: look at 
fledgling company’s performance, as 
President Milton N. Weir 


first annual report 


Last month Arvida’s 
(Davis owns 57‘ 
mon) got first their 
released his 
Considered simply 
in terms of profitability, the figures 
were impressive. On 
$16.6 Arvida 


neat $3.5 million 


revenues ol 
had netted a 
Arvida was getting 


million, 


a spectacular markup on its sales of 


land (mostly packages bought by 
Parcels which 
yielded a 


million, 61 


Davis many years ago) 
had $4.1 


gross profit of 


million 
$6.6 
above its original cost 


cost but 


With 
almost six million shares outstanding, 
The 
pie was big, but it had to be cut rather 
thin. That left Arvida 
16) selling at a fat 27 times earnings 


There was a catch, however 
share profits came to only 59c 
(recent price 


All of which seemed to suggest that, 


fat as Arvida’s profits already are 


investors expected to see them 


fatter still 


grow 


Arvida Corp Traded over-the-c« 
Recent price: 16. Price range (1959 
2354; low, 105,. Dividend 1958) none 
cated 1959 payout: none. Earnings pet 
(1958) 9%. Total sets: $103.9 lio 
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CONSTRUCTION 


SO NEAR, SO FAR 


Foster Wheeler Corp. may 
well ring up record earnings 
this year. But for the mo- 
ment, at least, dividends are 
still not in the cards. 





As its stockholders had 
sion to discover, investment in Foster 
Wheeler Corp 


duce 


have occa- 
may not always pro- 
furnish 


rewards but it does 
thrills. Manhattan-head- 
Foste) Whee ley builds 


process plants for the oil and chemi- 


plenty of 
quartered 


cal industries and manufactures steam 


generating units for utilities. It is a 
high-overhead 
profits 


have shown no real trend, only a suc- 


ruggedly competitive, 


business. Through the years 


cession of peaks and valleys 

No Handouts. Foste1 
Wheeler's earnings are riding a 
Last month 
Martwick 


report 


Currently 
rec- 
ord crest President 


William L 


nine-month 


released his 
disclosed that 
billings had dropped 14 to $110.4 
million but that net profit had leaped 
126°, to $4.3 million. Although Fos- 
ter Wheeler had been helped by a 
tax loss carry forward on its domestic 
that Martwick 
would have brought in sharp gain 
even without such help. As 
stood, Foster Wheele: earned more in 
the nine months than it 
any full year of the 

Lronically 


earnings, it was clea 


things 
ever had in 
past decade 

Martwick 
not pay out any of his high earnings 
in dividends to This 


when 


enough can- 
stockholders 
encumberment dates from 1957 
Foster Wheeler lost $3.4 


its parent 


million on 


company operations (con- 


Foster 
cent price: 39', 
49! low 31 
dicated 1959 payout no 
share (1958): $4.47. Total « 
Ticker symbol FW¢ 


Wheeler Co 

Price 

Divider 

a ! nes 
$84.6 mill 


— a 


iMMONIA PLANT BUILT B 


) FOSTER WHEELER: 


FOSTER WHEELER’S MARTWICK: 


his hands were tied 


tributions from foreign subsidiaries in 
England, France and Canada cut the 
consolidated loss to $824,000) 
Unde arrangement 
with Metropolitan Life, Foster Wheel 
er was required to accumulate earn 
$4.4 million ( 


senting the 1957 parent company loss 


just 


terms of a loan 


ings of about epre 
and dividends paid that year) before 


it could resume dividends. To makes 
things worse, earnings from normally 
profitable foreign subsidiaries are not 
taken into the accounting 

Thrilis or Chills? 
Foster Wheeler finally, 
establish dividends” Right now 
Martwick still has to 
another $1.5 
gap. That 
dividend 


whet will 


Just 


be able to re 


roughly 
bridge the 
might seem to sug 


earn 
million to 
gest 
resumption sometime next 
But the outlook is not quite so 
pat. Its unfilled 
totaling $202 million, is off 25 
the othe: 
intent on se 


yeal 
backlog of orders 
irom a 
year ago. On hand, it has 
letters of 
tracts and more bids dangling 

For stockholders, in short 


will probably be plenty of thrills and 


“Ve ral big con- 


there 


chills right up to the finish line 


ar? 
_e_ 


Successio?r 7 Ks and 
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OIL 


TEXACO’S FAST- 
RISING STAR 


Record earnings in a general- 

ly dreary third quarter. Ex- 

pansion when most oilmen 

are pulling in their horns. 

Both make Texaco a standout 

performer in a troubled in- 
dustry. 


Ir almost looked 
Texaco, Inc.* 


last month as if 
were not in the same 
business as many of the nation’s other 
oil companies. Here on the one hand, 
some oilmen hard-pressed to 
earnings at all in the third 
quarter. And there, on the other, was 
Texaco celebrating the most prosper- 
ous quarter in its entire 57-year 
history. All told, announced Chair- 
man Augustus C. Long, Texaco’s net 
for the year’s first 
14.7°. to a record bre 
lion, or $4.41 a share 

What’s more, Texaco’s red 
blazed ahead within the U.S., where 
most of the zip supposedly has gone 
out of the oil business. “Texaco,” com- 
mented Long, “achieved a higher rate 
of production in the U.S. than in any 
similar period. Domestic refinery 
runs and sales volume exceeded pre- 
vious peak levels.” 

A Step Abroad. That, 
not the only big 
Texaco and _ its 
oilmen 


were 
raise 


nine months rose 
-aking $261.9 mil- 


sta! 


however, 
contrast 


was 
between 
While 


thei: 


competition 


most were pulling in 


Texaco, Inc. Tr 
79. Price range 
Dividend (1958) 
$2.60 plus stock 
$5.31. Total assets 
T™ 


aded NYSE. Recent price 
(1959): high, 877,_; low, 71‘, 
$2.35. Indicated 1959 payout 
Earnings per share (1958) 
$3.1 billion. Ticker symbol 


TEXACO’S LONG: 


he was stepping out 
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REFINERY IN POINTE-A-PIERRE, TRINIDAD: 


sticking its 
aggressively out. With its 
going strong in the U.S., 
expanding operations in Latin 
ica, and had an eye 
whole wide world for 

Just a few 
Texaco’s 


horns, Texaco was own 

business 
Long 
Amer- 
cocked to the 
markets 


before 


was 


releasing 
had 


announcement 


days 
Long made 


routing 


earnings, 
a seemingly 
that $18 would be 
expand Texaco’s refinery at 
a-Pierre, Trinidad 
the largest refineries in a world over- 


million spent to 
Pointe- 


Already one of 


supplied with them, Pointe-a-Pierre’s 
capacity will be stepped up from 
135,000 to 235,000 barrels a day. A 
surprising step considering the 
oil glut? An oil shortage, 


world 
Long feels, 
serious than the 
Says he: “I'm not an 
optimist, but I'm not a 
either.” 
But 
or personal optimism is 
in Trinidad. For one Texaco 
has plenty of crude handy 
nearby that cries to be sold as profit- 
able refined product. Last 
little Trinidad 
the best discovery 


would be more pres- 
ent ove rsupply 
pessimist 
more than routine expansion 

involved 
thing, 


low -cost 


year the 
island of had one of 
rates in the world 
than 58° of its 
tory wells 
wells. In nearby 
over, Texaco 
blast on the 
which has sent more 
to an early 
cession,” 


no less explora- 


coming in as producing 
Colombia, 


ahead 


more- 
full 


a tract 


was going 
Barco concession, 
than one oilman 
“The Barco 
“looks better than 


Cicuco field is al- 


grave con- 
says Long, 
ever before, and the 
most right on the 
the coast.” 

Trade Triangle. In Trinidad, Long is 
fashioning one leg of a trade 
not unlike that of the old 
trade. Oil will come into the 
both South America 


crude pipeline to 


triangle 
molasses 
island 


from and the 


it was looking better than ever 


M iddle 
out to 


East. After refining, it will go 
Texaco South 
America, the Caribbear the US 
England and West Africa Much of 
this will be new Texaco 
direct selling of middle 
residual oils for heating 


markets in 


business for 
distillates and 
and industrial 
powel 

Up until 
away 


now Texaco has stayed 
marketing in 
and othe: -profit 

U.S. refineries ior ex- 


always run a 


from such favor 


of gasoline higher 
products Its 
ample, have highe 
than the in 


average We've neve 


percentage ol gasoline 


dustry been in 
direct fuel oil marketing,” says 
of the 
direct supply, we thoug 


Long 
‘But because uncertainty of in 
sht we ight to 
directly 

The iy igi That 
U.S., where in mi 
944,622 shares of 
Paragon Oil, a large East Coast 
kete! ol fuel oil All told Paragon 


is expected to add $90 million a year 


gO 1n 
includes the 
-July Longs 


‘Dexace ‘ 


W apped 
ommon tor 


mar- 


sales. In the « 
billion 
mere 
But the 


more 


to Texaco’s ontext ol 


Texaco’s $2 annual volume 
that is a 


bucket 


vided 


drop in a mammoth 
Paragon deal pro- 
than a boost to sales. It 
wboard from 
itself 
selling of fuel oil 
Long feels that there is a growing 
market for all oil This busi 


ness,” he “isn't by any means 


is also a king-sized spriu 
whi h Texaco can 
the direct 


launch into 


Says, 


stagnant. Remember, a 5 increase 


in demand means one million more 
barrels of oil a day 

Proof of the Pudding Stockholders 
month had good reason to pay 
heed to Texaco’s fast rising star. On 
top of Texaco’s regular 60 


dividend, , 


last 


quarterly 


Long and his fellow direc- 


» 


tors declared a 20x and 2% in 


stock 


extra 


common 





PACKAGING 


A BIRD IN HAND 





Merger has transformed Dia- 
mond National in more than 
name. But its leap from the 
match business into packag- 
ing has yet to bring it any 
jump in earnings. 


Rosert G. Farrsurn, 47, is a man who 
is going places fast—and getting no- 
where. As president of Diamond 
Match Co. some years ago, he bossed 
a company that did $100.3 million in 
sales (in 1951) and earned as much 
as $3.95 a share (in 1950). Later, as 
president of Diamond Gardner Corp., 
his sales rose as high as $170.7 million 
(in 1957), but his company 
no more than $2.15 per share. Now as 
chairman of recently formed Diamond 


earned 


National Corp.” (through merger with 
U.S. Printing & Lithograph Co. in 
September), he heads an outfit which 
is expected to gross $250 million in 
1959, earn perhaps $2.65 a share. 

That's Progress? Thus Diamond Na- 
tional stockholders, pondering the old 
question “What's in a name?,” might 
well be led to answer it with another: 
“That's progress?” 

Fairburn himself would argue that 
it is, despite appearances. “One thing 
“We 


never have grossed a quarter of a bil- 


I am sure of,” he says could 
lion dollars selling matches and lum- 
ber.” The presumption is that where 
sales grow, 


far behind 


earnings cannot be too 
Thus, if Fairburn has 
traded a bird in hand (the company’s 
old profitability) for two in the bush 
(its expectations), the pair will even- 
tually hatch dividends. 

That's the theory, at 
today 


which 
investors to pay 12.8 
expected 1959 earnings for 
Diamond National, compared with a 
6.2:1 


ous 


least, 
induces 
times 
ratio in 1950, its most prosper- 
year. It is Fairburn 
keeps plugging along with his merger 
efforts to transform Diamond National 
into a major factor in packaging 

In that transformation he has cer- 
tainly succeeded. “Match and wooden- 


also why 


ware sales last year,” says Fairburn, 
“came to just 15°, 


Molded 


and cartons made up 53°, 


of our total busi- 


ness products, paperboard 

Only ten 
years ago those figures were nearly 
reversed,” 

low Flame. When Fairburn became 
president in 1947, matches & wooden- 
ware produced 39° of -' Diamond 
Match’s gross, lumber 47°. Neither 


*Diamond National Corp. Traded 
Recent price: 355,. Price range (1959) high, 
377—; low, 30',. Dividend (1958): $1.65. Indi- 
cated 1959 payout: $1.20. Earnings per share 
(1958): $1.92. Total assets: $146.5 million 
Ticker symbol: DN, 
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For investors, it has meant that earn- 
ings on each shore have been going 
nowhere. 


L | l 
1953 1954 1955 1956 
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seemed to have much future 


sales 


Match 
sure, growing but 
only at the rate of 2% a yea 

Yet determined to 
use this low flame to fire up growth. 
Molded strong 
board made economically from wood 


were, to be 


Fairburn was 


products, using a 
waste & chips, seemed to have just 
the inflammable 
wanted 
swinging 
were 


characteristics he 


Supermarkets were rapidly 


over to. self-service and 
this board to package 
“We decided,” recalls 


Fairburn, “that our 


using 
meats and fruit 
molded products 
had a big potential in packaging.” 

In the Diamond 
Match $15 million to expand, 
only a small part of it going into this 


next five years 


spent 


line. The return was just as modest 
“We had to acquire a going concern 
Fairburn, 
who settled on General Packaging in 
1955. Two years later he merged with 
Gardner Board & Carton Co 
Packaged Packages. The 
merger, which included print- 
ing & lithographing facilities, gave 
Fairburn an idea. Book matches had 
long been sold complete with print- 
ing. Why not package his packaging 
itself? That led directly to the U.S. 
Printing merger. “Now,” says Fair- 
burn, “we don't just sell packaging 
materials, we offer a whole packaging 


in packaging,” concluded 


Gardner 
some 


and advertising program.” 

Thus only one big question is still 
left for whether in pack- 
aging his packaging 


investors 
new business, 
Fairburn has also finally wrapped up 
the means of making consistent profits. 


TELEPHONE-ELECTRONICS 


DIAL G FOR 
GROWTH 


General Telephone and Syl- 

vania Electric have settled 

down into joint housekeep- 

ing, but, in terms of profits, 

the honeymoon seems far 
from over. 





WHEN Donald C. Power, boss of Gen- 
eral Telephone Corp., hooked mighty 
Sylvania Electric Products into his 
corporate circuit last March, he had 
clearly made a most promising new 
connection. It provided the emerg- 
General Telephone & 
Electronics Corp., with a strong and 
growing flow from its robust 
telephone holding company and plenty 
of places to put it to good use as a 
maker of such promising and varied 


ing company, 


cash 


wares as television sets, cameras and 
electronic tubes. had 


with 


Power, in short 
imaginatively joined growth 
growth 

Last month, as General Telephone 
& Electronics passed its first big mile- 
stone, Power clearly had gotten just 
what he was after. Reporting for the 
ended in September, he 
announced combined revenues up 
18% to just above the $1 billion mark, 
net income after preferred dividends 
up nearly 17°) to $66.9 million. De- 
spite and some lag in 
telephone rate increases, earnings had 
continued to 


12 months 


merger costs 


rise right along with 
revenues. 

What’s more, Power is now pretty 
sure that General’s growth will con- 
tinue at this calendar 1960 


Declares he: “We've made some cal- 


pace in 


culations which indicate gross in the 
area of $1.2 billion and net income of 
If so, it would 
than twice as 
high as the two companies’ 1954 profits 
combined, more than three times thei 
1952 net 

For the Future. But 
to General’s progress than showed on 
the balance sheet. This year 
Don Power has budgeted a solid $185 
million to expand and 
The 


microwave 


some $80 million plus.” 


mean earnings more 


there was more 
, 
aione, 


improve his 
telephone service 
going radio-relay 
towers and other technical improve- 
ments which will lower costs and im- 
prove Benefits from this 
program, moreover, are already show- 
ing up. General’s phones just two and 
a half years ago were 80° dial-oper- 
ated. But when 1959 is over, Don 
Power expects to have about 90%. of 
his telephones on dial—almost as high 
that of the Bell 


money was 


into 


service. 


a percentage as 
System. 
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ENTREPRENEURS 





PAT LANNAN’S HEALTHY CATS & DOGS 


4s an investor, J. Patrick Lannan has unortho- 
dox tastes. Not for him the blue chips. He likes 
his companies small, weakly managed—and the 
sicker the better. By restoring such cats & dogs 
to robust health he has made himself a million- 
aire many times over in little more than a decade. 


AT SPORADIC, unpredictable intervals, 
a Chicago stockbroker named J 
Patrick Lannan holes up in an apart- 
ment on Manhattan’s swank upper 
Fifth Avenue. There, surrounded by 
his abstract paintings, objets d’art and 
a trickling fountain fashioned from a 
carved Chinese drain dating back to 
the Han dynasty, Lannan often goes 
He may be there for 
turned off and door 
inaccessible to friends 


into seclusion 
days, 
locked, 


business associates alike. 


phone 
and 


When Lannan emerges, it may well 
be with a fistful of “buy” orders for 
his Chicago house. Days 
of pondering, of poring over balance 
From his 
command headquarters, which will be 


brokerage 
sheets, and Lannan is ready 


anywhere the Lannan hat is hanging 
at the moment, will come the orders 
for millions of dollars to flow into a 
specific stock 

What kind of stock will it be? As 
Lannan forthrightly admits, it will not 
be such blue chips as General Motors, 
du Pont or any of the “Favorite Fifty” 
on the New York Stock Exchange. “I 
buy the cats and dogs,” says Lannan 
with a smile. “Look at the companies 
I'm in. When I went into them, thei: 
stocks were cigar coupons.” 


Of Presidents & Profits. That 
enough. But there is a big difference 


is true 
between an ordinary investor buying 
into a cat or dog and Lannan buying 
it. For his 
maneuver, Lannan generally controls 


once he has completed 


the company. Things start to happen 


Presidents diseppear, unused assets 


are peddled cif, tax-loss carryovers 


materialize—and earnings and stock 


prices generally shoot upward 


Lannan’s healing gifts as a cor- 


porate medicine man have brought 


high 
organization 


him uncommonly rewards. In 
the 
remains one of an atavistic breed 
oldtime, 


runs 


man, he 
the 
who 


an age ot 


go-it-alone financie1 


companies and dominates in- 


dustries with the sheer power of his 


will and his capital 
How 


invested in any given company at any 


much of Lannan’s money is 
given time is as hard to determine as 
next. Lannan 
with his 


as well as his own 


where it is going goes 
friends’ 


His allies 


include four brothers, six children and 


into ae situation 


money 


his wife, a situation that prompted one 
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corporate executive 
stockholder forces arrayed 
him, to ask “How the hell 


Lannans are there in Chicago?’ 


the 
against 


surveying 
many 


A large-framed man (six foot two, 
Lannan is a 
considerable force all by himself. One 


way oI spreads his in- 


two hundred pounds) 


another, he 
fluence across companies with assets 
of more than $2 billion 
20) 
as chairman, 
member of 


(see chart p 
In most of them, he figures eithe: 
president, director, o1 
the committee 
The Common Thread. Most of the 
Lannan companies have one common 
thread 
thei: 


executive 


Sometime after he bought up 
stock 
One 
Lannan’s 


they transformed them- 


selves essential transformation 


from point of view: a big 


stock 


his successes 


change in thei quotations. A 
few of 

e Lannan and his colleagues went 
into Crowell-Collie: the stock 
was selling at $3 and the company was 


in the red 


when 


Recent price: 23 

@ Minneapolis Moline was selling at 
$6 a share $21 
the banks 
selling for 


and owed million at 


Today it is debt free and 
share 

e Chicago and Milwaukee Railroad 
$9 to 24% 


e Susquehanna Corp 


997 
«J's a 


common rose trom 


one of Lan- 


nan’s most active interests. rose trom 


five to eleven 
The N¢ are 


not the only cats and dogs 


which have taken on at lea 
the thoroughbred 
Lannan’s kennel. Two of 
Henry Holt & Co., which 
equivalent of $1.33 to $33.25 a 
and H. M. Byllesby 
Susquehanna as Lannan’s most active 
current 


patina ol while i 


the others 
1 the 


share 


rose tron 


which ranks with 


interest, from $4 down to $2 

up to as high as $10 a share 
Renaissance Man? Some of Li 

investments 


what 


innan s 


have gone well beyond 


the ordinary seeker of capital 


gains might be expected to pursue 
He also owns part of the Kansas City 
Athletics, and recently spent a trans 
atlantic flight pondering whether he 
and his Leo 
Durocher as manager of the team. He 


publishes Poetry Magazine 


partner! should hire 


and loves 
nothing so much as discussing avant 
garde literature and art 

But Lannan in some circles is very 


a kind 


maste! 


far from evoking the image of 
of Renaissance man who is the 
of both One ol 
the execu- 
tives has been known to sputter at the 


art and commerce 


nation’s most prominent 
very mention of his name. He has been 
Lan- 
the 


concen - 


called “raider” and “liquidator 
understandably touchy on 
but 


trates on 


nan 1s 


subject friends say he 


liquidating losing 
Sur 


than 


money 
divisions, not whole companies 
gery,” he once staid is bette 
bankruptcy 

On one occasion, a magazine 
the 


glove raider 


write! 
kid 


appe llation has 


refined description to “the 


and the 


stuck. So much so that when a friend 


threw a party for Lannan and 20 


prominent executive friends each 


single kid glove lying 


table. The 


none too hearty For J 


found a 
the 


guest 


across iaughtet! was 


Patrick Lat 


nan in his corporat vheel ana 


dealing, has fired no k 


corporation president 


ENTREPRENEUR LANNAN (7) WITH FRIEND (VITRO'’S J. CARLTON WARD) 


special situations are his stock in trade 





For Lannan is never satisfied until 
he finds exactly the right man for the 
job. Not unnaturally, some of Lan- 
nan’s reorganizations and reshufflings 
have produced some unpleasant re- 
percussions. More than critic 
thought that, given more time, Col- 
lier’s Magazine and its 4-million cir- 
culation been 
Lannan, they said, jettisoned it too 
fast. Nor were Lannan and his friends 
exactly 1957 when they 
moved in on the old and rich (but 
ailing) Minneapolis Moline Co. Within 
time, than well- 
worn desk was involuntarily vacated 
and inventories peddled off at tre- 


one 


could have saved; 


gentle in 


a short more one 


mendous loss 


Lannan himself objects to being 
called a “raider” even of the 
tively mild “kid glove” 
True, he admits, he has sold off assets 
But, says he, he 
most of his com- 
their 
better 


qualified than the large investor to 


rela- 
description 


and fired presidents 
still owns stock in 
and holds 


panies, positions on 


boards. So, asks he, who is 
decide who should head a company? 

Secret of Success. “Raider” or no, it 
is beyond doubt that Pat Lannan is 
one of the more spectacularly suc- 
cessful of today’s financial operators 
Just what investment secret has he 
used to rise from a $5.30-a-day elec- 
trician with U.S. Steel to a millionaire? 

Lannan’s way is really nothing new, 
unique or particularly secret. He 
himself 
gift for 


Lannan spends his time poring over 


would characterize it as “a 


finding special situations.” 


the balance sheets of companies whose 


earnings appear far short of what 


could be expected from their well- 
heeled property and working capital 
balances. Sometimes he into 
Once 


he went into a midwestern gas utility 


goes 


ventures discovered by others 


sight unseen on the recommendation 
of a friend, parlayed a $60,000 invest- 


ment into $2 million. Other times his 


THE MANY 


a 


H. M. Byllesby 
Great Falls Gas 
Lannan & Co 
North Shore Gas 
S. W. Shattuck 


2 


Susquehanna Corp. 





SHIPMENT OF MM TRACTORS FOR U.S. AIR FORCE: 


own analysts ferret out an interesting 
buy. “We look,” says he, “at 100 situ- 
ations to get into one.” 

Either way, a Lannan “special situ- 
ation” has certain earmarks. Susque- 
hanna, Automatic Canteen, American- 
St. Gobain, Crowell-Collier, all were 
comparatively small companies with 
relatively narrow capitalizations. Even 
a moderate increase in earnings would 
seem when divided 


high among the 


small number of shares outstanding 
Then, too, the Lannan company will 
Sus- 


quehanna, for example, was a holding 


be off balance and doing badly 


company for a commuter railroad 


had 


ceivership. At 


been in and out of re- 
Crowell-Collier, sick 
magazines were draining off the profits 
healthy book division. Recalls 
“Crowell-Collier was 
by the glamour boys on the magazines 
Nobody attention to the 
bookmen making the 


which 


ot a 
Lannan run 
paid any 

who were 
money 


Options vs. Capital. 
Collie: 


So into Crowell- 


common moved Lannan and 


American-Saint Gobain 
Automatic Canteen 
Chicago, Milwaukee 
Crowell-Collier 

Federal Sign & Signal 
Minneapolis Moline 


s@a. International Tel. & Tel. 


there 





were empty desks in the office 


They invested $4.6 
million in debentures which could be 


a group of friends 


converted into 600,000 shares of com- 
stock; 
would carry control of the company 
With that kind of an investment 
nan’s group was playing for 


mon those common shares 
Lan- 
keeps 
‘The executive has options,” he points 
out, “but we put our 


own money in 


a company. In our own way, we do 


a better job—we have the incentive, 
and we are prepared to add some in- 
telligence to a situation.” 

With stakes of this 


Lannan, can't let 


size 


areues 
you sentiment o1 
personal feelings 
Not 
means you have to fire people rather 
“The 
Lannan claims, “are neg- 


You 


into lots of that, but not dishonesty 


tradition or even 


stand in your way even if it 


ruthlessly common manage- 
ment sins,” 
ligence, sloth and laziness run 
Cheating on the expense account o1 
Florida? That's 
peanuts, if a man is doing a good job 
But if he 


should go.” 


sneaking a trip to 
isn't doing a good job, he 


To wield this 
need firm control 


kind of power you 

Wealthy as he is 
Lannan might have trouble swinging 
But be- 
hind Lannan is an in-and-out follow- 
ing which 
Arnold Johnson, president of 
matic Canteen and Arthur S 
Chicago investor 
rector To 
bring 


enough weight on his own 


includes such men as 
Auto- 
Bowes, 
and corporate di- 


each new situation they 


their talents as well as their 
Says Lannan, “We bring $1- 


million worth of talent to a company 


dollars 
the day we move in 

Perhaps one of his greatest strengths 
is the fact that Lannan rarely allows 
himself to fall in line with any situa- 
tion. In Chicago, Milwaukee, St. Paul 
and Pacific Railroad, for example, 
Lannan started buying stock as early 
as 1950. But Korean Wai 


when the 
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sent the railroad’s common spiralling 
from 7'4 to 30, Lannan sold most of 
his holdings. In 1954, with the stock 
down to 14, Lannan went in again 
Two years later, Lannan, 20 in- 
dividuals and three brokerage houses 
owned 17% of the Chicago, Mil- 
waukee’s 2.1 million shares. 

Merger Wave Coming? This year, 
Wall Street expects that the Mil- 
waukee will net $3.50 a share, an in- 
crease of 26°) over 1958. Yet that is 
still below the road’s earnings in 
1950, and certainly does not seem to 
show results from the Lannan brand 
of magic. What, then, is he waiting 
for? 

Lannan hints that this is another 
long-term move. “Take a look at a 
railroad map of the U.S.,” he says 
“I'm confident that within the next 
couple of years, there will be a num- 
ber of fascinating, exciting railroad 
mergers, which will start in the West 
and end in the East. The result will 
be two or three truly transcontinental 
lines, and the Milwaukee has a key 
position in that plan because it runs 
from Chicago to the Pacific North- 
west.” Says Lannan, visibly warming 
to the subject: “It’s simple, dramatic 
and terrific.” 

The Way Up. Joseph Patrick Lan- 
nan, who shuffles companies like play- 
ing cards, was born in Sterling, II- 
linois in 1905, the eldest son of an 
Irish casket maker. Business was bad 
and at 13 Lannan went to work full- 
time as a bottle washer for a whole- 
sale drug company 

Even at that age, however, he was 
after the big money. He thought he 
had it at U.S. Steel, which paid him 
$5.30 a day as an electrician. But 
when Lannan lost his temper on one 
job and swore at U.S. Steel, a com- 
pany spotter turned him in as a 
“bolshevik.” Lannan was fired. A 
succession of mill jobs followed, until 
Lannan married the daughter of a 
well-to-do attorney and decided he 
had to go into white collar work 

He made the leap by talking a 
Chicago bond house into letting him 
sell real-estate bonds to country 
bankers on the Upper Peninsula of 
Michigan. Transferred to work fo: 
the firm in Chicago, Lannan was get- 
ting on the train with his wife and 
three children when he got the word 
of Black Friday, October 29, 1929 
The stock market, in Variety’s inimita- 
ble words, had “laid an egg.” As 
Lannan once said: “I sweated all night 
on that train to Chicago.” 

While Lannan sold “gold bonds” 
with a desperate frenzy, the officers 
quietly slipped out of what was in 
fact a bankrupt firm, left him holding 
the empty bag. Lannan then switched 
to buying up defaulted bonds for the 
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Special Situations in the Abstract 


One night last month, Art Author- 
ity Clement Greenberg wandered 
through the Manhattan apartment 
of J. Patrick Lannan. Greenberg 
studied the abstractionist paintings 
displayed on the walls, turned to 
Lannan and paid him what Lannan 
regarded as a very high compli- 
ment. “You are,” 
nan, “the only 


said he to Lan- 
major collector I 


know who does not buy by the 
name of the artist.” 

Shrewd Moneyman Pat Lannan 
collects art in the same way he 


collects companies. In his travels 
through the art galleries of the 
world, he keeps an eye out for the 
“special situation.” Lannan defines 
this as being the case of the artist 
who has not yet been “discovered” 
and whose works are still low- 
priced. “What fun is it to buy a 
Picasso?” asks Lannan who owns 
two of them. “It’s the same as 
buying stock in General Motors.” 
Imitation Ivory. Eschewing the 
safe and established, Lannan was 
one of the first U.S. collectors to 
appreciate 


home-grown  abstrac- 


tionists. The three Lannan apart- 
ments in Palm Beach, Chicago and 
New York are well-known for the 
coliections of American 
abstractionists which hang on thei 
walls. (“The most vital painting 


in the world today,” says Lannan 


modern 


“Europeans are just beginning to 
discover it.) Among the names in 
the collection: Robert Motherwell, 
Henry Botkin, Theodore Stamis, 
and James Brooks 

Though many of these individual 
works are worth thousands of dol- 
lars, the core of the Lannan col- 
lection is a small figurine which 
would fetch litth 
sneer at any art auction 


more than a 
Made of 


imitation ivory, it shows a womar 
with a parasol. Lannan’s mothe: 
bought it for $1.50 many years ago 
Lannan believes that this piect 
which was treasured by his mothe: 
aroused his own interest in art. He 
has since spent hundreds of dollars 
to keep the $1.50 figure in repaii 

‘Giving Away Noguchi.’ From th: 
figurine, Lannan went into oriental 
art, but he has since broadened his 
range. Lannan’s collection today 
includes the letters of Welsh poet 
Dylan Thomas as well as sculptures 
by Isamu Noguchi, Ann Vaughn 
and Alberto Giacometti The No- 
guchis alone are worth a small 
fortune today. Comments Lannan 
“When I bought Noguchi, they 
were giving him away.” 

Today, says Pat Lannan, he has 
no idea how much his collectior 
Only a few 
are insured, so they have neve 


is worth of the works 


been appraised as a group. As 
would be 


collection 


Lannan points out, it 
useless to insure the 
since the pictures are so well 
known that a thief could not mai 
ket them. Lannan the art collecto 
and Lannan the moneyman are 
“Don't torget Say 


he, “that I'm in a high tax bracket 


rarely at odds 


The cost of the insurance premiums 
would be offset by the deductions 
I could take if 
stolen.” 

Capital Gains. As a man who ha 
made millions in stocks and art 


anything were 


Lannan has one tip which he gives 
freely. If you want to make money 
investing in art, says he, there is 
one painter whose works 

to rise in value His nar 

ford Still, a 54-vear- 

who, says Lannan 

into a bull market 





IMERICAN-ST. GOBAIN GLASS CUTTING ROOM: 


Chicago house of Kneeland & Co., 
bought an interest in the company in 
1932 $3,000. Along the way, he 
matched buyers and sellers for real- 
estate mortgage bonds. That held 
Lannan until World War II, when he 
went to work as a dollar-a-year man 
with the Chicago office of the War 
Board 

Broadening Vistas. The government 
experience appears to have broadened 
Lannan’s vistas. Soon after the war, 
in on the Federal Electric 
Co., a Chicago siren and signal maker 
He reorganized it and made a hand- 
some profit. That was just a starter 
Then he Texas Oilman 
Clint Murchison to join him in buying 
shares in the publishing house of 
Henry Holt & Co. In 1947 Lannan 
popped up on the board of IT&T. This 
time he 


for 


Production 


he moved 


persuaded 


was not “raiding” anybody 
stockholders trying 
to oust Chairman Sosthenes Behn and 
Lannan supported management, thus 
helping save Behn’s position. 

But the IT&T job was an unusual 
for Lannan. Most often he ap- 


pears on the corporate scene in the 


insurgent were 


! ole 


role of a reformer and upsetter of the 
established the middle of 
last year, for example, Lannan sud- 
denly appeared on the board of Sus- 
quehanna Corp., properties 
included bus lines, a commuter rail- 
road and a uranium mill in the West 
Under Lannan’s control, Susquehanna 
has gone deeper into uranium milling, 
built a sulphuric acid plant, and pe- 
titioned the Interstate Commerce 
Commission for permission to abandon 
its railroad line. 

Just a few weeks ago, an ICC ex- 
aminer recommended granting per- 
mission to liquidate the Susquehanna’s 
railroad properties. If the Commis- 
sion goes along with the recommen- 


order. In 


whose 


the pattern is almost always the same 


dation, as now 


likely, the 


Susquehanna possibly could sell the 


seems 


line to a local transit authority for 
$7 million. Then, since the line is car- 
ried on the books at $25 million, Sus- 
quehanna will wind up with a tax- 
carry-forward of somewhere 
around $18 million 


loss 


If that happens Lannan will have 
to pay no taxes on the profits of what 
is rapidly becoming a very prosperous 
On top of that an 
unprofitable side of the business will 


uranium business 


have been made to yield $7 million 
in hard Over the first nine 
months of year, Susquehanna 


cash 

this 
netted $1.5 million, and is doing even 
“We'll 


make close to $2.5 million this year,” 


better in the current quarter 


says Lannan, “and we're expanding 
The last quarter of this year will be 
our best quarter yet.” 

Next year, 
hanna’s profits to rise to $3 million, 


Lannan expects Susque- 


even if it makes no new acquisitions. 
But it is hardly likely that the com- 
the from the 
railroad sale and the money already 


pany will sit on cash 
Lannan, 
the fact 
looking for ways to 


in its strongbox 
in fact, 
that he 
put it to profitable use 

Uranium ‘Climax’. Susquehanna, ob- 
viously, holds a high place in Lannan’s 
current plans. Just recently, he split 
Susquehanna’s stock 2-for-1—in- 
creasing its base to 2.3 million shares 
With the broader capitalization, Lan- 
nan plans to apply for a listing on 
the New York Stock Exchange, thus 
making Susquehanna the first urani- 
um company to win a listing on the 
Big Board. 

But Lannan is interested in far 
more than Big Board “firsts.” With 
the additional stock and the listing, he 
then will set out to buy other uranium 


corporate 
makes no bones of 


will be 


companies, particularly those which 


their own mines. In Lannan’s 
opinion these can now be bought at 
reasonable prices, and Susquehanna 
will have the inducements of its list- 
ing and a tax umbrella to protect 
earnings. “The Guggenheims,” he 
points out, “went into mining through 
milling, the safe end of the business 
We're doing the same thing. In time, 
we want to be the Molybdenum Corp 
of the uranium industry.” 

Atom Bombs & Oi!. Lannan has been 
just as active with H.M. Byllesby, 
which is a combination brokerage 
house and holding company. Byllesby 
owns 20% of Susquehanna’s stock. It 
also holds a big interest in a small 
electronics outfit, 
brokerage business 


have 


does a_ thriving 
(which includes 
the big and active Lannan account), 
and owns shale oil lands with 
mated billion 
of crude 


esti- 
reserves of 1.2 barrels 

So far, it is true, nobody has been 
able to produce shale oil on a profita- 
This 
“We've had 
company trying to 
buy us out,” he says, “and we think 
that in time a nuclear blast will be 
able to break the oil.” In the 
meantime, Byllesby has just brought 
in five conventional oil and gas wells 
on its property. 


ble, full-time commercial basis 
bothers Lannan not at all. 


every major oil 


out 


Lannan, moreover, may be able to 
make use of Byllesby’s shale without 
a nuclear blast. He in- 
trigued by a process in which shale 
is popped into an oven, expanded and 
then used to make lightweight cement 
In time, Byllesby 
field 

The Road Ahead. One of the strange 
things about men of Pat 
that they cannot 
even when they 
ahead of the game as Lannan demon- 
strably is. At the age of 54, Pat Lan- 
not the slightest 

Near month’s end, for 
example, he slipped into New York 
Europe, and heels 
came the news that Can- 
had just Tonomat, a 
German manufacturer of juke boxes 


has become 


may go into this 


Lannan’s 
breed is seem 


to stop are as tat 


nan shows sign of 


slowing up 


his 
Automatic 
bought 


from hot on 


teen 


Lannan was swiftly off again. He was 
where he 


Poet 


headed for Chicago, was 


sponsoring a TS 

Eliot 
Typically 

terial for the plane trip was not Eliot's 


lecture by 


Lannan’s reading ma 
Wasteland but a tale of wasted assets 
In his pocket was a report on a small 
materials company 
but had 
realize it and had a small capitaliza- 
Would Lannan That 
was Pat Lannan’s real preoccupation 
as he hurtled westward to hear T.S 
Eliot 


The company had 


potential, failed so far to 


tion move in? 
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The average insured family has 
$11,000 worth of Life insurance. That 
seems to be a lot of money. It is 

But for the average family, $1 +.000 
is less than two years’ income. And 
think how much of your pay today 
goes for food, clothes, schooling and 
rent or mortgage payments 

How about your family? Just how 
long could your wife and children 
make out if left with the protection 
you have provided for them? 

Divide your Life insurance by vour 
monthly income and estimate how 
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How mM? 


keep the home fires bu in i vour own 


long tt would last ar needs j 


family. It w 
It Surprises Most peop i a cieal pict ire of the kin 


how much protection they can have of financial security program 


and afford, when a ¢ makes the most for you. Call 


is worked out by a man t “<i ft Metropolitan Man today. 
help famihes do the most practica 
kind of financial planning 

Your Metropolitan Man can chart 


and leave with you, such a plan. It 


Metropolitan Life 


INSURANCE COMPANY 


the an A MPANY 


THE LIGHT 
THAT 


will take into account not only your 
Life insurance, but vour other assets 
; 


—such as Social Security and 


various torms of savings. And tt will MA tA w Y 





CORPORATIONS 


THE CONSTANT 
SUITOR 


Close the door in the face of 

Martin Co.’s George Bunker, 

and he'll come in through the 
window. 











IN HIS seven years as chief pilot of 

Baltimore, Md.’s Martin Co.* George 

M. Bunker has turned a near-bank- 

rupt planemaker into one of the U.S.’ 

foremost designers and manufacturers 

of missiles. But Bunker, never quite 

satisfied with the breadth of his com- 

pany’s engineering skills, has been 

long looking around for ways of ac- 

quiring more. With that in mind, 

earlier this year he approached 

ae Chairman James W. Murray of Man- 
MOVEMENT hattan’s General Precision Equip- 

ment Corp.,+ maker of navigation 
equipment, precision controls and 
ht NO SIGNIFICANT CHANGE FROM IMMEDIATELY PRECEDING PERIODS other electronic products. Bunker’s 


proposal: merger. Murray’s short re- 
ee CONTINUED DECLINE FOR 2 MONTHS OR LONGER. ply: “No!” 


CONTINUED IMPROVEMENT FOR 2 MONTHS OR LONGER 


DESIGNED BY PICKS. N.Y But Bunker is no man to take no 
ate for an answer. Last month Martin 


| Map shows condition in 87 U.S. business areas, each of which is an economic unit where | Co. suddenly emerged in a new role 


| changes depend on the same key factors. Shaded areas reflect decline or improvement for a as a big stockholder in General Pre- 
| two-month period ending the last week of September cision. To a reporter, Bunker ad- 





— mitted that his company had acquired 


THE TOP TEN CITIES Percentage Gain ZONE INDEXES | slightly over 10°. of General Preci- 
Over Last Year —_ : sion’s common and of its latest series 


Es | L6tlLUcre 
BEST PERFORMANCE | WORST PERFORMANCE | Mm. 1 i. a of preferred stock. Said he: “Our 








belief [is] that it is a sound invest- 
ment. . We believe also that the 
New England + 8% 1+ 3%) +4 1% | two companies have many areas of 


Detroit, Mich (7) +-17% | Butte-Great Falls 
Sacramento (3) +15 (3 
Tampa-St Pete, Birmingham, Ala 
ee +S | SG tual interest and tunity.” 
Jacksonville, | Pittsburgh (3) Middle Atlantic | + + § ics SS ews a 
Fla. (2) 13 Duluth-Superior Midwest , 112 1 That sudden bit of news was not 
Miami, Florida + 9 5) | calculated to make General Precision 
Phoenix, Ariz. + 9 | Albany, Ga. (2) South : + § | 4 
New York, NY. + 8 | Wichita, Kans. (6 North Central + ¢ L § 
San Antonio, Baltimore (2) ; i 7 
Tex. (2) + 8 | Montgomery, South Central 
Cheyenne, Wyo Ala Mountain \ controlling interest in GPE. It is also 
(3) + 8 Bismarck, N.D Pacif no secret that Jim Murray remains 
Grand Rapids, | Scranton-Wilkes —_ 


nas + S ' Gere ok Se Martin or anybody else who has ap- 
Number in parentheses indicates how many] NATIONAL INDEX rs ’ . proached him (at least two othe 
months city has been continuously in column 


AvuGusT SerT. ocTosERr 


any happier with its unwanted suitor 
Executives lost no time pointing out 


that so far Martin does not hold a 


adamantly opposed to a merger with 





prospective suitors have). “The com- 





pany,” said Murray, “is considering 
VEXT ISSUE: no such proposal at this time.” 

THE BANK THAT CAN'T STOP GROWING: By promoting “small” deposits Just the same, it seemed a reason- 
and loans, Bank of America made itself the world’s largest banking institution ably good bet last month, knowing 
But is pure size now beginning to slow it down? Next issue, Forses examines Bunker, that Martin would continue 
the reasons Bank of America can’t stop yet, and what that means to profits to buv General Precision shares. It 


Forses, 70 Fifth Avenue, New York 11, N.Y F-1186 was also rather clear that, in doing 
Please send me Forses for the period checked: so, George Bunker was not looking 


C1 Year $7.50 C2 Years $12.00 C3 Years $15.00 simply for dividends 


[] Enclosed is remittance of $.. (1 will pay when billed *Martin Co. Traded NYSE. Recent price 
: 417,. Price range (1959): high, 6234; low, 32%, 
Dividend (1958): $1.60. Indicated 1959 pay- 
] out: $1.60. Earnings per share (1958 $4.01 
HOMe.... Total assets: $179.1 million. Ticker symbol 
MI 


General Precision Equipment Corp 
Traded NYSE. Recent price: 50. Price range 
. 1959) : high, 4934; low, 3112. Dividend (1958) 
City. .......... eee 85c. Indicated 1959 payout: none. Earni 
Pan American and Foreign $4 a year addition per share (1958). d74« Total assets 3 
lion. Ticker symbol: GPE 


Single copy 50c 
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INVESTMENT COMPANIES 





BLUEST OF 
THE BLUE 


Though it costs $17,000 a 

share, Christiana Securities 

actually is something of a 
bargain. 


Viewen from the outside, Wilmington, 
Del.’s Christiana Securities Co.” is 
pretty much of a family affair. Its 
president is a du Pont, Henry B. 
du Pont. So are five of the eight di- 
rectors. Christiana’s modest offices 
(rent $2,433 a year) are located in the 
du Pont Building. Its transfer agent 
is the du Pont-controlled Wilmington 
Trust Co. Almost all of its assets are 
invested in common stock of giant 
E. I. du Pont de Nemours & Co.+ 
Christiana, however, is a good deal 
more than a family holding company 
Despite its lofty price ($17,000 a share 
recently), it counts almost 4,000 hold- 
ers of its 150,000 common shares and 
ranks ($3.2 billion at market value) 
as the largest investment company in 
the world. The high price of the shares 
notwithstanding, it is not hard to see 
why thousands of outside stockholders 
have invested in them. Behind each 
share of Christiana 81.328 
du Pont common, worth 
$259 a share, plus 3.5 shares of Gen- 


stands 
shares of 


eral Motors common, worth $52.75 a 
share and perhaps $70 in 


Total 


cash and 
market 
value of the package $21,300 
or 20 the market 
price of a Christiana share. Christiana 
then, is a way of buying du Pont at a 


other holdings recent 
about 


above current 


discount 

Death & Taxes. Originally Christiana 
was a family holding company 
founded in 1915 by Pierre S., Lammot, 
Felix and Irenee du Pont, Robert R 
Carpenter and John J. Raskob to buy 
out (for estimated $13.9 million) 
Cousin T. Coleman du Pont's 27° 
terest in the 
1922 the original 
than got their 


It was 


an 
in- 
chemical company. In 
stockholders 
back by paying 
150,009 $7 
preferred shares (which are still out- 


Thus their 


grown to 


more 
money 
themselves a dividend of 
standing) original equity 
has an investment 
worth $3.2 billion: every $1 
n 1915 is worth $230 in 1959 

Ove the death & 


capital 


invested 


years taxes 


stiana Securities Co. Traded over-the 
Recent price: £16,900. Price range 
higt $18,300: low $14,000. Dividend 
$450. Indicated 1959 payout $450 
s per share (1958 $449.97. Total as 


> millior 


Ch 
counter 
1959 


a 


EI. du Pont de 
NYSE Recent 
1959 high 
1958 $6 


Nemours & C« 
price 259'4 Pri 
27834 low 202', Divider 
Indicated 1959 payout: $6 Earr 
ir per share (1958) $7.24. Total assets 


1z5 
$3.8 billion. Ticker symbol: DD 
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CHRISTIANA’S HENRY DU PONT: 


it wasn't al! in the family 


stockholders to dis- 
Hence the 
large number of outside stockholders 
But Christiana is still 
trolled: nearly one third of its shares 
are held by Delaware Realty & In- 
vestment Corp., which is owned by 
the heirs of Pierre S. du Pont 
Increasing Activity. But Christiana 
seems to more all 
the Three firms are currently 
making a market in the shares 
inent them 
Francis I 


forced original 


gorge some of their shares 


du Pont-con- 


be getting public 
time 
prom- 
character- 
Pont 
one of the 
Christiana 


month 20 


among being, 


enough, du 
Says a 


firms 


istically 
& Co 


sponso! 


trader in 
“a 
hands in a 
we called 
handled 100 
“Some days ou! 


one 
share « hanged 
Last 


Said 


years ago, active 


month shares.’ 
anothe 
ume in Christiana 


that in du Pont itself 


we 
vol 
than 


dolla 


Is now bigger 


Underlying each share of Christiana 
Securities ore 81.328 shares of duPont 
common and a few assorted tidbits 
as well. Thus, despite its fancy price, 
Christiana is something of a bargain 
in its way 





Recent Market Valve of 
Hoidings Behind Each Share 7 
= —— 3.57 Shares of 








plus Cash and 
other small 
Holdings ($250 


81.328 Shares 
4of du Pont 
$21,100 











General Motors | 


| 
' 
| 
| 


Growing public interest o1 
Christiana Securities is unlikely 
to become a stock 


just investors 


ho 
evel 
popula: There 
enough around 
who can scrape up $17,000 for a single 
commitment. Thus, Wall Street 
sons, there is little chance that 
ding the shares. will 
completely close up the 20° discount 
So this bluest of blue chips is actually 
something of a bargain 


aren't 


rea 
bid- 


for evel 


and likely to 
remain one 


FOREST PRODUCTS 


THE CAREFUL 
SHOPPER 


Wall Street whistled when 
timber-rich Owen Cheatham 
paid $93 million for more 
trees. But now it begins to 
look as though the Georgia- 
Pacific boss has grabbed him- 
self another bargain. 





Suave, self-assured Owen Robertson 
Cheatham 
Georgia-Pacifi 
in Manhattan 


regular 


boss of Portland, Oregon's 
off 


his 


Corp stopped 


recently one of 
An 
styling of 
dark 
suit. “As an 
Cheatham I 
Cost $35 


on 
ad 
Cheatham’'s 
blue double 
matter of tact 


bought it in 


Visits 
the 


pi essed 


acquaintance 
mired 
neatly 
breasted 
smiled 
Madrid 
In shopping for timber as in 
Multimillionaire 
Wall Street's 
as a shrewd man with a dolla 
ing up large tracts of timber 


the 


me 
shop 
Cheat 


ping for suits, 


ham has won respect 

Buy 
land, he 
by selling off 
unneeded assets Ther ne leis 
the remainder by 
timber 


proceeds of the cut tree I sult 


has reduced outlay 
financed 
the 
the 


last 


borrowing on 


paying off the loans with 


growth dilution 


Ten yeal 


struggling 


minimun equity 


ago Georgia-Pacific was 


$17 


ply 
Cheathan 
$710 


million 
Since 


into a vast 


(assets) 
wood company ther 
million 
ation It 
which Cheathan 
186,790, have 
from 25% to a recent 49 
Bad Bargain? On Wall Street 
evel moneymen have 
dered just kind of a bargair 
Cheatham got in his recent purchass 
of Springfield’s (Ore.) Booth-Kelly 
Lumber Co. Cheatham just 
snatched Booth-Kelly fron 
rival U.S. Plyw 
August 1) by 


has bulled it 


forest products corpo! 


shares, of himself 


owns some run up 
how 
many 


what 


barely 
the 
Corp 
bidding the 


inde1 
nose ol 0d 


(Fores, 


Georgia-Pacific Corp. T 
cent price: 5154. Price unge (1959 
‘ ho 4. Dividend (1958 


stock 


NYSE. Re 





price up to $93 million, $7.5 million 
more than U.S. Plywood had offered 
Unwilling to get into a bidding battle, 
U.S. Plywood bowed out. But, though 
Cheatham got what he wanted, Wall 
Street wondered about the price 
After all, $93 million seemed a great 
deal to pay for a company with book 
assets of $18 million and 1958 earnings 
ol just $1 million. 

Cheatham last month set about to 
convince The Street that he had not 
lost his touch. He took the trouble 
to appear before a group of New York 
financial writers. Booth-Kelly was, he 
informed them, as good a bargain as 
his timber-hunting had yet turned 
up. It gave Georgia-Pacific, said he, 
something of a rare jewel indeed 
one of the last big tracts of woodland 
not yet owned by a 
lumber company 

Pay-As-You-Go. That was not all, 
added Cheatham. Hardly was the ink 
dry on the contract when Cheatham 
sold off slightly under a quarter of 
Booth-Kelly’s old growth  timbe: 
That plus the cash in the Booth-Kelly 
strongbox added up to $53 million. So 
Cheatham actually was paying only 
$40 million for 143,000 acres of timber- 
land Booth-Kelly’s 


mineral 


major paper o1 


plus plant and 
rights on the 
woodland and the Oregon, Pacific and 
Eastern Railway. 

What's more, Cheatham was able to 
use his usual painless way to finance 


equipment, 


the acquisition. The payments on the 
loan which financed the purchase of 
the Booth-Kelly company were timed 
with the harvest of the 
effect, Cheatham had 
rowed money to buy the timberland, 
then itself to 


to coincide 
trees. In bor- 


was using the wood 


repay the loan 

More to Come? Cheatham had still 
other good news to tell the financial 
writers about 


the first 


Georgia-Pacific. For 


nine months of 1959, he an- 


PACIFIC COAST TIMBERLANDS: 
found 


26 


CEORGIA-PACIFIC’S CHEATHAM: 
he had an eye for value 


nounced, the big timber concern had 
pushed its profits to a record-breaking 
$11.3 million, an increase of 66°, ove1 
the same period of 1958. In the same 


months, moreover, cash flow soared 
to $27.5 million, an increase of nearly 
25° 

Thanks to Booth-Kelly, Cheatham 


went on, 
able to 


should be 
this kind of 
increase in the years ahead. By the 
end of 


Georgia-Pacific 
show more of 
1960, he predicted, his latest 
will than $5 
million to $6 year to 


Georgia-Pacific’s 


acquisition add no less 
million a 

earnings and some 
$10 million to its cash flow. None of 
the writers had to be told that meant 
Cheatham would be getting a 25’, -a- 
year cash return on his investment in 
Booth-Kelly. And that bad 
in anybody's league 

Sighed an admiring Wali Streete: 
‘I should 


who buys $35 suits isn't going to waste 


Was not 


have known that a tycoon 


millions by paying too much _ fo 


timber.’ 


a multimillion dollar 


BUILDING MATERIALS 


FULL STEAM 
AHEAD 


A recession ahead in buud- 
ing? Perhaps, says National 
Gypsum’s Melvin Baker, but 
I'm going right on expanding. 





“THE CORPORATE planner,” National 
Gypsum’s hard-driving Melvin Bake: 
likes to tell stockholders, employees 
and customers alike, “ 
sufficient 


should have 
stay with the 
pattern of his plan in spite of tempo- 
rary squalls.” A 
what he preaches, 
came in for some sharp criticism in 
1957 stuck to his long- 
range expansion program right through 
the sharp housing recession of that 
In the end he was vindicated 
when the housing market picked up 
in 1958, National Gypsum Co 
ready. 

Last pundits thought 
the storm signals were flying for the 
housing market because of tight 
But once again, Melvin Bake1 
sticking to his 
that the company 
the slightest intention of 
latest 
program 
100°, by 
nervous,” 


courage to 


man who practices 


Founder Bake 


because he 


yeal 
was 


month many 


money 


was guns. He an- 


nounced had not 
slowing 
$125-million expan- 
will boost sales 
“Sure feel 
“particularly dur- 
itself. But if you 
got excited and ran out, you'd miss 
the boat 

Building for Babies 
does not expect a 
1960 


down its 
which 

1965 
said he, 


sion 
over you 


ing the recession 


Actually, Bake: 
real recession in 
‘There ll be 
slackening in construction next year,” 
Be- 


however, I'm 


building in some 


“but it won't be 
1962. 


says he serious 


tween now and 


betting you'll get a short-term re- 


cession.’ 

None of this, 
affect National Gy expansion 
The birth rate of the 
years and the present, Baker argues, 
will 


however. is going to 
psum s 
plans past 20 


assure a powerful and growing 
True, he 
points out, it will not keep the econ- 
omy keel 


recessions 


market for new homes 
forward on an 
there will be 
‘To navigate those,” he 


going even 
In between, 
argues, “you 
must keep liquid by having plenty of 
Bake) 
this 


count on roughly 


cash around should have no 
direction He 


$12 


trouble in can 


million a yea 


in depreciation and another $12 mil- 
lion in retained earnings to refill his 


treasury whenever expansion spend- 


Nationa ; un o. Traded NYSE. Re- 
‘nt price ' ange (1959 high 
low 125,. Dividend (1958): $2 plus 2 
Indicated 1959 payout: $2 plus 2 
Earnings per share (1958 $3.53. Total 

$191.9 million. Ticker symbol: NG 
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“Old Faithful” is a modern re- 
minder of volcanoes that raged 
thousands of years ago. Still 
hot, voleanic rock deep beneath 
the earth heats water around 

beyond surface boiling tem 
peratures. This water expands 
under pressure into steam, ex 
ploding upward with sucl 
force that it pushes a column 

water as high as 150 feet 


» the ai 


Ics FIRST CENTU RY 
ny IN FREEDOM 
7 KING FOR PROGRESS 
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‘Old Faithful’...’ 


there's more to Cities Service 
than meets the eye! 


‘Old Faithful” is as entertaining as it is punc- 
tual. But few observers realize they are ac tually 
vatching the steaming aftermath of great vol- 
canoes which raged thousands of vears ago 

Similarly, the facts of oil company operations 
escape the casual observer. Not many for ex 
ample, would imagine that Cities Service prod 
ucts are found not only at service stations but as 
ingredients in drugs, plastics, clothing, building 
materials and countless other items. Few envi 
sion the world-wide operation this entails 

To help meet present petrol um needs, Cities 
Service has invested a billion dollars in modert 
facilities. Meeting future demands will be 
more costly. Thus, within the pa 


Cities S has spent over $35 


can Americ: 





U SEEK A NEW SITE 


ALONG THESE ROUTES 
IN THE WEST 


As you study your opportunities in the West, and determine 
the general area for your new site, we welcome your 


inquiry on industrial locations. 


Union Pacific has shared in the industrial growth of the 
West since rails first opened the territory. 

Transportation is our business. Our experience with a 
large variety of industries and over a vast 11-state terri- 
tory should be helpful to you as you plan your new 


location. A site strategically located for transportation may 


mean many advantages for your business. 


Write, wire, or telephone 


Industrial Development Dept. 


UNION PACIFIC 


OMAHA 2, NEBRASKA 


ing drains it. Even if earnings slip, he 
reasons, National will still have its 
depreciation money, which will go 
even further in bad times than in 
good. “During the last recession,” he 
points out, “we kept building ou 
Great Lakes plants. And contractors 
wanted business so badly during that 
period that we got the plants built at 
a good price.” 

Big Step Forward. Baker's current 
five-year program is the largest in 
National's history. The company is 
building three new gypsum plants 
One of them is planned for California 
which will move National into the 
booming West Coast market for the 
first time. A new $6-million plant in 
Ontario will boost its stake in the 
Canadian market 

In fact, Baker has expanded so fast 
that even veteran National executives 
have trouble keeping up with him 
Last year, alone, he acquired Ameri- 
can Encaustic Tiling and Olean Tile 
(combined sales: $17 million) to put 
National into the fast-growing tile 
business. But even that was not 
enough for restless Melvin Baker. He 
is moving Gypsum into plastic build 
ing materials by hooking a new $400,- 
000 laboratory onto the rear of the 
company’s research center at Tona- 
wanda, N.Y. “The people,” Bake 
points out, “keep wanting something 
new.” 

To Baker, expansion is simple good 
sense in his business. Says he ‘A 
company must grow or go downhill 
There will be a big upturn in con 
struction in 1962. We're building to 
get ready for it.” One of the building 
supply industry’s elder statesmen 
Bake) obviously has lost none of the 
ambition and courage which drove 
National Gypsum from a shoestring 
operation to a $192-million (assets) 


giant in 34 years 


VATIONAL GYPSUM’S BAKER: 


expansion is in his blood 
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BUILDING MATERIALS 


MORE THAN 
MEETS THE EYE 


More than the recent build- 

ing boom, says Armstrong 

Cork, is behind its amazing 
current earnings surge. 





Every schoolboy knows the difference 
Corks 


are tossed on the crest and trough of 


between a cork and an iceberg 
each wave with most of their volume 
showing above the surface: icebergs 


pursue a more majesti 


bulk 


course con- 


cealing their main beneath the 
waves 

Was it cork or iceberg Wall Street 
wondered last month when President 
Clifford J. Backstrand announced that 
the nine-month earnings of his Arm- 


strong Cork Co 


to a new peak? 


had burst through 


Running 60 ahead 
of last year and 35°, ahead of its best 
previous showing in 1955, Armstrong 
had earned a $2.94 a 
that building had 
booming, it was tempting to compare 
the company to a cork the 
crest of the business But 
The Street with 
has been the 
surface at Armstreng Cork were not 
The big breakthrough looked 
the 


record share 


Knowing been 
riding 
recovery 

those 
what 


on familiai 


going on beneath 
so sure 
to them to be more than merely 
circumstances 


There 


optimism 


result of happy 
Mild Recession. good 
thei: Arm 


strong’s figures showed a greater in 


was 
ground for 
crease over its previous peak than any 
the 
finishing section of the building ma 


This 


of the other leading companies in 


terials industry on top of a 


NYSE. Re 


cated 1959 payout 
1958 $2.59. Total ; 


ACK 


symbol 


ARMSTRONG’S BACKSTRAND: 


a more solid found: 
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Through the Ceiling 


Most of the big building supply com 
ponies sow their profits top out in 
1955 and 1956, decline thereafter. This 
year, however, the Big Five managed 
to push on to new earnings record 
Biggest gainer Armstrong Cork 

145 : . 

Earnings per Share (1955 100 

140 


135° 


4 Leading Busiding 
Materials Companies 


better-than-average 1958 


We had, 


good yeal 


show 


says Backstrand a pre 


last yeal whe mn most peo 
hurting 


What 


were 


has made the big differer 


ing 


move is the setting uj} 


division for consume: 
the 
strong even furthe 
building 


; 
goods 


goods with aim o 
down of 
All of this has 
Wall Street mn the 
strong Cork’s cur 


consumel 


nore Im the natu 


phenon than 
It also explains 


Hoadley are 


enon 
why 
, 

LOSINE 
sleep over the prospect 
down in building 


Our new products 


8 | nere 


{IRLINES 


IN THE WAKE 
OF THE JETS 


Those streaking jets overhead 
are leaving 
contrails behind 
the airlines, says 
C.R. Smith, it may 


some tricky negotiating. 


some pussling 


For 


imerican’s 


them. 


tty 
ple 


mean 


( 


Argues Walter E. Hoadley. J the 


company s -old treasul 


‘Over the 


been in 


49 
t0-Vyeal 


past five years we ! 


We 


company 


transition have be 


shifting from a dealing « 


forest products rincipally cork) 


t 


nicals and tl 


processin 
been a emphasis 
production 

Adds he 
velopment 
showed al 


first 


of the 


time 
transitior 
Realignment 
been quite thorough 
field Backstrand h 
cork with 
or the 


produ ts 


new 


most Suc 


has bee I 


ing. Anothe new 


ceiling 


. . : 
which combine decorative 


and sound-proofing qualities 


material In pac kaging too 
; . 
strand has tended to n 
ials 
’ 


business is stil 


ove into pla 


mate althoug! 


1 
iosures 


and ‘ 
facto! the Dp! j pick 
Detroit's automake! to whon 


strong sells gaskets. seals and floo: 


Backstrand Hoadley 


sna! pened company 


and also h 
marketing 
today 


spends 


fy i? 


roo 


Armstrong 


ies 


1u¢ h on adve rtising 


t petits Latest 


proa 


ive 
e! 

it! 
to 


tror 


sti 


poli- 
tw 


ic¢ 


IMERICAN’S SMITH: 


e? shod j 





STORM WARNING? 


In its third quarter, jet-borne Amer- 
ican Airlines registered sharp gains 
in revenues and profits. What both 
ers some analysts, however, is the 
sharp climb in depreciation. Grow 
ing jet competition, they fear, may 
reduce revenues, but depreciation 
a fixed charge, will stick 

on the expense sheet, 

hard into re 

ported net profit 


could cut 


Percent increase 
From 3rd Quarter 1958 


f 
0 0 20 WwW 


Revenues ($107.2 Million) 





Net Profit ($6.8 Million 


Depreciation & Obsolescence ($7 9 


Third Quarter, 1959 


Smith's carrier, 
trunkline, 
one of the first to get such equipment 
into the air 


authoritative source 


the largest domestic was 
American has been fly- 
ing 707 jets and Electra turboprops 
since late January 

The Early Bird. 
Smith, 


expectations 


“Acceptance of the 


jet,” said “has outdone our 


previous considerably 


American's’ early start, he noted 
helped its phenomenally high load fac- 
tors (i.e., seats filled to avail- 
able): better than 90 on the 707 
upwards of 80°, on the Electra dur- 


ing the 


seats 


first six months of service 
But Smith is above all a realistic man 
‘Our 
predicated on 


tors of 80 


“are not 
load 


. because they can- 


plans,” he cautioned, 


maintaining fac- 
to 90 
not be continued. As more and more 
services are added by American and 
carriers, these load factors will 
Still, 


new customers, and some of this com- 


othe: 


drop we've attracted a lot of 


petitive advantage will stick.” 
As far as shee: operating efficiency 
American's have 


What 


however, is 


is concerned, jets 


amply proved = themselves 
Smith fears may happen 
that 


carriers to 


growing competition may cause 


assign jets to relatively 


That 


“These large 


unproductive routes could 


mean chaos machines,” 


he warned, “can produce profit quite 


rapidly with good loads, but they can 
also lose money quite rapidly if they 
are operated at low load 
factors.” 

Inside the Income Sheet. American's 
own figures are all the evidence any- 
one could want that, unde: 


average 


the prope! 


30 


onditions, jets can produce strong 


profits. Despite a first-quarter deficit 
strike in January 


introductory expenses, in the 


owing to a ana 
heavy 
first nine 
$274.1 
apital gains, earnings were off just 
$10.1 million. In the third 


alone, the big airline hiked its 


Ame! ican grossed 


14.8° 


months 
million, up Excluding 
7 to 
juartel 
to $107.2 million, its net 
to $6.8 million 

Yet American’s latest quarterly re- 
port contains a disquieting element 


revenues 26 


29.5 


With all its new jet equipment com- 


ing into service, write-offs for de- 
soared, 


What 


disturbs some airline analysts is that 


obsolescence 
$7.9 


preciation and 


rising 76.5° to million 
these fixed charges will not only per- 
sist but increase over months to come 
Thus, if 


were to cut 


increasing jet competition 
revenues, the downward 
leverage on could be 


earnings con- 


siderable. Moreover, while deprecia- 
tion is in a sense cash in pocket, it 
is already committed for retirement 
of debt incurred in the purchases of 
the jets 

Mergers or Subsidy? 
problem for American, it presents an 
even bigge othe 
with less ample financial resources 
Observes Smith: “We are of the opin- 
ion that there are too many carriers 


on some of the routes. 


If this poses a 


one for airlines 


As the num- 
ber of jets available to the industry 
is increased, and competitive services 
thereafter increased, it will not be 
easy for all of the carriers on all of 
the routes to profitably 
Whether or not everybody will make 
If not 
will be be- 


federal subsidy 


operate 


the grade remains to be seen 
the subsequent choice 
tween merger ol 


In the 


had done was put a higher 


final analysis, what the jets 


premiun 
than good 


ever on management 


{UTO AXLES: 


a corporate 


MACHINING OF 


maverick 


{0TO PARTS 


WHO WANTS 
AUTOMATION? 


Efficiency is all very well, says 

Dana Corp.’s President Jack 

Martin. But flexibility may be 
a lot more practical. 





A LARGE 
try speaks of automation as thoug! 
it were the promised land. Not s 
Dana Corp.’s* President J.E. (“Jack”) 
Martin. Said he last month at 

dedication of Dana’s newest plant at 
Pottstown (Pa.) “It’s been 
over the years that if 
had 
halitosis 


segment of American indus 


assumet 
didn't 
you something wrong 
like Ev ery body 
thinks that to be up-to-date you have 
But I don’t 


you 
automate, 
with you, 
automated 
with them.” 

“No Thanks!’ Dana’s plant is 
the embodiment of Martin’s disagree- 
ment with the philosophy of automa- 


to be agree 


new 


tion. Nicely appointed, it has every 
indirect lighting to oil 
its walls. But its mod- 
ernity, by prevailing industrial stand- 
ards, deliberately stops short of its 


luxury from 


paintings for 


assembly lines, where automated ma- 
chinery is conspicuous by its absence 

That’s just the Martin 
it. If Dana’s Pottstown plant 
completely automated, he concedes, it 


Way wants 


were 
could turn out universal 
Chevrolet with efficiency 
But it might not have a customer fo: 
Chevrolet has its 
automated 


joints fo! 
wonderful 


its product ow! 


highly universal joint 


Dana Corp. Traded NYSE. Recent ; 

,. Price range 1959): high, 40%,: low, : 
idend 1958) $1.50. Indicated 1959 pay- 
t 2. Earnings per share 1958 l 


asset $119.8 millio Icke 


who minds his own business 
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WHICH STEEL TO USE? 
Standardize on 2 Nickel alloy steels... 
Simplify purchasing problems...Save money on inventories ! 


Many steel users have already found an easy. cost-cutting for vou too?” Your nearest Steel Service Center 1 
way to take care of their steel requirements. nine times out out with your purchasing and engineer 
of ten. with only two General Purpose nickel alloy steels way. they can also take care of those specia 
1340 through-hardening steel ' - oe = y-duty or other special purpos 
1620 carburizing steel ee 
Would you like a handy list of these 
Centers? Just ask us for it Dept H-2] 
itional Nick | Con pany Tn 
Why shouldn't this simple 2-Steel Plan operate just as well é sll Serect. New York $. N. ¥ 


Both are stocked by Steel Service Centers fro 
coast. ready for delivery right off the shelf 


WAREHOUSE ASSN 


wo, INCO NICKEL makes steels perform better longer 


OVEMBER | 





Suppose you knew 
what the pro’s know 


If you had a pipeline into the 
inner councils of an investment 
trust when its experts were de- 
ciding to buy or sell, how much 
better off would you be in a 
hurry? You'll find light shed on 
this interesting idea in a most 
informative article, ‘‘Large-Scale 
Investment Decisions,” in the 
current issue of THE EXCHANGI 
Magazine. Here you'll find what 
happened to 16 equities acquired 
by one or more of five closed-end 
investment trusts. Had you 
bought the same stocks at the 
same time, how much profit 
would you have had at the end 
of the following quarter? The 
table tells you. 


Volatile Stocks— Hot and Cold 

Here’s a fascinating summary of 
the pepperiest stocks of the 
year—at both ends of the scale. 
In ‘Volatile Stocks of 1959,” 
THE EXCHANGE Magazine exam- 
ines first the 18 stocks with the 
sharpest advances during the 
first nine months. Then the spot- 
light is turned on the 18 stocks 
with the most precipitous de- 
clines. You'll find each of these 
stocks, hot or cold, in this re- 
vealing article. 


Who's Paying the Dividends? 
Now that the returns for the first 
nine months are in, the New York 
Stock Exchange looks at the rec- 
ord of dividends paid on listed 
stocks. The increases in some it 
dustries were very substantial. 
Other industries feil behind last 
year. You'll want to know the 
score and you'll find it conven 
iently tabulated in “Common 
Dividends Spurt to New High,” 


THE 


EXCHANGE 


ADD RE 


a useful and timely article in 
the November issue of THE 
EXCHANGE Magazine. 


Diversifying at a Profit 
Diversification has been known 
to raise more problems than it 
solved. One key to success may 
lie in ‘diversification with direc- 
tion.”’ This is how Ben Hill Will- 
ingham describes the expansion 
method of the company of which 
he is President, Genesco, Ine 
He tells the instructive story of 
the company’s successful pro- 
gram in “Diversification In- 
dustry’s Two-Way Street.” 

Just what is the Dow-Jones 
Industrial Average and what is 
its significance to you? That’s 
the subject of another timely 
article, ““That Industrial Aver- 
age.’ Other articles add to the 
pleasure and useful information 
you'll find in the November issue 
of THE EXCHANGE Magazine. 


THE EXCHANGE Magazine isn't 
sold on newsstands. Mail the 
coupon below for the next twelve 
issues, beginning with the No 
vember number—and enjoy a 
full vear of informative reading 
about the stock market, new de 
velopments, investing. All for 
only $1.50. 


P.S.: THE EXCHANGE Magazine 
makes a unique, welcome and 
inexpensive Christmas gift for 
friends or associates. Attach your 
gift list and your check at the 
rate of $1.50 per subscription for 
each name. An attractive gift 
card will be sent to each person 
on your list 


order 


THE EXCHANGE 


plant, which provides about two 
thirds of its needs. Dana supplies the 
highly variable remainder. 

That’s precisely why Martin says 
“No thanks!” to automation. Unauto- 
mated, Dana can shift its lines to 
slightly modified versions of its uni- 
versal joint, sell to truck makers and 
producers of other power-driven 
equipment. This year, the buyers in- 
cluded jet builders and golfcart mak- 
ers. Each had different requirements 
when it came to universal joints. “If 
it were thoroughly automated,” says 
Martin, “that plant would be an alba- 
tross around our necks.” 

The Maverick. Dana Corp.'s brass 
have the same sort of feeling about 
anothe: corporate shibboleth, diver- 
sification. They don’t want any part 
of it. Admits Martin, with a nod at 
his auto parts making competitors 
“We're pretty 


much mavericks in this business.’ 


who obviously do 


The most impressive thing about 
both policies is that they have worked 
Though it has stuck to its traditional 
trade, supplying Detroit with axles 
chassis frames, differentials and tran- 
missions, Dana Corp. rode out the 
recession much more easily than its 
customers—or rivals. During a period 
when earnings of the top five auto 
parts makers fell to one third thei 
previous level, Dana’s net fell less 
than half that much, although the 
company was operating at only 67 
of capacity 

Having negotiated the worst ofl 
things, Dana Corp. has since been 
iding high. With sales up 30.6 (to 
$220 million) in fiscal 1959 (ended 
August 31), earnings very nearly 
doubled (to about $7 a share). Thes« 


are preliminary estimates; Dana had 


not reported officially by press time 
But Martin concedes that Dana ope 
ated at above 80°, of capacity for the 


yeal 

Better Traction. As Martin sees it 
Dana's refusal to automate more fully 
provides it with just the same sort ol 
no-slip differential that its Powr-Lol 
device (optional on most automobiles) 
‘It makes us flexible,” he 
says, “able to adjust to conditions 
Adds he: “Why, we could have su 


vived on even less than the 67 


Rives Cars 


operating rate we had in 1958.” 

As for the new fiscal year, Marti 
believes Dana will “ride pretty mucl 
with the auto passenger cycle.” Ar 
that, steel strike notwithstanding 
still presumed to be up. The adver 
of compact cars does not alter | 
calculations We don't at all « € 
he says, “what the compact cars do 
as long as they don't take business 
away from cars in the price range 
that makes up Powr-Lok’s mai 
market.” 
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The Prized Kentucky Bourbon 





now comes to you in 


, 


COLLECTOR'S ORIGINALS...HAND-CARVED BY HEWITT 


Here is a rare,coliection of original designs by one of the world’s most 
celebrated master craftsmen. Each bottle contains a full fifth of the Prized 
Kentucky Bourbon. In most states the price is twelve dollars and 
ninety-five cents each; available in a set of six different designs. 


For a matching set of six double Old-Fashioned glasses... individually hand- 
carved with six different designs... priced at six dollars the set... try your 

dealer or send your check or money order to Dept. 4, Merit House, 350 Fifth 
Avenue, New York 1, N.Y. Both glasses and bottles available in most states. 


.W. HARPER.,,,,, 


j 


THE GOLD MEDAL BOURBON 





Gon a 
sy 
100 PROOF + BOTTLED IN BOND + KENTUCKY STRAIGHT BOURBON WHISKEY + |. W. HARPER DISTILLING COMPANY, LOUISVILLE, KENTUCKY 




















The Log of the Navy's Polaris - 





l 
! 


* 


First Polaris test missile was successfully fired in January — one year 
after the Navy announced its plan for this fleet ballistic missile. 
Lockheed is prime contractor and Missile System Manager. Polaris 
team includes Aerojet-General, General Electric, Westinghouse. 








4 
; 
7 
: 


| 959 An accelerated program accomplished methods of 1960 The Polar 
launching the Iwo ve 


Polaris from submerged submarines 
and surface sh ps More than 7.000 scientists. engineers. and techni 


tion techniques developed t 
ns work on the Polaris at Lockheed’s Missiles & Space Division 


pact that each of the N 


LOCKHEED 


JET TRANSPORTS + JET FIGHTERS + JET TRAINERS 


Lid 


COMMERCIAL & MILITARY PROP-JET TRANSPORTS 
BALLISTIC MISSILE RESEARCH & DEVELOPMENT - WEAPON SYSTEM MANAGEMENT + ANTI-SUBMARINE PATROL AIRCRAI 
NUCLEAR-POWERED FLIGHT+-ADVANCED ELECTRONICS-AIRBORNE EARLY-WARNING AIRCRAFT: AIRPORT 
NUCLEAR REACTOR DESIGN & DEVELOPMENT + GROUND SUPPORT 


ROCKETRY 


MANAGEMED 
EQUIPMENT + WORLD-WIDE AIRCRAFT MAINTENA)D 


y 





LATIN AMERICA 
LOOKS AHEAD 


In Industry 


Motor vehicle production is growing in Latin 
America. Production of units in 1959 1s esti 
mated at 202,000, more than double the pre 
vious year and an increase of almost 20 times 


since 1955 


Auto plant of the Kaiser Industries of Argentina in the 


prov itice 


In Transportation 


The growth of Latin America depends on its 
highways as well as its imdustries, larms and 
mines. Estimated road building expenditures 
of $2,148 million in 1959 compare with S350 
million in 1955, and the total of improved 
roads and highways ts now approximately 


> OOO miles 


As Latin America grows, demand tor electric 
light and power grows. In supplying this need 

now and tor the tuture—in the areas they 
serve, the companies of the American & Foreign 
Power Svstem join with many other companies 


in looking ahead j I finerica 


FOR MORE INFORMA 


AMERICAN & FOREIGN POWER SYSTEM 


AMERICAN & FOREIGN POWER COMPANY IN¢ 


100 Church St., New York 7, N.Y 
Associated electric companies in the following countrie 
ARGENTINA—Empresas Eléctricas Argentinas » BRAZIL—Emprésas Elétricas Group of Companies » CHILE—Cia 
—Cfa. Colombiana de Electricidad + COSTA RICA—Cia. Nacional de Fuerza y Luz « CUBA—Cia. Cubana de 
Eléctrica del Ecuador « GUATEMALA—Empresa Eléctrica de Guatemala « MEXICO—Impulsora Group of Companies » PANAMA 
Fuerza y Luz « VENEZUELA—Cia. Anénima Luz Eléctrica de Venezuela 


LU, 


lectr jad « ECUAD 





ELECTRONICS 


MAN IN A HURRY 


Youthful John Carter has 

ambitious plans for little 

Fairchild Camera. On _ his 

record to date, Wall Street 

is inclined to take him at his 
word. 





WHEN ruddy-faced, 37-year-old John 
Carte: 
of little $23-million assets) defense 
producer Fairchild Camera and In- 
strument* in May 1957, the shock was 
felt all Fairchild’s Long Island 
headquarters. The shock was 
Though Fairchild had rung 
up a record sales volume of $43 mil- 
1956, its net from operations 
was a pitiful $267,000, or 56c a share 
Boss Fairchild, 
28°, of the company’s common 
understandably upset He 
call to Carter, 
trouble-shooting vice 


slammed into the presidency 


ovel 
inten- 
tional 


lion in 


Sherman who owns 
was 
sent a 
hurry-up then a 
president at 
Corning Glass 

Mon in Motion. Carter went right to 
work trimming the fat off Fairchild 
He peddled off a small tools opera- 
had lost the company 


$365,000 the year before, saved $300,- 


tions which 
000 by a 22° slash in the administra- 
tive payroll. Said an awed aide: “He 
really shook this place up.” 

Carter went 
Fairchild’s in- 
dustrial and commercial lines 
nearly 30°, of Fairchild’s $40-million 
annual He bought little Tele- 

($3-million sales) 
Electric, 
divisions 


Housecleaning done, 


to work building up 


now 


sales 
typesette! from 
Western 


small 


added two 
which 


yroducts for the printing trades 


more 


make 


also 


Fairchild Camera & Instrument 
Traded American Stock Exchange. Recent 
price: 182. Price range 1959) : high, 205: low 
»03,. Dividend (1958 50c. Indicated 1959 pay- 

$1. Earni share 1958 $1.14 
: Ticker 


Corp 


million symbo 


this fiscal 
In 1957 
sales fell to $37 million, but operating 
net trebled to $1.68 a share 
back to $1.14 last yea 


was 


Profit Payoff. Results of 


footwork were soon apparent 


It slipped 
But even this 
neat under the 


going circum- 


stances. Cancellation of a $20-million 
government contract had led to a 44 
loss, and Carter had to 
another $1 a share against 


first-quarter 
write off 
possible losses on new ventures.t 

For 1959 the Stage was set In the 
hrst 


just 


nine months, on a sales rise of 
18.1 Fairchild’s net 
e995 


d2.4/ a share 


soared to 
and its operating profit 
margin rose to a good 12.6 Carter's 
directors promptly voted a 
stock split,.doubled the dividend 

So last month, 


John Carte! 


volume 


profits well in hand 
went shopping for sales 


His first buy was a natural 


Fairchild Semiconductor Corp 
porate stepchild which Fairchild had 


, a cor- 


backed but didn’t own 
With Semiconducto 


perhaps 510 million a year, Carter de- 


’s sales running 
cided it was time to merge his boun 
Ing baby before the purchase 

through the roof. He paid high 
19.900 shares of Fair 


price 


nonetheless 
child 

value of over $3.5 million. But I 
thuses Carte: ‘On the 
contracts 


stock, with a current market 


basis of 
n hand o1 be ing negotiated 
2000 and do 
It’s al 


and mal 


this outfit will employ 


$30-million sales next yea 


ead\y good money 


bette 


making 


ins are even than or ou 
present lines 


Next Step 


on this 


Hardly was ink dry 

whet Carte! 
more The first fell 
deal to buy little R.C 
Machines 
still has his 
S$100-n 
that 
yeal he 


I de n't nte nd to sell any ! \A 


merge went 


looking tol 
through: a 
Allen 

But Carte) 
on the 
‘We'll 


pe rnaps 


susiness 


sights set 


] 


same goal illion sales 


, 
achieve damn 


qui kly 
next Savs, and 


stock to 


CUTTING CRYSTAL ELEMENTS FOR TRANSISTOR: 


the corporate stepchild 1s 
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FAIRCHILD’S CARTER 


first profits 


he financing 
line of 
untouched 


credit 


vas mighty ar 
esident ol i 
ano 


it investo 


RAILROADS 


DIXTE EXPRESS 


Steel strike or no, 
DeButts’ Southern 
is still barreling 


Harry 
Railway 
along. 


Nospopy had figure 
Harry A. DeButt 

Co. would have it 
counterpa ts or } l 
But DeButts’ line is a | coal 


ith a tot ol 


’ 
laulel 
bus re and around 
steelmaking Birmi n It stood 


eason that the vould 
take a Tew 


Last 


lumps 

nonth, desp fact 
had linge longs 
than expected, DeButt ! as still 


that 
the strike 
burning up the track month 
showed eart 
to $3.23. Amor 
Southern had 
a sharp ecovery 
as paper and alun 
demand irom ia 
utilities. These had me 
celled out 
So Wall Street's rail analys 
rather than dow 


Southern’'s 
One shrewd 


losses in steel bu 

ts began 
scaling up, their 
estimates ol! 
the veai 
them at $5 pel share 
of 1959 as 


compared 





2 es 














| 
ip = 


- 





A 


7) 
e 


\ 





= ee 
i. 


* 
~ 
hee 
‘ 
- 


‘a 





=XPANDS HOT STRIP 
CAPACITY 








Here you see still more evidence 
of Youngstown’s dynamic 
“Look Ahead” expansion pro- 
gram ...a section of the 
foundation of what will be 
America’s most modern hot 
strip mill at our Youngstown, 
Ohio, plant. 


When completed, this high- 
speed, 79-inch hot strip mill 
will turn out the large diameter 
coils of steel sheet (up to 
40,000 pounds) that many pro- 
duction lines are geared to use 
to maximum advantage. 


While rolling strip at speeds 
up to 2,250 feet (nearly a half- 
mile) per minute, the very 
latest in automatic electronic 
equipment will assure preci- 
sion control of heat, gage and 
width to meet customers’ speci- 
fications and Youngstown’s 
quality standards. 


Watch for forthcoming re- 
ports on Youngstown’s “Look 
Ahead” expansion program 

a dynamic force in steel. 
The Youngstown Sheet and Tube 
Company, Youngstown 1, Ohio. 
Carbon, Alloy and Yoloy Steel. 


Another phase of 
the ‘long look 
ahead”’ «: 


Youngstown 


CAPITAL GOODS 


PAYOFF AT CRANE 


Tough Tom Evans stepped 
on many a toe when he 
took over the ailing Crane 
Co., but his fellow stockhold- 
ers have every reason to be 
happy with the results. 





Co.* last April 

mediately began lopping heads 

Crane ad been sellir almost $350 
million \ } | valves, 
plumbing fixtures annually 
making precious little profit 
bled Evans The old manage el 
plows d $35 a share back into the 
company after the war and didn't have 
a penny 1n extra profits to show tor it 

Chairman Evans promptly pen 
sioned off President Neele Stearns 
forced out vice presidents right and 
left, even fired a de scendant of Foun- 
der Richard T "rane Then he used 
surplus ash p oceeds from bank 
loans to reti iu hit of Crane 
common (i process buying ou 
ival Financier Gurdon W. Wattles 

Still wielding the ax, Evans 
dow oO sold 53 money h\OSINE 
sale branches, slashed the 1 
sales office from 130 to 77 

es Ma ’ nal 
ng emphasis 

to higl p } He made 
than one enemy l 1e process. At ons 
point he almost split with his partne 
fellow-F nc Alfons Landa 
Evans’ ungentle methods. Ev , 
admire gan to wonder! 
wasnt ¢ £ too tast 


104 


155.000 
ghbo 
pape pront 


$5 million 


Expansion Ahead 


trike began pincl 


t But Evans W“ 
What 


$20 milion 


CRANE COCS EVANS: 


seTves 





STEEL 


MIXED BLESSING 


For those smaller steel mills 
spared by the strike, the Big 
Shutdown was not quite the 
blessing some people thoughi 
it would be. 
Tue logic seemed as simple; and a 
inevitable, as two plus two equalling 
With some 85°, of U.S. steel- 
making capacity banked down by the 
longest strike in the industry's his- 
tory, 


four 


many an investor figured the 
companies that stayed open for busi- 
ness would be doing more business 
than usual 

Steelmen themselves, however, real- 
ized that it that simple 


With one eye on overworked facilities 


wasn't all 


and another on depleted ingot stocks 
they that 
the smaller, 


were warning there were 


limits to what unstruck 
For some of 


the unstruck mills, it looked as though 


companies would gain 


two plus two would equal three 
Sold Out. Out in Kokomo, Ind 
Chairman Edmond P. Severns of 
Continental Steel Corp. offered a mild 
point. So 
finished 


fast had he been 


steel to 


case in 


shipping build up 


custome! 
the third 
ventory of semi-finished steel in poor 


that he started 


with his 


inventories 
quarte! own iIn- 
shape “We were down to less than 
half the 
ment likes to have,” 


level our operating depart- 
said Severns. As 
a result, Continental’s shipments fell 
the all-time 


highs reached in the second quarter, 


off sharply from record 
slumped below the so-so third quar- 
Severns wasn't too 
Nine-month 


share 


ter of a year ago 
howeve! 
$7.45 pe 
rec ord 
best 


upset earn- 
made him a 
profits fo the 
$7.53 in 1958) 
Granite City 
1 Nich- 
ship at 
third 
frant« 


ings ol 
cinch to post 
year (previous 
Fatigue Cracks. At 
Steel, near St. Louis, Chairma 
olas P. Veeder 
about 80 ol 


quarte! 


only 
capacity in the 
with the 
102°, rate he hit through the first six 
months For Veeder 


wasnt an ingot 


could 
compared 
however, it 


that 


open 


alone 
him down. One of his 
furnaces, old No. 21, had 
down 40 days in the third 
quarter for an overdue rebuilding job 

“The result,” groaned Veede: 
that our 


shortage 
slow ed 
hearth 
to shut 


“was 
third-quarter production, 
sales and profits were lower than in 
either of the first two quarters.” But 
Veeder, too, still ahead of the 
game, with nine-month 


$5.39 pe 86.5‘ 


was 
earnings of 
1958's. 


share, above 


Allis-Chalmers cost-cutting products for industry 


pumps 2000 tons of sand a day 


, a 
»* <—) c— 


. 
— = 


* h/ 


This Allis-Chalmers 
veyor ° 
minor repair part in a year 


ALLIS 


rubber-lined 
. handled 2,000 tons of 


pump 


replaced stacker and con 


abrasive sand a day with only one 
Allis-Chalmers, Milwaukee 1, Wisconsin 


POWER FOR A GROWING WORLD 


GRANITE CITY’S OPEN HEARTHS: 
old No. 21 was tired 

Detroit Steel Corp had both ar 
acute ingot shortage and some over- 
with 
Max J 
Prior t 
Steel- 


due maintenance to contend 
But in President 

Zivian had a third problem 

with the United 
Zivian had been 
threat, got an 
before the 


addition 


his signing 
workers, 
strike 
one day 


lacing a 
extension only 
strike date By 
then shutdown preparations were well 
Said Zivian 
to reverse the process.” 

Result: Detroit's sales volume fell 
23.4%, net profits 29.8 from the sec- 
ond quarter. Without the setback, De- 
troit might at long last have brought 
profits back to the $4.43 pe 
1951 As it 
Zivian forecast net of $3.75 per share 
for the full 
ment over last year’s 3le a share 

Meanwhile, Back in Texas . Amon 
the unstruck thus fa 
ported 


along “It took ten days 


record 
share earned in 


year, quite an 


improve 


who had 


third-quarter results 
Star Steel Co had ingots t 
President Eugen 


found it a1 una 


i 


Lone 
spare Accordingly, 
B. Germany lloyed 
blessing. At the start of the ps 
riod, Germany had _ stoutly 
that “it’s the 


ness that is our key, not 


insisted 

pick-up in oil field bus 
Yet when he added up 

last month, Ge 

ceded that he 

was not conte mplated in 

tions for the year Wh 

gry custome 

had 


ice ded 


rs besieged hin 
more ingots than ! 
Thus he 

Corp 
shed slabs 


Star's 


LIS 


pressed Chrvyslei 
with semi-fin 
As a 


Sper de a up 


result, Long 
Its third qua 
$3.7 million on top of the 

earned the first half ! 
this point, Lone Star had earned just 
$645,635. But the Texas mill was the 
exception fo! other unstruck 
steelmakers, the strike had beer 
blessing but not an unmixed on 


FORBES 


NOVEMBI 





AIRCRAFT lor many years, and have been work vhat it will do fo 


ing hard towards diversification 


pe ence 
= 3 The Best Teacher. One of McDon Meanwhile, as Planemaker McDon 
MID-PASSAGE nell’s big diversification objectives is nell grapples with his big problem, his 
to build a strong stake for his com- 
Do fighter planes have a fu- pany in space markets. He already ne. Last fortnight, reporting for 
ture? And if not, where does has won himself a good foothold quarter of fiscal 1960, Mi 


npanys earnings are still nicely 


that leave a specialist like Early this year, the National Aero announced a 20 gain it 
WcDonnell Aircraft? nautics and Space Administration se- profit (to $2.4 
lected McDonnell Aircraft to head up lip in sales (to $99.2 

IN AN industry where sales and profits Project Mercury, a 


t program to de Although this sharp q 


are about as unstable as a wind sock velop the U.S.’ first id 


space urn i course al 


McDonnell Aircraft Corp.* has pur- capsule. Not a lush piece of business 
sued its way with unusual constancy it amounted in the first stage to just 
It has been loyal to a specialty, fighte1 $19.4 millio: But what means most 
aircraft, and that loyalty has paid to us.” says a McDonnell aide is 
well. Not only has McDonnell’s net 
profit grown nearly six-fold in the 
past decade, but the medium-size 
planemaker’s earnings showed an in- 
crease in every year between 1951 
and 1958 
Last month that skein of progress 
was broken. From his St. Louis head- 
quarters, President James S. McDon- 
nell Jr. reported results for fiscal 1959 
ended June 30. ‘What they added up 
to was the first leveling off in sales 
and earnings in many years. Sales, 
off 1.5 stood at $435.9 million. Earn- 
ings, at $10 million, were off an 
inconsequential $582 
Where Away? As far as the figures 
went, McDonnell was doing fine, gains 
or no gains. But they raised some 
serious questions. Can an outfit like 
McDonnell safely level off? Or are 
such figures telltales of trouble to 
come? Is there, in fact, any real fu- 
ture in fighter aircraft? 
This much, at least, is common 
knowledge: with missiles taking over 
many fighter plane missions, some of 
McDonnell’s biggest breadwinners, 
including its F-101 Voodoo and F3H ; 
Demon series of fighters, are in some The new way 
danger of being phased out soon. That = 
would still ‘wat McDonnell with a this ingot is handied 
tidy piece of business in its F4H 
Phantom, a plane the Navy chose last 


shows why Republic Steel is the kind of company it is 


December over Chance Vought's A new slabbing mill was put in operation in Cleveland 
F8U-3 fighter. And McDonnell re- this year 
cently had the encouragement of a With the new larger soaking pits and wide slabbing 
new $137.6-million contract for the mill, we are now able to roll up to 74” wide straight 
F4H, on top of the initial $61.8 million away at the strip mill. This eliminates cutting slabs 
contract originally awarded into two or more pieces and rolling them cross-wise 

This one slane. however. does not through the strip mill. Saved is the need to weld several 
oiuai Dt -Tenmall Aireraft’s lona-range coils together during finishing at strip mill; the waste 
later of cutting out the weld 
to sustain the company’s profits tor Oversimplified, these ae some of the eugene why 
» while cad cies Mieemeles Sennen the Cleveland slabbing mill is more efficient at making 
a iat wie Game te oie tile slabs, and effects still additional savings later, at the 
piiaienalll strip mill. Furthermore, this new mill makes a much 
; more desirable product 

This new mill is an important factor in the payoff of 
management’s long range planning at Republic Steel 
It is one of the fruits of the Capacity Expansion program 
begun four years ago 


mesent anne: de Pres es es Ge ia REPUBLIC STEEL C.D 
4994; low ‘ ividend (1959 $ ndi- i G CLEVELAND 1, OHIO 


ated 1960 pay it I Ez nings pe 
r HkLA WORLD'S WIDEST RANGE OF 
Ticke syn > d INFLATION POSS US ALL STANDARD STEELS AND STEEL PRODUCTS 


problem. At most, it merely promises 


company’s stance. Says 
frankly: “The requirement for fighte1 
planes will most probably decline 

But adds he, somewhat more ob- 
scurely We have anticipated this 


1959 $6.1 as S $145.5 
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MEAT PACKERS 


ROUND UP 


Under “Mac” McCallum, 
John Morrell & Co. has been 
going whole hog on mergers. 
His aim: broader margins, 
greater stability. 





IN THE low-margin meat packing 
business, profits on the sales dolla: 
run in mere fractions of a cent. But 
the meat packers cherish at least one 
hope for increasing their take: to get 
more and more of their tonnage into 


better-paying “manufactured” spe- 
cialties such as canned meats 
lunch 


of the big packers have been spending 


sausage 
and meats. To that end, most 
heavily for additional equipment and 
new plants 

One meat packer with a somewhat 
different approach is W. W. (“Mac”) 
McCallum, president of Chicago's 
John Morrell & Co.,* the U.S. fourth 
largest and oldest meat packer. While 
others build, McCallum has been buy- 
McCallum disclosed 

John Morrell & Co. Traded NYSE. Recent 
price 45 ‘rice range (1959) high, 467, 
low, 2334. Dividend (1958) l5ec. Indicated 
1959 payout: J5« ylus 2 stock. Earnings per 


share (1958): $2.80. Total assets: $59.6 million 
ricker yvmbol: MOI 


ing. Last month 


two sizable spe- 
cialty meat processors—Chicago’s IIl- 
inois Meat Co. ($24-million sales 
“Broadcast” brand products) and 
East St. Louis’ Hunter Packing Co 
($45 million sales; “Hunter” brand) 
These bring to ten the companies 
McCallum has rounded up since mid- 
1954, five of them in 1959 alone 

The Widening Spread. One reason 
Mac McCallum prefers to buy rathe 
than to build is that, unlike Swift o1 
Morrell 
market 
luctant to go 
Explains he 
Hunte1 


chises 


plans to take over 


does not have a 
McCallum is re- 
cold 


and 


Armour, 
national 
into new 
“Both 

have strong fran- 
We can take advantage of that 
right away. It’s more difficult 


areas 
Illinois 


consume! 


much 
starting from scratch.” 
McCallum’s 
Morrell 
its traditional 


So far, mergers have 


brought venturing out trom 
midwestern packing 


area into such distant markets as 
Eastern Pennsylvania and California 
That sort of thing has kept Morrell’s 
1952 

the big idea is to improve 
and McCallum thinks ke 
knows just how to do it. “We like 


manufactured 


sales gaining steadily 
Still, 
margins, 


since 


meats,” he says, “for 


the same reason that Pillsbury would 


cake 


manufacturing 


rather — sell mix than flour 


Through processes 


Allis-Chalmers cost-cutting products for industry 


stacks 2-ton loads 15ft high 


Extra reach of Allis-Chalmers lift trucks stacks loads high 
utilizes more area near ceilings to provide 50 percent more stor 


age space per square foot 


ALLIS 


Allis-Chalmers, Milwaukee 1, Wisconsin 


POWER FOR A GROWING WORLD 


Being low moan has at least one 
advantage: it gives you more room 
for improvement. Example: John 
Morrell & Co. During a period when 
rival meatpackers have barely held 
profit margins steady, Morrell has 
more than quadrupled the share of 
sales it brought down to net. 


¢ Net Profit per $100 of Sales 


MORRELL 


54-58 1959 i? 
Ave Est 


Five Major 
Meat Packers 


you get yourself a higher quality 
product and you are allowed a betts 
price for it. Then, of 


products also help take some of the 


course such 
fluctuations out of the meat business.’ 

Meat packing has been, and may al- 
ways be, an industry of meager return 
3ut Morrell’s McCallum 
succeeded in expanding his margins 
considerably 


has already 


In the five years before 
McCallum took command in late 1953 
Morrell’s net profit averaged just 20x 
on every $100 of sales. In the next 
ive years, Morrell’s margin 
50c. When McCallum 
fiscal which month 
his net will be around 80c per $100 of 
sales. That 
But among the big 
Wilson & Co.., 
from its sporting 
likely to do bette 

Farm to Market. Lately a great deal 
of fat has Morrell’s 
income sheet as a result of the recent 


grew to 
reports on the 
year closed last 


still is not very much 
only 
help 


division, is 


packers, 
which gets some 


goods 


accumulated in 
upsurge in hog supplies. Since ampk 
hog marketings tend to provide bette: 
ratios in the industry, all 


But 


two 


operating 
packers have shared in the feast 
Morrell, 


thirds of its sales from pork, has been 


which customarily gets 


getting more than its share of the 
After bringing in a relatively 
$402 and $2.80 
per share in during 1958 
McCallum will report about $420 mil- 
$4.50 per 


1959 


benefits 


good million in sales 


earnings 
lion in sales, roughly share 
in earnings for fiscal 
The that tantalizes many 
a Wall Street analyst at the moment 
packers, Morre 1] 


make out in fiscal 


question 


well the 
will 


Hog prices have 


is just how 
among them 


1960 been 
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In fertile New England 


| 
/ 
ras 


industry 


seeds 
itself 


From colonial mill town 
to today’s most progressive industrial park, 
New Englanders have always taken advantage 


of their native industrial ingredients. . . 





power and people, money and markets, 


transport and training facilities, 


Wherever new superhighways 

skirt established manufacturing areas, 

you find new industry humming... to prove once again 
that New England remains just about the pleasantest, 
most productive and profitable place 

in America to live and work. 


Your plant or your business can prosper here. 


This thriving region’s largest electric utility 
system, New England Electric, lies in the heart 
of the world’s most diversified industrial area, 
serves over 4,700 industrial firms and more than 
1,000,000 customers. 


NE WwW ENGLANO ELeCcTRiIC SYSTEM, Boston 
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skids, and that usually means fewe: 
hogs coming to market later on. Yet 
the price of corn, the feeding grain, 
also has a great influence on hog 
production, and “multiple farrowing” 
is gradually erasing seasonal fluctu- 
ations in the supply. So 
certain answer. 
Moreover, there are currently large 


there is no 


cattle on farms which 
have not hit the market very heavily 
If this next 
serve to offset lower hog supplies and 


numbers of 


occurs year, it could 
help shore up packer earnings 

If there is a decline in hog supplies 
and an increase in cattle marketings, 
Morrell, heavily in pork 
relatively 
packers 


might show 
leaner profits than othe: 
Yet Morrell does have a big 
cattle slaughtering unit in Fort Worth, 
Tex., now closed, which could be put 
into use very quickly 

Mac McCallum himself looks for a 
good year in 1960, though 
not as profitable a one as 1959. He 
believes that his processed meat busi- 
of volume and 
fast as his 
materially im- 
Morrell’s chances for bette 
and greater stability. Says 
he: “I think that we’ve put the com- 


perhaps 


ness, now about 25°, 


growing three times as 


over-all sales, has 
proved 


margins 


pany on a higher earnings level than 
in the past.” 


GLASS 


ITS BUSINESS IS 
ALL SURFACE 


Having turned an ancient art 
form into an industry, Ferro 
Corp.'s W eaver treats money- 
making as a business, not a 


hobby. 


A. WEAVER, 69 
night without 
thought orbiting in his brain 


ROBERT seldom goes to 


sleep at a disturbing 
“Some- 
where, someone” he says to himself, 


“is lying awake tonight trying to 
figure a way to put me out of busi- 
ness.” Weave! 
land's Ferro Corp.,.” and these days 
he claims he is sleeping easier. “I’ve 
been in the years,” he 


observed last month, 


is chairman of Cleve- 


business 40 
“and I can’t re- 
member when things looked brighter.’ 

Plenty of Crust. Putting Ferro 
of business would not be as easy as 
all that. Just 
with large chunks of its trade might 


out 


the same, walking off 


not seem to be too tough a proposi- 


*Ferro Corp. Traded NYSE. Recent price 
44. Price range (1959): high, 4554; low, 2734 
Dividend (1958): 92c plus 2% stock. Indicated 
1959 payout: $1.20. Earnings per share (1958) 
$2.76. Total assets: $38.9 million. Ticker sym- 
bol: FOE 


™ 


Allis-Chalmeérs cost-cutting products for industry 


shakes cars empty in 2 minutes 


SS | =n — : 
: a - 
a — an 


Up to six man-hours of labor are saved when 50-ton hopper cars 


are unloaded by an Allis-Chalmers car shaker 


Even sticky material 


unloads in two minutes. Allis-Chalmers, Milwaukee 1, Wisconsin 


vs he Mis 


POWER FOR A GROWING WORLD 


IMPORTED PROFITS- 


Ferro Corp.'s overseas sales amount 
to only one-third its total volume 
But foreign markets have produced 
the steadiest and, often, the fattest 
profits. 

4) Net Earnings ($ Millions) ~~ 





DOMESTIC 


1956 1957 1958 1959 





est 





tion. For ever since Weaver launched 
it back in 1919, Ferro Corp.’s product 
involved the 
abundant the 

crust, chiefly and 


has some of most 
earth's 

feld- 
spar. Its business is porcelain enamel 
frit. Properly applied and baked, frit 
(from the French frire, to fry) is the 
flaky stuff which forms the porcelain 


finish on washing machines and re- 


materials in 


silica sand 


frigerators, bathtubs and toilet bowls 
“It’s the material 
says Weaver, an enthusiastic collecto: 
of porcelain enameled art work, “that 
Limosin brought to peak at Limoges 
We made it an industry.’ 


same essentially,’ 


this 
glass industry is so 
Weave: 
afford to sleep comfortably. He 
some 40°, of the U.S. market 
even larger share of the 
Right with 
production on the rise, frit is in good 
demand in a more stable market thar 
Thus Weave: 


about 12 


Ferro’s position in 
the 


commanding that 


special 
corner of 
today can 
has 
and at 
world’s frit 
white goods 


trade. now, 


existed just a year ago 
estimated 1959 
record $63 million 
perhaps 65°, to $3.3 
“When 


at capacity as we are,” 


sales up 


to a earnings up 


also a 


million, 


record sum you're running 


he explains 
profit 


“youl really climb 


Taken in themselves, Ferro’s normal 


margins 


profit margins are no great shakes i: 
the 
dicated margin this year will be 
than half the 9.9% 
giant glassmaker Libbey-Owens-F 
last ‘But,” Weave 
out, “outfits like that make 
finished product. We don’t.” In 
Weaver is rather glad that his margin 
too tat ‘As it is.” he say 


“our customers are not ternpted to get 


) 


glass trade. Even its 5.2 


more 
showed 


yeal 


points 


are not 
into the frit business themselves 

Imported Profits. Yet 
Weaver's margins 
highest in 


low as they 
are, probably 
the Unlik« 
such competitors as Chicago Vitreous 
Weave 


subsidiaries 


are 


frit-making 


and Pemco Corp operates 


nine wholly owned and 
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PURE leads the field in service 


53 sa 


to a growing industry 


The Pure Oil Company now has over 40 per cent 
of the specialized truckstop stations in its marketing area— 


and more are on the way 


In the early fifties, The Pure Oil 
Company recognized the growth 
potential of the trucking industry 
and the need for special service 
stations that would meet the needs 
of truckers. 

Today PURE, industry leader in 
truckstop service, has 235 of these 
high-volume outlets strategically 
located along key truck routes 


from Minnesota to Florida, from 
the Dakotas to the Eastern Sea- 
board. 


Pioneering like this—the constant 
search for new and profitable mar- 
keting opportunities—is another 
of the ways we are able to keep the 
sure in PURE for you. 

THE PURE OIL COMPANY, 35 East 
Wacker Drive, Chicago 1, Ill. 


= 
— poner Rempel x 


a Saw tall 


BE SURE WITH PURE 
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has four licensees around the world. 
Frit production abroad is_ usually 
more profitable than at home. 

Part of it is simple bookkeeping 
For example, Weaver charges these 
divisions a flat $1,000-a-month fee 
for all the research and technical help 
they need. That’s a relatively small 
sum, and the bulk of these costs goes 
on Ferro’s domestic books 

However, the most important factor 
is Ferro’s dominance in world 
frit market. “We started to build 
abroad 30 years ago,” Weaver recalls, 
“when it wasn’t fashionable. Now we 
are practically without competition in 
Australia, South Africa and Chile, 
and dominant in ten other nations.” 

Actually, overseas opera- 
tions have not contributed more than 
one third of its total sales volume in 
any of the past five years. Yet they 
have accounted for more than half its 
net income over the same period. 

Ferro Corp. also has launched out 
into natural Taking 
just a short step away from its basic 
business, it makes glazes for fine din- 
kilns for the ceramic in- 
dustries, and other processing equip- 
ment. But the fastest growing of all 
Now run- 
ning at capacity, Weaver says it rnay 
account for as much as 10% 


Ferro’s 


some sidelines. 


nerware, 


is its fiber glass division. 


of sales 


“In three 
glass may mean 
more business to us than we get from 
frit here in the U.S.” 

Dream House. Weaver, though, stresses 
that word may. For he 
big plans for Ferro’s No. One prod- 
uct, frit. Last month in Cleveland 
Ferro broke ground for an 


volume this year. Adds he 


or four years, fiber 


also has 


experi- 


mental house which features porcelain’ 


enameled steel curtain walls. It’s not 
a new idea with him. Weaver spon- 
sored similar projects at Chicago’s 
1933 World’s Fair and Cleveland’s 1936 
Great Lakes Exposition. But this time 
he believes he is on to a coming thing. 
Backing up his work with frit on steel, 
Weaver is also researching enameled 
aluminum curtain walls. “This idea,” 
insists he, “is going to catch on.” 
Weaver is so sure of it that he wel- 
comes change even when it seems to 
hurt frit Thus when stove 
makers started to promote “built-in” 
ranges a few years ago, cutting do- 
mestic frit sales 3°%, Weaver was not 
dismayed. He easily made good the 
loss by selling more enamel frit to 
makers of water heaters. For Weaver 
believes that there is a revolution at 
work in America’s dream houses and 
that it cannot do him anything but 
good. “The Lord taketh away,” he 
says, “but the Lord giveth, too.” 


sales 


Allis-Chalmers cost-cutting products for industry 


packs dig-power at both ends 


New Allis-Chalmers utility tractor can dig trenches, load material, 


handle dozens of other jobs 
space than others its size. 


PO 


It's low, wide 
Allis-Chalmers, Milwaukee 


and turns in less 
1, Wisconsin 


oD 
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PDNLITC 
PAPER PRO! iTS 
When it comes to making profits, 
no other major paper producer 
can quite match Scott. Here’s how 
the Big Five stack up on a basic 
measure of profitability 


5-Year Average Return per $ of Equity (in Cents) 
15 


14 


13 
12 
i 


10 
e 


Scott inter. Crown Mead Kimberly 
national Zellerbach Clark 








PAPER 


SLIGHTLY OFF 
SCHEDULE 


Scott Paper Co. missed its 
sales target last year, but it 
still leads in profitability. 


Back in 1954, Thomas B 
president of Scott Paper Co., 
prediction By 1958, he 
Scott’s sales would be running at the 
rate of $300 million a year 
It seemed like a fairly 
if ambitious 


McCabe 
made a 


forecast, 


reasonable 
Scott was then 
doing $229 million a year, and since 


target 


1950, sales had grown an average of 
over 25 a year. But as it turned 
out, Scott missed its target slightly 
in 1958, fell some $15 million short 
Last month, however, Scott was a 
good bet to hit the bulls-eye in 1959 
Sales in the first nine months were up 
4 (to $219.4 million) McCabe 
was clearly optimistic This should 
Scott 
returt or 


and 


said he, “be a record year for 
About one Scott 
invested capital 


record 
howeve1 there Car 
Even 
slightly 
shown the majors in 
in that vital ratio 
1958, for 
worth it has averaged an annual 13.8 
net profit. And if the 
indication, 


be no questioning when sales 


were slowing up Scott has 
its industry the 


1954 


dollar of net 


way Between 


and every 
first nine months 
Scott 
danger of losing the crown this year 
While sales through Septembe1 
rising only 4%, net 
$2.20 a 


are any IS 1n no 


were 
climbed 11 to 
share 


*Scott Paper Co. Tr 
yxrice: 81',. Price range f 
ion 72',. Dividend (1958) Indicated 1959 
»ayout: $2. Earnings per share (1958 $2 75 
Total assets: $309.2 million. Ticker 

SPP 


aided NYSE Recent 


1959) high, 877, 


symbol 
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PRESIDENT’S REPORT 


From Northern States Power Company and the 4 states we serve | 








NSP pushes atomic power plant 
due for operation in 1962 


Northern States Power Company, in 
co-operation with the Atomic Energy 
Commission under the AEC reactor 
demonstration program, is engaged 
in the project of building a 66,000- 
kw atomic power plant, and thus is 
sharing the industry's efforts to 
develop new sources of power as re- 
placements for fossil fuels. 


SCHEDULED FOR COMPLETION IN 196: 
the plant Sioux Falls, S.D 
will feed power into the NSP i 
connected system. 


near 


nter- 


It will be named The Pathfinder 
And its purpose is to amass path- 
finding data on costs of generating 
electricity with atomic 
practical, 


fuels ina 
full-size plant. 
To this end, 10 other Midwestern 


electric companies are joining NSP 
in the project and—along with the 





missouR' 

' 
COMPANIES CO—OPERATING in this 
ject shaded areas in six 
Midwest Through intercon— 
can also draw power 
finder plant 


p ro— 
serve the 
states. 

they 
Path 


nections, 
from the 
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Atomic Energy Commission—sharing 


and development costs. 


NSP, as owner and 
commensurate 


operator, will 


with cost of 


burning plant of 


a conventio 

comparable size an 
Research, development and constructior 

are expected to total about $31,300,000 


ADVANCED TYPE REACTOR AND SUPERHEATER will 
to the efficiency of the Pathfinder plant 
Controlled Recirculation Boiling Rea 
use steam direct 
thus 


heat 


from 
the 


eactor core 

eliminating need for an 
exchanger 

forward 

supe r 


step will be use 
heater. Along with 
should help make 
competi 


these 
tive with today' 
request, we will be 


this 


glad 


details on new pioneeri: 





RAIL EQUIPMENT 


HAS PIGGYBACK 
COME OF AGE? 


After a decade of talk, is pig- 
gybacking finally catching 
on? “Yes.” proclaims U.S. 
Freight’s Morris Forgash, 
whose prophecies might mean 
$100 million a year in new 
business for the dawdling rail 
equipment makers. 





AS PRESIDENT of U.S 
country’s 


Freight Co., the 
biggest freight forwarder, 
Morris Forgash is normally an 
quent man. But last month as he 
addressed the National Defense 
Transportation Association, his 
quence took on a new ring. “We are 
» proclaimed, “the 
of the box car. Three quar- 
ters of a million now on U.S 
railroads are on the brink of 
The day of piggybacking 
has finally come.” 

An Old Refrain. To his listeners, 
transportation men all, the words 
had a slightly familiar ring. After all, 
piggybacking (a technique of loading 
a full trailer, or similar 


elo- 


elo- 


about to witness,” he 
demise 
cars 
obso- 


lescence 


container, 


flatca 


goods inside 


directly on a railroad instead 
of manhandling the from 
truck to rail car) has been held up as 
the white hope of the rails for the 
best part of a decade. Yet, in 
talk, by 


roads 


spite 
of millions of words of mid- 
1959 all 
had less piggyback equipment 
the French which 
only 4°. as much freight 

A number of factors 
back piggybacking in the 
lous times for the themselves, 
which them heavy 
investment in new and untried equip- 


American combined 
than 
railroads carry 


held 


par- 


have 
U.S 
roads 
made chary of 
ment; the red tape that smothers rate 


changes: and, most frustrating of all, 


the wide assortment of competing 
systems 

These 
the railmen, are 
past What's more, the 
seemed to bear him out 

e At long last, both 
freight forwarders have 
standard-length flatca: 
ard container 
month by the 
Association) 

@ More piggyback cars have 
ordered this year (2,980) 
previous years combined 

e Consolidated 
gest U.S. 


Forgash assured 


a thing of the 


handicaps, 
now 


evidence 


railroads and 

agreed a 
and a stand- 
adopted last 
Standards 


(also 


American 


been 
than in all 
(2,139) 
Freightways, 
trucking company, is 


big- 
now 


Allis-Chalmers cost-cutting products for industry 


stops stray metal electronically 


For pennies a day, an Allis-Chalmers 


purity .. 
pharmaceuticals, 


ALLELES 


plastics 


metal detector guards product 


. detects tramp metal buried deep inside food, animal feed, 
Allis- Chalmers, 


Milwaukee 1, Wisconsin 


rer 4 
ie 


POWER FOR A GROWING WORLD 


U.S. FREIGHT’S FORGASH: 


he sees a bright future 


toughe: 
piggy backing 
that last month it bought Youngstown 
Steel Car Corp. to make its own pig- 
gyback equipment 

The Long, Long Train. Of all For- 
gash’s audience, 


sufficiently concerned about 


rail competition from 


none were more in- 
terested than the three big rail equip- 
ment makers: General America 
Transportation Corp., ACF Indus- 
and Pullman Co. If shippers 
start piggy back 
it would produce a long train 
of consequences. Many of the 725,- 
000 box cars and 115,000 ref 
cars now on the rails would have to 
be replaced at a fan pace than 
now expected. If as little as 1% of 
the 840,000 cars now 
placed each year by piggycars (at 
roughly $13,000 each), it would pro- 
duce a $100-million or better melon to 
be sliced among them 

Strangely 
makers 


tries 


really pressing for 


service, 
rigeratol 
faster 


rolling were re- 


each yeat 
enough, the 
themselves 


equipment 
have 
lackadaisical about 
trend Until 
much had the 
market to 
supplied both special cars 


seemed 
somewhat push- 
this fall, 
piggy back 
itself, having 
and 9.000 


ing the 
ACF pretty 
equipment 


new 


hitches (i. e 


equipment to rt 
flatcars for 


approximate 


conve 
ordinary hauling trailers 
$1,000 per hitch) 
Meanwhile, Pullman did make about 
400 cars on French de 

signer Deodat Clejan’s Piggyback, Inx 
but pushed no designs of its own. The 
GATC Goliath ($364 mil 
stayed out of the 


cost 


contract for 


lion in assets) 
race completely 


possibly because of its own invest 
ment in the 65,000 freight cars it leas« 
to roads 

Hotter Pace. This howeve! 
the race has heated up considerably 
General American bought Piggyback 


Inc modified the Clejan car 


year, 


(which 
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Today, shareholder John Engstrom learned -along with some 
21,000 other Glidden shareholders—that sales in fiscal 1959 were $195,.764,389 
increased 26% to $7,633,531 or $3.31 per share e 


e Net income 
Dividends of $2.00 per share were paid 
e $7,607,001 was invested in new plants and equipment e Working capital reached a new 
high of $58,248,341 e And the shareholders’ equity now amounts to $90,678,607 or $39.29 
a share. If you would like to know more about what 14-year-old John Engstrom learned, you 
are invited to write for a copy of The Glidden Company’s 1959 Annual Report. 


avAtiry, 


creating profit opportunities for business and industry with CED) 
PAINTS « FOODS « CHEMICALS 


The Glidden Corn 
Union Comme 


Cleveland | 
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is lighter and lower than earlier U.S 
versions), and last month offered a 
new protype which General American 
claimed could take any kind of trailer, 
container or automobile carrier. Ex- 
plains General's President William J 
Stebler: “General American always 
holds its fire until we’re sure we're on 
the right track.” The reception its new 
cars got merely strengthened his con- 
viction that it was. In spite of cautious 
railway men who pointed out that 
General American’s new car had nev- 
er been tried in service, Stebler quick- 
ly landed orders for 420 of them (in- 
cluding 200 for the Sante Fe) or over 
$5 million worth. As Stebler put it: 
“And they were just two weeks off 
the drawing board.” 
ACF has a 
good backlog of orders too: for 500 
new piggycars, another 2,600 conver- 
sion hitches 

Meanwhile Pullman—which had 
been offered the first option to buy 
Clejan’s company and design and had 
turned it down—was still sitting it 
out. Unperturbed by the quickening 
race, Pullman President Champ Carry 
insisted he had plenty of time to 
make his play. “Piggyback isn’t a 
field anybody monopolize yet 
Nor is it necessarily in its final form 
That won't be known for years.” 


For its older design, 


can 


One 
month 


thing, though. was sure last 


regardless of which devices 
find ultimate favor, piggybacking as 
a technique is here to stay. One big 
indication comes from Trailer Train, 
a piggyback cooperative of 18 
and US. Freight 


Train’s car miles are up 


rail- 
Traile1 
130% this 
year, and its current fleet of 2,314 cars 
will soon be augmented by 
800 now 
piggycars a day, 
against a national average of 50 miles 
a day for all 90°. of 
Trailer Train’s loaded, 
compared 
of 60°, 
Railroading Revolution? This trend, 
caroled Forgash, may well have some 
Ultimately, 
he said, it could lead to a railroading 


roads, 


another 


being built. Trailer Train’s 


average 200 miles 
freight cars; 
mileage is 
national 


with a average 


astonishing consequences 


revolution which would produce fast 
combination, freight-passenger ex- 
presses eliminate profit-eating empty- 
rail-cat 
and 


miles and passenger deficits 
make “the passenger-freighter, 
streaking through the countryside, as 
beautiful a sight as you can find on 
the American scene.” 

Even visionary Forgash hardly ex- 
pected that day to arrive tomorrow. 
But for the first many other 
transport men seemed willing to con- 
cede that it is ultimately possible 


time, 


Allis-Chalmers cost-cutting products for industry 


turns one man into a road crew 


One man on an Allis-Chalmers Model D grader can rip up old roads, 


load material into trucks, and relevel the 


the cost of larger graders. 


road surface — at half 


Allis-Chalmers, Milwaukee 1, Wisconsin 


) (=o 5 Sf 


POWER FOR A GROWING WORLD 


VATURAL GAS 


SOME LIKE IT HOT 


For three years Northern 

Illinois Gas was in the distrib- 

uting doldrums. But now the 

gas, and the profit, are flow- 
ing its way again. 





A Gas distributor with insufficient gas 
is very much like a carpenter with 
too few nails. Neither is able to do 
much of a building job 

For several years President Marvin 
Chandler of Aurora, Ill.’s Northern 
Illinois Gas Co. has been confronted 
with just such a frustrating situation 
A key distributor in fast-growing 
suburban areas of Chicago, Northern 
Illinois languished while rival pipe- 
liners battled for the right to serve 
the region. Unable to hook up clam- 
oring would-be customers, Chandle: 
watched his earnings level off fron 
1956 through last year 

Lately, however, things have 
changed. With most of the pipeline 
settled, Northern Illinois has 
been pulling new gas into its system 
from such suppliers as Northern Natu- 
ral Gas and Midwestern Gas Trans- 
mission (a subsidiary of Tennessee 
Gas Transmission) Last month 
Chandler took time out to report his 
revenues up 9.7% (to $99.4 million) 
his earnings up 23.7% (to $1.72 per 
share) during the 12 months ended in 
September. “As a 
supplies of gas,” 
“we will authorize, in 1959, up to 
127,500 permits We 
are currently connecting heating cus- 
tomers at the rate of about 2,000 pe 
week.” 

Strike Slowdown. At the moment 
Chandler does face difficulty from one 
quarter. The 
has cut his sales of high-margin 
regulated industrial gas We 
mate,” says he, “that in the last week 
of September, industrial sales of gas 


wars 


the new 


Chandler, 


result of 
exulted 


house-heat 


prolonged steel strike 
non 


est! 


on an interruptible basis were some 
20° lowe1 
pected if production 
been interrupted.” 
Nevertheless, Chandler's big prob 
lem appears well on the way to solu 
Next 


about 


than we might have ex 


steel had not 


tion year the company will 
feet 
of gas daily, a gain of 27 over this 
Northern Illinois 


now must install the distributing lines 


receive 510-million cubic 


year's allocation 
and other facilities to handle its pros- 
Thus, Chand- 
started on a big 
expansion program, will spend $158 
millions by the end of 1963 to keep his 
rejuvenated company moving upward 


pective new customers 


ler has gotten 


on its growth curve 
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THE MARKET OUTLOOK 


by SIDNEY B. 


Commando Tactics 


THIS IS a period which tries the in- 


vestor’s soul—his fortitude, his pa- 
It's not that 
there are not bright spots in one of 
the 
labor-management 
One, 


any 


tience, his perspective 


most disgraceful chapters of 
his- 
example, is the fact 


abuse of 


relations in 
tory for 
that 


sets in 


power inevitably 


motion its own corrective 
Another is the probability that 
the longer-than-expected steel strike 
eliminated the boom-and-bust 
pattern which previously had ap- 
peared inevitable for 1960. Rather, the 
issue much deeper than the 
surface reassurance which always can 
be found, and this is what is so dis- 
turbing. 

More specifically, there are two big 
questions to which no one has a 
definitive answer at this time: 1) Do 
we face an extended period of labor 


forces 


has 


bites 
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will 


manage- 


unrest which 
curtail 
ment’s heretofore 
ambitious capital 
spending programs 
1960? 2) Has 


status quo 


for 
the 
been upset to a 
the 


dislocations inherent in a big spending 


point where beneath-the-surface 


economy now will become serious? 


No question about it, this has been 
a wonderous period in the sense that 
the economy has been able to prosper 
in the face of the steel strike, 
was an irritant rather than a positive 
depressant into October. It’s 
likewise true that a depression never 
has started solely because of a strike 
in a major But the fact 
remains that the repercussions of the 
delayed settlement 


which 


early 


industry 


are just becoming 


The 


close 


third- 
the 
utter 


apparent to the naked eye 
did 
there will 


juartel 
full 


( haos in 


reports not di 


picture, and 
stee| p: ogrammi 
scheduling fol 


this 


monihs to con 


turn 
Will 


le ssen 


raises two que 


current locations 


the 


production d 
previous pron < 
end dividend ases and 
b) Will the 
helped sustain the e« 
the 


an unknown point at whic! 


incre 


whose buying has 


public, 
onomy nov be 
Theres is 


come fearful of future 


a deferred 


becomes a lost sale 
the 


whether the dan 


purchase 

To put it in a 
Question is 
temporary and short-lived, o 


simply 
word $64.000 
lage is 
whether 
it will be deep and pern The 
be at hand the 
snow flies in the East. This distinction 
for the 
around the 
whether a new bull market lies ahead 
As been 
months, the market as measured by 


anent 


answer will before 


is important, issue does not 


revolve question ol 


has emphasized for some 
the Averages is “locked” in a broad 
trading range 
whether can maintain over-all, if 


uneasy, stability until the 1960 pattern 


Today, the question is 
we 


51 





EXECUTIVES... 
a ” 
site-see 


INDUSTRIAL COLORADO 


.. Fight 
at 
your 

_ desk! 


Discover how your company can profit 
positively in Colorado 


learn why Colorado has become ‘‘the 
Stote thot more than meets your site 
requirements 
Examine the documented facts on Colo- 
rado's greot wealth of Manpower, Ma- 
terials, Morkets 
@ See why Pleasant Living, a product of 
Colorado's magic climote, is such o 
valuable bonus to industry. 
This revised-to-the-minute 9-booklet portfolio 
“Industrial Coleorade,"" presents on informe 
tive, concise analysis of the opportunities 
awaiting new ond expanding industry in 
Colorado 


WRITE FOR YOUR COPY TODAY! 


G@oLtoravo 


DEPARTMENT OF DEVELOPMENT 
52 STATE CAPITOL BLDG., DENVER 2, COLO. 
Your inquiry will be held in strictest confidence, 


RECORD 


FOR EVERY 
STOCKHOLDER 


KENYON SYSTEM 

YOUR COMPLETE stock transactions at 
a glance, including: Company, date of pur 
chase and sale, serial no., capital involved, 
dividend rates, due date on dividends, 
market value at due date, taxes, balance 
due on margin account, long or short 
term gain or loss. Wonderful gift. 25 loose 
leaf pages, plus special pages for mutual 
funds, summary dividends, and _ total 
holdings. 5” x 97%” imitation send today 
leather binder, gold stamped. goo 
Satisfaction guaranteed ppd. 


MALCON SALES [¢et.f:2. Sex Ne. 8, Vander. 


veer Sta.. Brooklyn 10, N. Y. 





| and uncertainties, 





For Greater 
INDUSTRIAL 
OPPORTUNITIES 














SOUTHERN RAILWAY SYSTEM 


| becomes more decisive. In a sense, 
| therefore, the stock market is a little 
‘like a composer in search of a new 
| theme, which means this is a good 
time not to attempt to be a battlefield 
hero. But it is nonetheless a good 
’ time to attempt commando tactics via 
; sorties in individually attractive is- 
sues. 

Apropos the foregoing, it is inter- 
esting to note that there are a few 


| companies which might benefit from 


the raw material problems stemming 
from the steel strike. Ogden Cor- 
poration is one of them, for it has an 
important subsidiary in the scrap iron 
business volume will benefit 
from the fact that the mills probably 
will have to use more scrap than is 
normally the case. This subsidiary, 
which earned over $1 per share for 
Ogden in 1956, is understood to have 
been in the black despite the steel 
strike and should have a big year in 
1960. Furthermore, next year the 
company should be in a position to 
take some action.on its long-contem- 
plated spin-off of Teleregister, an- 
other subsidiary which is an im- 
portant factor in the data processing 
field. Ogden diversified 
holding company with a number of 
interesting subsidiaries and 
to be an attractive 


whose 


today is a 


appears 
speculation at 


| around 19. 


While there are domestic problems 
there are bright 
spots in other parts of the world. This 
brings to mind International Packers, 
an old which still appears 
attractive around 21. This because: 
1) The entire world is moving towards 
a higher standard of living, and this 
means more meat consumption. In- 
ternational’s production is below the 
equator, whereas its market is in the 
Northern Hemisphere. 2) With the 
United Kingdom the company’s larg- 
est single customer, any improvement 
in that country’s position (and the 
election obviously 
reassuring) is a constructive facto 
3) With Western deficit 
meat producing area, the success of 
the European Common Market in 
time will benefit International’s sales 
4) Business has been 
the United States 
40°. of consolidated earnings 


favorite 


results are most 


Europe a 


good, too, in 
source of almost 
for we 
have been importing meat 

There are other success stories, too 
Korvette (around 17), 
which started business 11 years ago 
as a local hard goods discount store, 
now has successfully made the transi- 
tion to a regional department store 
chain operation. Earnings reached a 
record high of $1.61 per share in the 
ten months ended August 2. The pre- 
tax profit margin 3.4%. The 
reason for an interest today is that 


For example 


was 


' the problems which reduced the pre- | 





One of New York's finer 
hotels — in exclusive 
Washington Square. 
Spacious single rooms 
from $9 daily. With air- 
conditioning from $12. 
Lavish 2 and 4 room apts. 
with serving pantries. 
Substantial savings by the 
month or on lease. 
N. Scheinman, Managing Director 
GR 3-6400 


New book 
explains why 
the area we 
serve offers 
so much 
opportunity 
to industry. 





Write for FREE COPY 
Box 899, Dept. N 
Solt Lake City 10, Utah 





6 LIGHT 
C0. 


Serving in 
Utah-idehe 
Colerado- Wyoming 











IBM 


179T* CONSECUTIVE 
QUARTERLY DIVIDEND 


The Board of Directors of 
International Business 
Machines Corporation has 
today declared a quarterly 
cash dividend of $.60 per 
share, payable Dec. 10, 
1959, to stockholders of 
record at the close of busi- 
ness on November 10, 1959 


Cc. V. BOULTON, 


Treasurer 


590 Madison Avenue 
New York 22, N. Y. 
October 27, 1959 


IBM 


INTERNATIONAL BUSINESS MACHINES CORP 
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1955 
seem 
include the 
program, 


tax margin from 6.4 in fiscal 
to only 1.5' 


to be past history 


in fiscal 1958 now 
These 
costs olf a major expansion 
the difficulty training an organization 
to live with a different 
and the ability to maintain cost con- 
trol. Korvette is in 


, } 
day's retailing , rms 


product mix 
tune with to- 
and a good 
sales and earnings gain is likely this 
coming 
Among the 
ations \ é { 


yeal 


more conservative situ- 
Optical (around 50, 
three 


1) Our aging popula- 


paying $2 distinct long- 


) Nas 
term “pluses 
tion and better health standards mean 


growing sales of ophthalmic and opti- 


. ; ts 
cal products. 2) The new management 


ess In getting more out 
sales dolla 3) An 


and 


is making prog! 
of its ntensified 
research program acquisitions 
Sales 


with 


are broadening the sales base 


this yeal will be up some 10 


earnings reaching the $3.30 per share 


area against $2.09 last vea) 
Incidentally, the 


is greatly int 


medical protession 
Ameri- 


which falls in 


ested in a new 
can Optical product 


the field of fibe: 


sents the use ol 


-optics. This repre- 


glass broken 


opti al 


down into millions of fibers and then 
fabricated 
It can be 


our insides 


ope-like product 


into a 
used by doctors to examine 
you and ] could look in- 
This small, hereto- 


side our own ears 


fore largely family-owned, concern 
look 

Apropos this column's November 1 
‘d Oil (New Jer- 
that the 


pressure 


may well be taking on a new 
reference to Stand 
sey), it’s interesting to note 


major institutional selling 


in the oil group appears to be 
there 
loss selling, the fact re- 
that the 


which resulted from investment trusts 


now 
over. Granted that will be in- 
dividual tax- 
mains 


heavy liquidation 


cutting down the proportionate 


holdings in the group now appears to 


be over. And this has obviously con- 
structive stock market 
The better-situated oils are 
dates for 
Earlier this 
made to Dyna 


resting 


implications 


candi- 


vear, reference was 


mics Corp of America 


as an inte long-term, low- 


priced speculation. The thought again 


merits mention, for many of the 


factors which led to the original sug- 


gestion now are coming home to roost 


In this 


heavy 


type ol business, there often 


time lag between the re- 


is a 
ceipt of ar ord 
the fir 
pany s 
the tripling of the 


and the shipment of 
oduct Thus, the 


shed p com- 
result of 


backlog lt the 


real promise as a 
past 
amatically demon- 
How evel 1959 re- 
» apology for earnings should 
more than double the 16« 


1958. The mai 


vear, will not be di 
strated until 1960 

quires n 
reported in 
that the 


point is 


A AN ' 


Ady WARP 
eo ro 


** 


- 


a oat of shoes 


Thev re hand-lasted cordovans. and pretty soon now thev should 


fascinating journey that will last- off and o tor four or tive 


We can't plot an exact itinerary. of course But conceivably 


They | beard a plane to Paris and stroll thre oh the 


streets 


turn down Broadway 


ind up 


Thev'll 


climb out of cabs and turn into restaurants 


rails and shine stands, 


Thev ll commute from Connecticut, brake 


push 


through hit shows on Broadway and sermons u 


They 1] ki k 


through pile of 


The \ 


autumn leaves and plod throug! 


rain, and sleet vood news 


hand-lasted cord ins, and someday 


\ pair of 
oflice- 


one of our 127 omebodyv is looking 


© lI be 


waiting te 


MERRILL LYNCH, PIERCE, FENNER & SMITH 


I hanges 


1] 2 Cities 





PAPER 


A possible 30% 

increase in dollar 

sales for the paper 

industry by the 

mid-60s is antici- 

pated, in the opin- 

ion of Goodbody 

& Co. To help 

make this rise in‘ 

sales — 

the industry has the benefit of recently- 
added soodectioe capacity which should 
increase efficiency and provide a greater 
measure of cost control. These are two of 
the factors which suggest, in our opinion, 
that the industry is on the threshold of a 
major advance in earnings. 


KEY QUESTIONS ANSWERED 
Recent moves for greater integration 
should increase profits and lower costs by 
giving manufacturers a more consistent 
and diversified market. Our Letter points 
out the qualitative advantages which new 
machinery gives to manufacturers as they 
enter the next decade. Included are tables 
comparing industry capacity, operating 
rates and estimated rising U. S. require- 
ments for each type of paper product. 
The Letter answers these questions: 

@ How soon will operating rates 
realize maximum benefit from new 
equipment? 

@ Which new uses for paper appear 
most promising? 

@ What effect will plastics and foils 
have on current paper markets? 

@ What are the prospects for foreign 
growth? 


9 STOCKS RECOMMENDED FOR 
LONG-TERM GROWTH 


Our analysts have selected nine long-term 
growth stocks in the paper industry. These 
choices are based on such favorable fac- 
tors as adequate timber reserves, expert 
management, high degree of integration, 
intensive research and aggressive mer- 
chandising. Estimated 1959 earnings are 
included for each stock, as well as actual 
1958 earnings. 

The November Monthly Letter, available 
to investors, includes our monthly list of 
favored securities which are continuously 
under review. For your copy, mail the 
coupon below. 


GOODBODY &CO. 
ESTABLISHED 1891 
MEMBERS OF LEADING STOCK 
AND COMMODITY EXCHANGES 
2 BROADWAY. NEW YORK 4 


OFFICES IN 39 CITIES 
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Please send me without cost your 
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MARKET COMMENT 


Mixed Now, But Better Later 


Un tess there is an “inflationary” steel 
settlement, I think the stock market 
fas measured by the averages) is 
likely to remain in a trading area a 
while longer. As this is written, the 
DJ industrials have been in a range 
between 624.55 and 647.04 since Sep- 
tember 23. That’s less than 3°; ampli- 
tude from the low to the high. What 
people call “the market,” therefore, 
has been getting nowhere fast 

Perhaps this trading range will be 
“broken” a little, one way or the 
other, or even both ways, soon; but, 
barring new,’ I suspect 
“the market” is likely to be a prisoner 
in a relatively narrow trading range 
for some time. As pointed out two 
weeks ago, I think there is quite a 
“supply area” at 650 to 675 and quite 
a support area at 600-615 

Actually, investors and 
traders do not buy, sell or own “the 
averages.” 


“something 


however, 


They buy, sell and own 
individual stocks. During this trading 
range period, we have had real moves 
in stocks like American Motors. 
Brunswick-Balke, United Air Lines, 
Studebaker, Texas Instruments, Mo- 
torola, Thiokol, Westinghouse Electric, 
International Packers and Carpenter 
Steel on the up-side; and real “down” 
moves in most of the oils, most of the 
and in in- 
dividual stocks like Gerber Products, 
U.S. Plywood, Halliburton 
and Worthington, to mention only a 
few 


airframe manufacturers, 


Dresser, 


The great mass of stocks has not 
been doing much either way 

The point is that some investors and 
traders, because they happen to 
own the right stocks, have been doing 
very well—in a market 


doing almost 


which has 
nothing. I know 
one rather careful analyst, a man who 
the 


general situation, who expresses sur- 


been 


has been quite cautious about 


prise that most of his “sometimes re- 


luctant” buying suggestions have 


been working out very well. He says 
that most of his clients really think 
the market has been “going up” dur- 
ing this period of indecision! 
should 


about 


So per- 
continue to think 
individual stocks than 
the “general trend,” a type of think- 
ing which 

Two 


tion 


haps we 


more 


lacking 
enthusiastic men- 
made of Brunswick-Balke 
(39 for the stock recently split 3-for- 
1). Of the stock is not as 
cheap as it was at 100 (for the 
old), but it still is cheap in relation to 
other “growth” 
for the 


serves, 


really has been 


Ww eeks 


ago, 


was 
course 
Earnings 


heavy 
than $3 a 


Situations 
afte 
should be 


rather 
better 


yeal re- 


by L. O. HOOPER 


share on the new 
stock. Profits next 
year should be 
still better. This 
stock is “leisure 
time” through pin- 
for bowl- 
ing alleys (larger 
sales promised again next year), bil- 
liards, sporting goods, etc. It is in a 
growth industry in hospital supplies 
and in school seating 
should improve as it makes its 
pinsetters, instead of having them 
made by Otis Elevator, and as it does 
more of its installment 
financing. Sales should approach $250 
million this year against $38.6 million 
as recently as 1956 

Anothe1 speculative stock 
which appeals to me is General Pre- 
cision Equipment (50) 


setters 


Profit margins 
own 


own sales 


more 


Here we have 
an electronics-based organization with 
a new _ profit-minded 
and about $200 million of annual sales 
out of which to get better 
Earnings this could be 
$2.50 a share, 
be much bette: 

Motorola (124) is a company I have 
followed with admiration 1946 
The stock is of better quality than 
most other broadly diversified 


management, 


profits 
yeal around 


and next year should 


since 


elec- 
relation 
to earnings of probably $7.50 a share 
Due 


sets, a 


tronic issues and cheaper in 


this year and more next yea 
to a much better line of TV 
boom in two-way radio equipment, a 
larger share of the automobile radio 
market, 
and to a good business in components 
Mo- 


moving up 


which in itself is growing 


for the Government and others 
torola’s earning power is 
from the $4-a-share 
higher territory 

Many people 
Chrysler (6354) 
poor in 


area into much 
Watch this company 
are asking about 
Its behavior has been 
that of Ford and 
Motors. I still think the 
because of its high leverage 
the the 


quality of the company’s management 


relation to 
American 
stock, 
and vast improvement in 
and operations, has a very large long- 
term But Chrysler, like 
General Motors and many parts com- 


potential 


panies, is not going to have as good a 
fourth quarter as was expected. That’s 
because the shortage of steel probably 
means operations at 50 of capacity 
or less this quarter, and because large 
model 
written off rapidly 

I think Chrysler 


“accumulation 


change-over costs will be 
is in a long-term 
and that the 


stock may remain in a trading area 


area” 


for a month or two or three. 
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Some time in the next six to 18 
months, people who are patient with 
their holdings of Chrysler now, or 
who buy it on weakness, probably 
will be happy. The stock may turn 
out to be a better investment than 
Ford Motor was when I advised its 
purchase in almost every issue of 
ForBEs at around 40 to 55. But this is a 
“ better later on” issue, nothing to buy 
for quick sensational results. And it 
involves more risk than such motor 
issues as General Motors, Ford and 
Eaton Manufacturing. 

I would like to discourage the idea 
that the steel shares necessarily will 
have a big boom immediately on the 
settlement of the steel strike. In the 
first place, they have not gone down 
much during the strike. Second, 
earnings will recover more slowly 
than expected (many of them will do 
well to break even this quarter even 
if the men go back to work by Nov- 
ember 15) Third, manufacturing 
costs probably will go up more than 
prices in any final settlement. Fourth, 
it may be many quarters before the 
steel industry has another three 
months period as good as the June 
quarter of 1959, when industry was 
loading up inventories for the strike. 
Perhaps by the second and _ third 
quarters of 1960 the steel companies 
will be doing very well indeed, but 
there’s an awkward period ahead of 
the two middle quarters of next year 
The steel stocks I like best, on weak- 
ness, are U.S. Steel, Jones & Laughlin 
and Granite City Steel 

A low-priced speculation which ap- 
peals to me right now is Alle- 
(1354) Most people 
think this is “just another way to 
buy New York Central.” Actually 
only about 20 of the company’s 
assets are in New York Central stock 
Real-estate investments are almost as 
big as the New York Central invest- 
ment, and the company has about 


aghany Corp 


half of its assets in Investors Diversi- 
fied Services, which is a real “growth 
situation.”” There are some new in- 
terests in this company 

Deere & Co. (5342) declined afte: 
the declaration of a 3° stock dividend 
instead of a cash extra and after a 
downward revision in 1959 earnings 
estimates to about $7 instead of $8 
or more. At around eight times 1959 
earnings, this stock looks cheap in 
relation to other issues of commen- 
surate quality It sold as high as 684 
earlier this year. Two building in- 
dustry stocks, not too popular now 
which appeal to me for a pull are 
National Gypsum (58) and Flintkote 
(37). Both are very progressive com- 
panies. These stocks may be slow, 
but they should be good issues to own 


over a pe I 
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What NOW for each of the 
AIRCRAFT & 
MISSILE STOCKS 


IN THE NEW SPACE AGE— 


Which will Fall Behind, 
WHICH ARE DESTINED FOR 
DYNAMIC NEW GROWTH? 


All through the 1958-59 boom, all through the Soviet's earlies 
triumphs—the Aircraft & Missile stocks lay dormant 

Now, although some of these companies still languish outside the strean 
of new government orders, fortune seems ready to smile on others 
gardless, even, of what the general market may do 

In a revealing Value Line Research Report, no 
Missile Stocks—out of 804 stocks in all industries—a 
in the highest rank (Group 1) for apprectation potentiality te ‘¢ 

As for the others—CAUTION! In contrast to the top-ranking 9, 
remaining aircraft stocks range all the way from Group II (Above Aver 
age) to Group V (Lowest) for appreciation potentiality in the next 3 to 
5 years. 

This situation creates two equally important opportunities for far 
sighted investors: (1) to sell those aircraft stocks which are falling behind 
in the space race, and (2) to buy those which are nimble and strong 
enough to lead the most extensive technological advance in history—an 
advance which must be both rapid and imaginative if we are to meet 
the Russian challenge. 


. COMPLIMENTARY COPIES 


To illuminate the probabilities as to which stocks will share in the manu 
facturing rewards of the new space age, we invite you to accept a $5 Gus 
Subscription offer together with complimentary copies of 3 Value Lin 
search Reports covering the SPACE AGE STOCKS in the Aircraft & Mis , 
Chemical & ‘ectrenics industries. These Reports encompass 204 pages 
in all, with full-page analyses of 169 stocks—each including Value Lins 
objective, n athen atically derived Rawk ge fo Probable Market Pe 
ance in the Next Months, for Appres / over a 
pull, for Yield EF wectancy im the next 12 ronth I Q 
Among the stock 


s reported upon 
General Dyna) 
Bel 1irc Grumyp 
Douglas Aire VcD 
Vartin Co Re h 
Boeing | pl DuPr. 
Lockheed Here 
Chirysle 
No. American 
Under this offer, vou will also ' return mail ane 
charge—the latest Value Line Sw ary ¢ on 804 M 
and 50 Special Situations, with Value Line’s objective measu 
Intrinsic Value, Quality, Yield and Appreciation Potentiali 
only $5 (just half the regular pro rata fee) you will receive 
5 weekly fit s of the Value Line Survey with ful pawre 


i 


each of 250 stocks, (b) a riew Npecial Sit if ) Recommend 


Supervised Account Report, (d) two Fortnightly Ce menta 
Weekly Supplements. (In contrast to this $5 Guest Offer. the 
scription rate is $120.) 


To take advantage of this Special Offer, fill out and mail coupon below. 


Zone State 
Send $5 to Dept. FB-141 


THE VALUE LINE 


INVESTMENT SURVEY 
ARNOLD BERNHARD ( 
ding EF. 44 S ~. ¥.¢ 

















10 STOCKS 
UNDER *20 


for big rises in 1960 


In mid-1958, American Motors stock burst 
like a meteor on the market...surging 
from 10 to 43 in less than 11 months. Most 
people were surprised at this rise. Yet 
shrewd traders who detected the 3 clear 
buy signals” given by this stock could 
have turned $1000 into $4300 in less than 
1 year. In 1957, Texas Instruments gave 

clear-cut “buy signals.” Yet probably 
not | investor in 1000 bought this stock 
iround 16 for the rise to over 150 


Which 10 of These 26 Stocks 
Are Poised for Profits Now? 


Alleghany Corp Muter Co 
Amer. Electron Nat. Bellas H 
Assoc. O11 & G Nat. Union El 
Avco Northeast Airl 
Babbitt Panellit 
British Pete Schick 

Canada Dry Servel 

Catalin Corp Sonotone 
Clary Corp S.A. Gold & P 
Fairbanks Whitney Spencer Shoe 
Ford Motor Ltd Stude.-Packard 
Kawneer U.S. industries 
Lear Inc Welbilt 


Our editors have just uncovered 10 unusu 
illy interesting low-priced situations which 
ippear primed to buy now. They are spe 
iheally chosen for the individual who i 
villing to accept a higher degree of risk 
for a ereater profit potential. Here are a 
few highlights from this new report en 
tit'ed 10 Stocks UNper $20 with A 
Higu Prorir POTENTIAL FOR 1960 


One, now selling around 15, has devel 
oped ¢ Hutionary new product i 
market and prospects of 

we make this stock a 

a dramatic rise tnother 

s often identified with “Spe 

“¢ 1 sonall 

ands of the public and a ne 


cquisthon co ild send this stock soaring 


J SPECIAL OFFER 


supply of stock 


To prepare you for large 1960 gains, 

we will send you a copy of this new 

Report with a 2-week trial subscrip- 

tion to the Spear Market Letter for 
just $1. (New subscribers only.) Send this 
ad, your name, address and $1 today to 
Box SP1.38C 


SPEAR & STAFF inc. 


INVESTMENT ADVISERY SINCE 1940 
Babson Park, Mass. 














BIG PROFITS FROM 
COMMODITIES ? 


You can realize unusually large profits in 
commodity futures by making $1 in commod 
ities do the work of $10 in securities. For al 
most 20 years the Franklin Commodity grouy 
has assisted a limited number of companies 
and speculators alike with unqualified advic« 
Now, offered to the public for the first time 
here is an analysis of the various price-making 
tactors translated weekly into specific buy” 
and “‘sell’ recommendations, with each trade 
followed step-by-step to completion. Clearly 
written, even the novice will find FCS letters 
easy to understand 


Write for current FREE trading reports 


FRANKLIN COMMODITY SURVEYS 
Dept. F-2, 79 Wall Street, New York 5, N. Y. 








STOCK ANALYSIS 


The Boom Is W orld-W ide 


Our high state of prosperity, presently 
only somewhat subdued by the steel 
strike, is not peculiar to the United 
States. The same happy situation is 
in clear evidence all around the globe 
whether it be in Japan or Australia 
Even the Soviet Union, 
judging from available reports, is at- 


taining a standard of living unprece- 


or in Europe 


dented in Russian history 
their 
contribution to this world-wide pros- 


Americans can be proud of 
have been 
Despite all 
charges of waste and inefficiency, the 
Marshall Plan and 


act omplishe d their 


perity which would not 


possible without our aid 
other measures 
objective of put- 
back on its 
feet. As a matter of fact, results have 


ting a war-torn world 


been so very good that we can no 
laurels 


but had better be on our toes to meet 


afford to rest on our 


longet 
the competitive challenge of our 
friends as well as our former foes 

A recent brief stay in Europe con- 
firmed even to a casual visitor that 
booming as 


this continent is nevel 


before. It was especially heartening 


to learn from conversations with 
bankers in France and, particularly, 
in Switzerland, who probably are 
among the world’s best informed peo- 
ple, that in their opinion this boom 
is based on a solid foundation and is 
incomparably sounder than the some- 


post-World War | pros- 


perity of the Twenties which to a large 


what phony 


extent rested uneasily on short-term 
foreign loans 

Stock markets have “gone through 
not only in Wall Street but 


all over the 


the roof” 
world, and dividend 
vields have declined to the vanishing 
point. The French equivalent of ou 
I.B.M Machines Bull, for 
is selling at a price earnings ratio 


Neverthe- 


who for 


example, 


which is equally fantastic 
less, European investors, 
vears have played a major role in out 
markets, now seem to feel that the 
prosperity in most countries of thei 
own continent holds greater promise 
than in America and that investments 
in European stocks are still offering a 
potential despite 
the fact that they too are selling at 


record levels 


good appreciation 


Investments in Great Britain and 


France are favored for valid reasons 
The’ election ot tne 
Party 


Great Britain for the next five years, 


Conservative 
assures political stability in 
a factor that creates tremendous con- 
fidence in the restoration of her eco- 


nomic strength and financial integrity 


by HEINZ H. BIEL 


France has 
made obvious and 
impressive eco- 
nomic progress 
unde: President 
DeGaulle’sadmin- 
istration. It is gen- f 
erally believed that 
the changeover to 
(100 old frances to 
be exchanged for one new franc) will 


the “heavy” franc 
have the same psychological effect on 
the stock market there as a 100-for-1 
stock split would have in this country 
by bringing the price of shares down 
“look cheap ~ i 
expected that Frenct 


will be re 


to a level where they 
addition, it is 
corporations will adopt, o1 
quired to adopt, accounting practices 
which sheets and in- 


show balance 


come realistic 


basis than has been the case hereto- 


accounts on a more 


tore 
Since investing in common stocks 
abroad is a new experience for most 


Americans, it should not be done 
without consultation with a qualified 


broke: 


cause of the complexity of the prob- 


specializing in the field. Be- 


lems involved, the analysis of indi 
vidual foreign stocks goes far beyond 
the scope of this column 

On the domestic 
has been 


scene the market 
characterized on the one 
hand by comparatively modest fluctu 
ations in the “averages” and on the 
other hand by real fireworks in the 
secondary auto stocks, the so-called 
space issues, and in such specialties 
as Universal Match which has more 
than mentioned 


(ForBES 


quadrupled — since 


here some 15 months ago 
Sept. 1, 1958) 

A market of this kind is a specu 
lator’s paradise but disquieting for the 
intelligent investor who feels more re- 
assured about the market trend when 
the leadership is in the hands of more 


While the un- 


long duration of the steel 


representative issues 
expectedly 
strike undoubtedly has been a retard- 
ing factor, it is becoming increasingly 
doubtful that the general market wil 
be able to rise to new highs in the 
near future 
When about a decade Nation 

Distillers (32) dec ided to branch out 
into the chemical field. investors had 


high hopes for the company’s future 
the price of the stock rose to 37! 
1951, a 


reac hed since 


+i 
peak which has not bee 

Although close to $275 
million has been spent on capital ex- 
1950 1959 


i d V idends are 


penditures from through 


per share earnings an 
1959 
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still below the level of ten years ago. 
It would be an understatement to say 
that results so far have been disap- 
pointing 

However, it now appears that the 
company is on the threshold of realiz- 
ing a more return on its 
huge investment in the chemical in- 
dustry, primarily as a result of the 
concentration of its efforts on poly- 
ethylene, believed to be the largest 
selling plastic (National Distillers & 
Chemical has become one of the lead- 
ing producers). Earnings this year 
are estimated at better than $2.25 a 
the highest 1951. Sub- 

gains, from the 
projected 
for the years ahead with earnings of 
$3-$3.50 a share regarded as a distinct 
possibility for 1960-61 

With prospects such as these in 
sight, National] Distillers’ stock, 
ently on a $1.20-a-year dividend basis, 
has interesting possibilities 
much risk. The 414% 
convertible 


satisfactory 


share, 
stantial primarily 
polyethylene division, 


since 


are 


pres- 


without 
preferred stock, 
into 2.88 common shares, 
at its current price of slightly below 
pal moderately above 
conversion parity and is equally at- 
tractive 

Ranco Inc. (31%), controlled by 
American Motors until 1955 when the 
parent cash desperately and 
sold its Ranco stock to the public, is a 
leading maker of thermostatic 
pressure controls. Its products are 
used in heaters, gas and 
electric heaters, 
conditioners 


is selling only 


needed 
and 


automotive 
and 

ail 

special control devices, 


ovens space 
and 
including de- 
starting and overload 
relays and controls for home clothes 
Ranco, this year 
estimated at million, is a 


refrigerators, 
frosting timers, 


with sales for 
$37 
comparatively small company by pres- 
It is, nevertheless, 
expanding its markets 
abroad with a major plant in Glasgow, 
Scotland, other subsidiaries in 
Italy, Switzerland and Germany and 
a 40% interest in Australian Controls, 
Ltd 

Earnings for 
September 30 
$2.75 of Ranco’s 
sound financial position and favorable 
outlook, the $1.20 
rate only secure but 


dryers 
about 


ent day standards 


energetically 


and 


ended 
exceeded 


the fiscal year 
may have 
a share. In view 
earnings 
dividend 
may be raised or supplemented by an 
extra dividend before long. The stock 
for 


present 
is not 


has attraction gradual apprecia- 


tion 
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| 

| 


in 1960? 

Don't let tight labor 
uncertainties blind your cyes to the 
profit possibilities of 1960. To plan | 
for New Year profits, get UNITED's ! 
Annual Report, 
pinpointing the risks and 
opportunitics in the 
year ahead, with... 
20 STOCKS for 1960 

5 for Income, 5 for Growth 

10 Stocks for 1960 Profits 


ACT NOW! Send only $2 T 


moncy of 


Forecast 


new 


oday 1 


WITH 6-WEEK TRIAL SUBSCRIPTION 
te United Reports — Starting NOW 


To start receiving the 


right 


next 6 weekly UNITED Reports 
and UNITED'’s ANNUAL PORECASTS on 
1960 right fre 
only $2 with 
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away 


Stocks and Business for wn the press on 
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if you are interested in making each $1 
the work of $100 or $1,00 
morket—then you should be 
in common stock WARRANTS. 
What are warrants 

How is it that each dollar 
vested in warrants dur 3 a Dull o 
ket may bring capita 
much as 1000 or r 

ar invested in 


wisely 


ppreciation 
ver the 
on stox 
tke 
l nvestments 
eciating +t Is 
a tew years? 
you avoid the equally 
losses which may follow uninte 
speculation in wa 
@ What warrants cre inding in 
days market and how should 
be bought and sold 
For the answer to all these questions 
should not miss the most widely-pr« 
only full-length study of its kind 


ants 
outst 


WARRANTS" by Sidney Fried 
copy of this book detail 
warrants, and a current list o 
you should know about 
R. H. M. Associates, Dept. 
F-151, 220 Fifth Avenue, New 
York 1, N. Y. or send tor 
tree descriptive folder 


For 


$2.00 


send 





Opportunities in WARRANTS 


Sect COMMODITY 
=} | PROFITS 


great 
jent 


A. WOOL 


you 
1ise od and 
"THE 
SPECULATIVE MERITS OF COMMON STOCK 
your 
ing the full story of 
{110 warrants 


GD 


DID YOU GET THESE BIG 


all taken since July 


_ MINN. WHEAT 
COTTON SPREADS 

COTTON 

EGGS 


122% 
118% 
40% 
70% 
88% 
RYE 74% 
SOYBEANS 54% 


Toke advantage of the low margins ond tax 
saving opportunities in these fast swinging 
markets. Our new, safer approach to com 
modity profits helps even smal! investors to 
build capital and income quickly. Send for 
to recent trading bulletins 


COMMODITY FUTURES FORECAST 


90 West Broodway, New York 7, BArclay 7-6484 




















FORBES, NOVEMBER 15, 1959 











What's ahead in 1960? 


S 


1 : 


for Stocks 
ay and Bonds 
JUST OFF THE PRESS! 


Face uncer- 
tainties with confidence. Be 
guided on profitable invest 
ment moves by the 


election year 


latest research of 


experts whose experience spans 13 
previous presidential campaigns. Send 
for “Babson’s 1960 Forecast for Stocks 
Bonds.” It 


dollars to 


worth thou- 
Use it to 
for profits and prevent losses 


ind can be 


sands of you 


prepare 
Valuable information includes 
OUTLOOK FOR SECURITY MARKET 
10 GROWTH STOCKS 
5 LOW-PRICED BARGAINS 
20 INCOME STOCKS 
10 STOCKS TO WEED OUT NOW 


REPORT ON FUEL CELLS— 
“ENGINES OF THE FUTURE” 
SURVEY—RETAIL GROCERY CHAINS 
$20,000 SAMPLE PORTFOLIO 


BONUS FOR PROMPTNESS! 
If you reply at 
without extra cost, 
entitled 


once, you also yet 
a special Bulletin 
Profits Surge Seen for Auto 
Accessories” with buy recommen 


dations 


SUPPLY IS LIMITED 


Be one of the 
a-vear otter 


first to profit from this 
once For $1.00 to cover 
and mailing, it gives 
you a sample of the 
hedged that 


for more 55 years 


cost of printing 
unbiased, un 
has built estates 
Profit 
experience of the 


advice 
than 
the research and 
Country's oldest Personal Investment 


from 


Advisory Service. Send for your copy 


of our 1960 Fore« ast” today 





MAIL $1.00 WITH THIS AD 


BABSON’S REPORTS, INC. 
Dept. F-103 
Wellesley Hills 81, Mass. 
Please send me BABSON’S FORE 
CAST FOR STOCKS AND BONDS 
for which I enclose $1 
cost of printing and mailing 


to cover the 


NAME 


STREET 


INVESTMENT POINTERS 


Waiting It Out 


As a whole, the general market ap- 
pears to be on the defensive, and it 
is possible that it could be quite some 
time before the 
gets unde 
will be 
time, 


next major advance 
Undoubtedly, there 
rallies time to 
tempted 


way 
from 
will be 
not be 


strong 
and investors 
to buy. It will easy to 
taking a chance on such occasions, but 
as scon as one the 
best thing to do is to get out and take 
a small Willingness to take 


suc- 


resist 


sees he is wrong, 
loss 
losses is a vital attribute of the 
cessful investor 

During periods of adjustment, an 
trade very lightly, 
part of his capital. The 
halance should be kept in the type of 
investments 
last 
ernment 


investor should 


using only 
recommended in 
columns, such as gov- 
grade “A” corporation 
bonds (short-term issues of both are 
preferable) and top-grade preferreds 
These common stocks which evidence 
most strength, including the test of 
market action, are also acceptable. If 
an investor will follow this course for 
a while, he should be 
position for the 


I have 
my two 


and 


in an excellent 
opportunities that lie 
ahead 
Meanwhile, I 
ditional 


ad- 
appear 


data on 
that 


submit 
stocks 
this time 


common 
attractive at 

Genesco (formerly General Shoe), 
to this column, 


the lar gest shoe 


a newcomet is one of 
manutac- 
range of medium-priced 
rubber footwear for 


producers, 
turing a wide 
shoes 


and men, 


by J. DONALD GOODWIN 


chil- 
top- 


women and 


dren, and 
grade shoes fo! 
men. About 
third of the 


pany’s production 


one 


com- 


is sold through its 
618 retail outlets, 
including the Ber- 
land and I. Mille: 
being sold to about 
ent retail dealers, 
etc. Trade names include 
Murphy, Christian Dior, 
and others 

The owns a 75°, 
in Hoving Corp. which, in 
Bonwit Teller, and a 50° interest in 
Tiffany Jewelry. In addition, 
owns Whitehouse & Hardy, Frank 
Brothers, Henri Bendel, Gunthe: 
Jaeckel, a New York City furrier, and 
the Formfit Co., a manufacturer of 
foundation garments 
held abroad 

For 


creased 


chains, the balance 
15,000 independ- 
department stores 
Johnson & 
Mademoiselle 
company interest 
turn, owns 


Gens ‘SCO 


Interests are 


many years, sales have in- 
company di- 
versified into the clothing and jewelry 
business and, since 1950, 
from $84.4 million to $2 
1958. Sales of $275 
mated for this year 
and alert should 
tribute importantly to a continuation 
of this upward trend in the 
At the National Shoe Fair 
the company recently 


that 


steadily as the 


have risen 
18 million in 
million are esti- 
Population gains 
management con- 
future 
in Chicago 
announced a 
men’s shoe will 


new require no 


MARKET AVERAGES—STANDARD & POOR'S "500" 
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shining. The Evershine leather models 
for men and children will be chemi- 
cally treated in such a way that the 
shine will be permanent, thereby 
eliminating the need to polish. The 
shine will be preserved by the use of 
a cloth and will “repel dirt, dust and 
moisture.” Quite a “nifty trick,” 
which, if accepted by the public, could 
be an important contributor to future 
earnings and sales 


Which 227 Stocks to Buy and Sell in 1960! 


ANNUAL 
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18 10 TIMELY NEW STOCK LISTS 


One of the Most Important Forecasts Ever Presented by S&P! 
NEW © Sto« 
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FEATURES these official 
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AND 
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this in- 
to $1.58 a $1.14 a 
share for the same period a year ago, 
that the full vear, 
could reach $2.50-$2.60 a 
$1.89 a all of 
earnings could 


nine months year, * 10 “Stocks for Action” for buying ahead of the unprecedented profits 
: boom of 1960. + 30 Best Low-Priced Stocks. + 21 Growth Stocks for 
Long-Term Profits. + 40 Candidates for Stock Splits or Large Stock Div 
idends. + 24 Good Income Stocks with Prefit Potential. + 18 Blue Chip 
Stocks for Safety and Income. + 12 High-VYielding, Top Quality Bonds 
© 25 Candidates for Increased Dividends. + 6 Christmas Present Stocks 
for Children 
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well be 


Us 
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in- 
dicative of a higher level of profits for 
the company during the years ahead 
In this connection, it is interesting to 


share for 


Simply mai! $1 with this ad, your name, addreas for S & P's 196 
TLOOK, one of America’s F 


New Readers Subscribers « 


Annual Fore 


oremost investment advis« 


picture cast in The Ol ry serv 


ices! nly overed 


STANDARD & POOR’S CORPORATION 


World's Largest Statistical and Investment Advisory Organization. Exstablinhe 


note that an official of the company, 345 HUDSON STREET - NEW YORK 14, N. Y. 


Noble C. Caudill. recently said 
the early part of 
have felt that many 


A469.172 


“Since 
year, I Pee nn oe . 


Sereceseseseeny 








our fiscal ! 





= 


sound basic fac- 


National 
Distillers 


tors indicated a top year in sales and 
in earnings. I the prediction 
that earnings would be the best 


SOUTHERN 
NATURAL GAS 


made 
ou! 


in our company’s history—and I be- 
lieve they will prove to be just this.” 

Shoes and clothing are items that 
we must have against 
that would like to have and for 
which we don’t think we should spend 
the money 


as 


something 
we 


Thus the long-range out- 


and 
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look for Genesco would appear de- 
cidedly favorable. Current price, 33%s 
indicated $1.50 
vield, 4.7 range since 1956, 36-19. 
Wagner Electric, 
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Profit from our next BULL'S EYE 


In August, we advised buying American 
Packard was recommended at 12 
doubled in price 





transformers of as as 





shapes, ail 


equipment, and 


parts to vehicles 


management is intent on 
sales and earnings and has developed 
(e.g., clutch 
cylinders and 
and industrial lift 
Utilities, equipment 
industrial 
important 


Motors from 41 Studebaker 


than 


up 


new Both stocks have 


many products » on September 8 more 
valves, power maste1 


all liquid cool, 
truck brakes) 
producers 


the 


Not all of our selections are so profitable in so short a time. That's granted 

But a fair percentage of them have proved to be bull's eyes 

and companies “ 
We may possibly pick another fast mover in the next four weeks. It 

you nothing to find out if we do 


today. 


{ 
are most customers will cos 


Send no money at all. Just mail the 


coupon 
Finances are very strong. with book 


value at the 1958 
to $54.25 a and cash items in 
excess of current liabilities. Capitali- 
zation is small. consisting of $2.6 mil- 
funded debt and_ 1,013,899 
shares of common stock. Earnings for 
the first six months this year were 
$3.65 a share vs. $2.28 a share in 1958. 
The steel strike will undoubtedly have 
an effect on earnings for the balance 
of the year. Nonetheless, earnings for 
the full year could approach $6 a 


end of amounting 


share 
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Profit Guide To 


62 ACTIVE 
WARRANTS 


Large speculative profits — even smal! F 
fortunes — have been made in well- 
situated, low-priced warrants. For ex- & 
ample, every $100 invested in Tri- 
Continental's warrants at low prices 
arew to $17,200 in 48 months. And @ 
every $100 invested in Hoffman Elec- § 
tronics’ warrants at low prices grew to 
$50,000 in 24 months. Now, as guides 
to your future < prospects in war 
rants (and to help minimize your risks) 
our Editors have prepared 2 new Re- 
ports. One is: “A Statistical ‘Data Guide’ 
to 62 Active Warrants” — which gives § 
you: (1) price ranges of each warrant § 
and ite stock; (2) the stock's earnings § 
and dividend trends; (3) shares outsiand- @ 
ing of both stock and warrant; (4) option @ 
terms and expiration dates of each war- } 
rant; (5) where you can buay and sil 
each warrant. In the second Report 
our Editors select “8 Growth Warrants = 
That Can Make You Big ‘Leverage = 
Profits.” Both of these Reports are # 
yours as a double bonus now when you 
send just $1 (new readers only) to try 
our weekly advisory service “The 
Growth Stock Letter’ for the next 2 
weeks. Mail this ad with your name and § 
address and $1 today to Dept. F-41 


DANFORTH-EPPLY 
CORPORATION 
— Investment Advisors — 


WELLESLEY HILLS 81, MASS. § 
Uk MS KCTS 











Making Profits in 


STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 
for Making Market Profits—and Keeping 
Them. 


FREE ON REQUEST 


Literature on Figure Charts of Stocks and 
Commodities a daily price change 
service . . and instruction material. All 
will be sent free on request. Just write 
for Portfolio F-69. 


MORGAN, ROGERS & ROBERTS, Inc. 
64 Wall Street * New York 5, N. Y 
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DOW THEORY LETTERS 


by Richard Russell 


A service which teaches you to apply the tamous 
Theory to your own portfolio or business—writ 
ten by an expert for serious investors who want 
the facts. Send for brochure explaining the 
Dow Theory, reprints of the author's four recent 
articles in BARRON'S, and a one-month trial 
subscription (4 $1.00. ($40.00 annu 
ally, Airmailed.) 


Dept F, 125 East 93rd Street, 


issues), 


N. Y. C. 28 
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M Oo RF E ANNUAL RETURN 


We suggest Class “‘A"’ 


stock of aggressive 
Dividends paid since 
about $6.00 per share 
ALBERT J. CAPLAN & CO. 
Members: Phila.-Balto. Stock Exchange 
Boston & Pitts. Stock Exchanges (Associates 
1516 Locust St., Philadelphia 2. Pa. 


small-loan 
1942 


chain 
Currently 


TECHNICAL PERSPECTIVE 


Bear Traps 


One of the more remarkable aspects 
of the major uptrend from the com- 
pletion, in May 1958, of the 1957-58 
reversal base to the August 1959 high 
was the continuing “squeeze” of a 
widely distributed short inter- 
est. In July 1958, the New York 
Stock Exchange reported a total po- 
million shares, including 
many representative stocks of invest- 
ment caliber. By mid-August of 1959, 
the short interest had been whittled 
down to 3 million shares; forced to 
by the rise in stock 
prices, the shorts themselves 
tributed to it. 

By past 
short 


cover persistent 


con- 


standards, the 
interest 


current 
(3.4 million shares) is 
But most of the bear po- 
sitions in the major stocks, such as 
the big steels and motors, have been 
reduced to fractions of last year’s 
highs and are replaced by newly in- 


still large. 


| creased and embattled short positions 


in speculative favorites. The recent 
pyrotechnics in American Motors and 
Studebaker are prime cases in point 
(As I am writing this, SK has just 
passed the target at 26, as 
P&F chart printed in 
15. This brings the 
third target at 33 a big step closer to 
plausibility. But it is now quite 
sible that, following a buying climax 
26, the stock will run into more 
supply and that a consolidation phase 
which the 
at 33 might be corroborated.) 

One current situation that intrigues 
Tire & 
which a 
short interest is re- 
55,000 shares. This is 
more than five times the level of open 
short mid-July when the 
stock traded around 75 


second 
plotted on the 
this space on Oct 


pos- 
abc ve 


can develop from target 


me particularly is General 
Rubber (GY, 
mid-October 


ported at ove 


about 75), for 


sales in 


also Possi- 





—s 
103-0 


POINT & FIGURE CHART: 
GENERAL TIRE 
& RUBBER 
30 PRICE REVERSALS 
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JOHN W. SCHULZ 


bly a part of this 

short position is 

held by people 

who are long on 

the various war- 

rants. But I should 

not be surprised 

if this large short 

interest attracted 

enough buyers to produce another 
“bear trap” resulting in covering pur- 
chases at rising prices 

Because.of space limitations, I re- 
produce for you here a P&F chart fo 
General Tire plotted in terms of three- 
point units, instead of the much more 
extensive one-point reversal chart 
But the smaller chart is still very 
illuminating and provides excellent 
perspective. The last two entries at 
60 represent the September lows (ac- 
tually 58-59) established somewhat 
ahead of the low hit by the DJ in- 
dustrials. 

Since then, the reported short posi- 
tions in GY have risen by over 20,000 
shares, or almost 70: Nevertheless, 
write this, the stock remains in 
the downtrend identified by the line 
I have plotted from last May’s high 
(actual: 83). 

But 


as I 


you can clearly see that a 
furthe: price to 78 would 
take the action above this trend line. 
and that a rise to the 81 line 
top the July high (actual: 79) 
a move would complete the 
price development below 81 
May as a conventional 
sal base that could be measured later- 
ally on the 69 level, for placement of 
a tentative target at 102 (shown by 
dashed line and open circle). All of 
which is short- 
hand for saying that 
still incomplete 


rise in 


would 
Such 
entire 
since 


fairly rever- 


technical 
latent 
base 


essentially 
this and 
reversal repre- 
sents a supply-demand situation in 
which enough stock is apparently be- 
ing taken from sellers 
short sellers—to support a potential 
rise to about 102 

You that move 
above the May top would complete a 
still larger base structure, of which an 
extreme measurement on, say, the 78 
level would so far yield a tentative 
target on the 123 line. Interestingly 
enough, a small base is discernible in 
the action since August between 60 
and 75; measured on the 69 line, it 
will project a target at 84, which is 
high enough to suggest that the afore- 


many of them 


can also see any 


*Mr. Schulz is a partn in Wolfe & Co 
member of the New Yor = Stock Exchange 
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mentioned larger base structures can 
be completed 

I think one can conclude from this 
chart that, if a short squeeze were to 
develop in GY, we might be treated 
to a display of fireworks similar to 
the stock’s performance in 1958 and 
earlier this yea Needless to say, 
there is a considerable element of 
speculative risk in a situation of this 
type, but at least near-term support 
is indicated around the mid-60s 

A Lonc-Term Base Near CompPtLe- 
TION. For quite some time I've been 
following the price development of 
Diamond National (DN. 36-37. for- 
merly Diamond Match) with mount- 
ing interest. This is a stock of dis 
tinctly good quality: perhaps more 
important, it seems to be evolving into 
a growth situation 

During recent trading sessions, DN 
has show a marked increase in trad- 
ing activity at rising prices. As I write 
this, the stock has pulled up level 
with the highs of March 1957 and of 
January-February 1959. By rising 
ibove 36, the stock presumably has 
completed a reversal base including 
the action since last March and meas- 


oe 
De 


urable on the 3 line to vield a target 
at 41 This would suggest to me a 
move to 38-plus as at least a techni- 
al probability that could materialize 
perhaps after some more lateral action 
in, say. the 35-37 range. And signifi- 
cantly, any move to 38 or highe: 
would complete the entire action 
since late 1956 as a large reversal 
base (in the 26-37 range) including 
over 30 columns of price reversals 
At present 

plotted at 64 


Inasmuch as a growth factor seems 


tentative target can be 


to be present. I would be inclined to 
give some weight to this high target 
as an indication of the longer-term 
technical upside potential {ou this 
stock. Meanwhile, the support indi- 
cated in the 31-35 range should tend 
to limit the downside risk over the 
nearer term. On the whole, I think 
this stock can be bought on weakness 
either before or after it “breaks out’ 
at 38 especially by the patient long- 
range investo! 

GENERAL Market. It seems to me 
there is now a possibility that the low 
at 626 of October 22 was a valid and 

(CONTINUED ON PAGE 64) 
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A Spectacular 
PROFIT POTENTIAL 
in an OIL STOCK? 


Our Editors pick THIS OIL as one of the 
Best Profit Opportunities in the market today 


NOW —A NEW OIL SITUATION FOR 
A DISCOVERY-UPSURGE 


tock 


and Equity 


eldom seen ; 


The great gain potential w ei is } el ill le 
by even many “ ilt, we believe this 
ground-floor opport n one of the best es 
Find out it tl profit-potential oil now. Send today 
Report 
“THE BIGGEST-PROFIT-POTENTIAL OIL WE 
HAVE UNCOVERED IN MANY YEARS” 


} > 


You will also receive ¢« ‘ Buy-Houip-Switcu Om Stock Rati 
ON 240 Key U. S. AND N N ISSUES—and a set of 3 hand e Wal 
Maps in Color of Majc I reas of the World. 


$ SPECIAL OFFER: This 3-way package is yours along with a 2-week trial 
subscription to our 2 investment advisory services, the Ou Sratistics Butcerin 
and the Canavian On Reports, for just $1. Mail the coupon below today 


OIL STATISTICS CO. ine. meen. 


7] Check here if you prefer a 3-month subscription 
“—— at special rate of $25. (Regular rate $40 


Street 


City Zone State 
THIS OFFER OPEN TO NEW READERS ONLY 








This Mutual Fund seeks possible growth of 
capital and income by investing in a diversified 
list of companies in many industries which are 
active in chemical science 


Prospectus upon request from your deoler, or 


F. EBERSTADT & CO. INC., 


Manager and Distributor of Chemical Fund, inc 
65 Broadway, New York 6, N. Y., Dept. F 


Nome 


Addrew 


GROWTH 
INDUSTRY 
SHARES, Inc. 


—a common stock investment 
company—investing in 

stocks selected for possible 
long-term growth. 


Priced at Asset Value per share plus °), on 
investments under $2,000 


on investments of $25,000 


and down to 1°; 


or more 

Ask for a prospectus describing the Fund 
reviewing its objectives its record, its invest 
ments, and offering its shares 


GROWTH INDUSTRY SHARES, 
A Diversified Mutual Fund 


6 N. Michigan Ave., Chicago 2, IIL 
DAE TGR TES ANE RET CIABICD ey f BUI 


INC, 





COMMODITY 


Analysis via 
Electronic Computer 
7 





A new approac h to pin-point commodity trad 


ing. Send for free copy of results 


« 
MARKET RESEARCH ASSOC. 








108 S$. Los Robles, Pasadena, Cal. 





Inv estment 
Stocks 
for Income 





= in varying amounts. For your free copy 
of this informative Booklet and prospectus 
send ad with your name and address to Dep. i-7 
THE KEYSTONE COMPANY 


50 Congress St., Boston 9, Mass. 





THE FUNDS 


. 


Management: 


SHEATH THAT PROXY! 


Davip ROCKEFELLER, vice chairman of 
the Chase Manhattan Bank and 
brother to New York’s Governor Nel- 
son Rockefeller, has added his power- 
ful who have 
urging investors 


been 
to be 
more active in the 
affairs of compa- 
nies in which they 
hold shares 

As a 


voice to those 
institutional 


general 
rule, when mu- 
tual funds, pen- 
sion funds, insur- 
ance 
and charitable en- 
dowments come to 
disapprove of the 
policies of a portfolio company, they 
sell their holdings. Rarely will they 
indulge in proxy maneuvers or work 
for the overthrow of incompetent man- 
Rockefeller that 
these holdings are becoming too large 
to be dumped on the market at will 
In consequence he argues that these 
should be- 
“more demanding 


companies 


David Rockefeller 


agements. argues 


“sophisticated investors” 
come in the future 
of management.” 
Few fundsmen agree with Rocke- 
feller, Comments Herbert 
Anderson, chief of Distributors Group 
and president of the National As- 
sociation of Investment Companies: 
“We are hired by shareholders 
as investment counsel, not as indus- 
trial managers.” 

Thurston P 
the investment committee of the $690- 
million Union Service group (Broad 
St., Tri-Continental) is more 
opposed to the Rockefeller thesis: “We 


says 


however 


oul 


Blodgett, chairman of 


even 


aren't management consultants,” 
he 
vestment 


“Half-baked suggestions from in- 


companies do more harm 
than good.” 
W. Linton 
dent of the funds 
“We their 


attention to something we disapprove 


(“Bill”) Nelson, 


Delaware 


presi- 
two 
agrees often write to draw 
of. But if management is determined 
to bull it 
get out.” 

Aimost 


inrough, we stomach it—o1 


the only support among 
mutual Rockefeller’s ar- 
gument the $60-million 
Atomic Development Fund. Declares 
Treasurer & Director Stephen Hart- 
well: “Rockefeller is right. If there 
was a fight wouldn't hesitate to 
our proxies. A fund that didn’t 
would be shirking its duties.” 


Why are mutual funders so afraid 
>» 


funders fon 


comes trom 


we 


use 


to throw their weight in proxies‘ 


They are, of course, worried about 
being accused of dominating the econ- 
omy. So, in general, they lean over 
backwards the other way. Few fund- 
men disagree with Rockefeller’s basic 
premise. It’s just that they are timid 
about the consequences. 


Reinvestment: 


BUILT-IN SALES 


Mutual funds rightly stress that capi- 
tal gains distributions are a return 
of capital, and that the shareholde: 
who spends them income is in 
effect living off capital. They urge 
shareholders to reinvest such distribu- 
tions in the fund 

Largest of the balanced funds, $1.4- 
billion Mutual, 
even further. It has persuaded vir- 
tually all the 69° of its 298,000 share- 
holders who capital 
distributions to reinvest income divi- 
dends well. This helped 
stockholders make their money grow 
and has been good business for In- 
vestors Mutual besides. In the latest 
fiscal year (ended September 30) 
some $66 million came into the fund 
this way. The 
ably with the $128 million brought in 
by salesmen, and was enough to make 
good the $62 million in 


as 


Investors has gone 


reinvest gains 


as has 


sum compares favor- 


edemptions 


Portfolio Management: 


RISK CAPITAL 


know it, the 
of Incorporated 


To THOSE who Parke1 
Corp., manage1 In- 
vestors (assets $315 million), the third 
oldest fund, represents all 
that is respectable in Boston 

Parker’s investment men have just 
brought off a big coup in British steel 
for Incorporated’s 67,000 shareholders 
Between April October 
bought $7.4 million worth of shares 
of which the market value is now 
$10.4 million. “We thought they looked 
very cheap in April,” explains Incor- 


mutual 
most 


and they 


porated’s vice chairman and treasure! 
George D. Aldrich 

But why were they so cheap 
City 


because 


> The 
(of London) fought shy of steel 
the Party had 
re-nationalization a 


Labo: made 


steel’s major 

plank in its platform, and an influ- 
faction in the party was 
compen- 

sharehold- 

all. It was 

recognized that if 

the 

won 


ential 
against 
sating 
ers at 


Conservatives 
the October 
elections, British 
steel shares would 
soar. But if Labor 
won they would 
drop through the “George D. Aldrich 
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QUALITY GROWTH 
STOCKS 
AT BARGAIN PRICES 


In the recent market some good grade 
stocks have dropped as much as a third 
from their highs . . . although their 
growth potentials remain intact. A group 
of the best of such issues is analyzed in 
this study. 


This special study, sent free to all new 
subscribers, is but one of hundreds 
FINANCIAL WORLD publishes each 
year. Whether your investment goal 
is income or growth FINANCIAL 
WORLD, backed by 57 years of expe- 
rience, offers you realistic facts and 
guidance to help you to success. 


With its Added Services, a subscription 
to FINANCIAL WORLD represents 
the most complete and reliable invest- 
ment “kit” we have devised in 57 years 
of successful service to the investor. 


Here’s What You Get For $20: 
52 ISSUES OF FINANCIAL WORLD 
Shrewd stop-and-go guidance on risks and re 
wards in stocks and bonds. (Coasts £26 at news 
stands without the above services.) 
EACH MONTH 2 booklet of Independent 
Appraisais’’ of 1,383 to 1.870 listed stocks wit! 
prices. earnings, dividends for quick evaluatior 
(Similar guides st up ft $24.) 
CURRENT INVESTOR'S MANUAL-—The 45th 
Stock Factograph’"’ Manual—indexing S).000 
essential facts about 1,80) companies and their 
securities—good and bad points of each (Sells 
separately at $5.) 
PERSONAL ADVICE-BY-MAITI as 
four times a month he best opinion we 
mail you on any particular stock or vhether 
buy. sell or hold This service cannot be 


chased alone ft any - 

if that sounds like $20 worth of tax- 
deductible expense to you, just send 

your check or money order with name 

and address to Dept. FB-1115. (26-week 

trial offer neludes all of the above 

services for $12.) 

FREE—IF YOU ACT NOW! 
You will receive with your subscription 
a copy of “HOW TO INVEST PROFIT- 
ABLY IN ANY KIND OF MARKET,” 
72-page book with 35 chapters on the 
basic principles of successful investment. 


FINANCIAL WORLD 


Dept. FB-1115 
17 Battery Place, New York 4, N.Y. 








T. ROWE PRICE 
GROWTH STOCK FUND, INC. 
6 


OBJECTIVE: Possible long term 
growth of principal and income. 

OFFERING PRICE: Net asset value. 
There is no sales load or com- 
mission. 


REDEMPTION PRICE: Net asset 


value less 1°. 


Prospectus on request 
Dept. B 
10 Light Street Baltimore 2, Md. 
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FUNDS 
VS. THE MARKET 


¥ 


1949=100 


indexes use weekly closing pres 
fund mdexes assume reuvestment 
Ay 0! Capaal gems at ne! asset veive 


MAY JUNE 


floor. Buying or selling the steels, in 
other words, was a good way of bet- 
ting on the outcome of the elections 
Of course Macmillan’s Conservatives 
won. Incorporated’s ship came home 

To some it seemed a little out of 
character for such a group as Incorp- 
orated’s management to be betting on 
the outcome of (Lazard 
Fund also took a position in British 
steel, but a 


elections 


much smaller one.) 

To all of which the ever-courteous 
Aldrich has an unanswerable retort 
“Ah, but don’t you wish now you'd 


done what we did?” 


Investment Policy 
THE OILS LOSE OUT 


Wuart have the big mutual funds been 
doing with their money lately? Pretty 
much the same things they were doing 
earlier in the vea! according to mu- 
tual fund experts Arthur Wiesen- 
berger & Co. For the second three- 
month period in a row, American 
“elephone & Telegraph was the issue 
snost heavily sold by the 26 companies 
in a Wiesenberge: Other 
stocks sold on balance were, in ordet 
Standard Oil of Indiana, Ford Motor 
of Canada, Burroughs Corp. and 
Standard Oil of New Most 
heavily bought issues International 
Nickel, Allied Chemical, U.S. Rubbe: 
Ingersoll Rand and U.S. Foil 
Wiesenberger & Co. also reports a 
change in industry favorites. In the 


survey 


Je rsey 


portfolios of 36 investment companies 
oil shares as a group slipped in popu- 
larity from first to third place. New 
leader: steel, accounting for 17.3% of 
total investment assets. Office equip- 
place, 


Rubber and 


stocks were fourth and fifth 


ment stocks retained second 


just ahead of oil shares 
utility 








A CONVERSATION 
THAT HELPED ME 
EARN $11,000 


By a Wall Street Journal 
Subscriber 


While lunching at the Athletic Club, I 
overheard two men talking about how 
to get ahead. “I read The Wall Street 
Journal,” said one. “So do I!" exclaimed 
the other. They looked like smart busi 
nessmen, and so I said to myself, “I'n 
going to subscribe.” 

That happened several year go. I 
was earning $100 a week at the time. I 
Wall Street 


Journal. I have been reading that re 


sent for a subscription to The 


markable newspaper ever 
certainly helped me get aheac 
my income increased to $11 

This story is typical. The Jour 
a wonderful aid to men making 
to $25,000 a vear. To assure speed 
livery to you anywhere in the | 
Journal is printed daily in five 
New York, Washington, Cl 
and San Francisco 

The Wall Street Journal has the |} 
staff of writers on business and fi 
It costs $24 a year, but in orde 
quaint you with The Journal 
this offer: You can get a Trial S 
tion for 3 months for $7. Just 
ad with check for $7. Or te 
Addre The Wall Street J 
Broad St., New York 4, N. ¥ 


cag 





EITHER PROSPECTUS 
FREE ON REQUEST 


Incorporated 
Investors 


A mutual fund investing in a list of 
securities selected for possible long 


term growth of capital and income 


Incorporated 
Income Fund 


A mutual fund investing 


securities for current 


THe PARKER CORPORATIOD 
200 Berkeley St., 
Boston, Mass 


Please send Prospe« tus n 
Incorporated Investors 
Incorporated Income Fund 

Name 

Street 


City 








GOODWIN Miniature, All-Purpose rat 


A precision instrument that 
wit de all the calculations of 





dol 





B ES 5 (CONTINUED FROM PAGE 59) oy tg ty ae 
Fast, accurate, sturdy com 
: | *tely portable. Ideal for all on 
! N V t S T M f N I share vs. $4.12 in 1958. The current porting Se, 
50c quarterly dividend was recently 
supplemented by a 25c extra, so that 
it quite é ‘ 


prices, name of nearest dealer 
THE CURTA COMPANY Dept F-1! 
14435 Cohesset $+. Von Muys, Colif 


is possible that before too 
By a Barron's Subscriber long the regular rate will be increased 


A stock split is also 
quite possible in the not-too-distant 
future. The stock has acted quite well 
recently, 


One of the most profitable moves of my in- 
vesting experience cost me only $5. For this 
small sum I began to acquire an asset that 
has brought me untold benefits 

I mean the knou ledge of investment values 
I've gained by subscribing to Barron's Na- 
tional! Business and Financial Weekly 

This has helped me do a better job of 
eparating good investments from bad invest- 


to 75c quarterly 


having advanced to an all- 


time high. Current price, 80 


Si Site). 
oF NS a= 312) = 


New York, October 28, 1959— 


ments. I have built my capital and increased It is gratifying to note that Beech 
my investment income. I have gained greater 
peace of mind financially 


the Board of Directors of Union 
Carbide Corporation has today 
declared a Quarterly Dividend of 
ninety cents (90¢) per share on the 
outstanding capital stock of the 
ooo Corporation, payable December 1 
} own money. It is the only weekly affiliated For the full vear ended Septembe: 1959 to sto kholde rs of record 
with Dow Jones, and has full use of Dow bs : N 6 1959 nw lest Chaneh ie 
Jones’ vast, specialized information in serv- 30, 1959, Beech’s earnings are esti- | OV ) ie last Qué l 
a Dividend was ninety cents (90¢) 
In Barron's you are shown what, where s % Septembe 1959 
ind why the REAL VALUES are, behind cur- pe r share paid September 1 : 
ent ecurity prices. You get clear, well- Payment of this Quarterly Divi 
dend on December 1 will make a 
total of $3.60 per share paid in 


founded information each week on the 
condition and prospects (the changing fo 

1959. In 1958, $3.60 per share was 
also paid 


tunes) of individual corporations—and on in- earnings could approach $5.50 a share 
JOHN F. SHANKLIN 


dustrial and market trends A 5° 
Barron's subscription price is $15 a year rh 
Secretary and Treasurer 
UNION CARBIDE CORPORATION 


Aircraft and Cessna Aircraft, recom- 
mended by this column earlier this 
This story exemplifies how Barron's serves 

i readers. There is no other business or in- year, are continuing to make excellent 
vestment publication like it. It is written fo < 
the man who makes up his own mind about 


mated to have been in the neighbor- 


hood of $4.50 a share, with furthe 
improvement indicated for 1960 when 


stock dividend was recently de- 


but vou can try it for 17 weeks for only $5 
This trial subscription for $5 will bring you 
Everything you need to know to he vou 
handie your business and investment 3-for-1 
with greater understanding and foresi . 
the investment implications of current polit- split, and announced that the regular 
ical and economic events the perspective ’ . 1 } 9 
you must have to anticipate trends and gras; quarterly dividend would xe 20c on 
profitable investment opportunities the 
See for yourself how important Barron 
"an be to you in the eventful weeks ahead 
Just tear out this ad and send it today w 
your check for $$: or tell us to bill vor old stock, compared to the previous 
Address: Barron's, 392 Newbury Street 
ton 15, Mas F 


clared in addition to the regular 40c 
quarterly dividend 
Cessna recently approved 











new stock, which is equal to an 
annual rate of $2.40 a share on the 


rate of $2. The company’s president 
POOR 


stated that earnings and sales for the 
year ended September 30 





SELE 


1959 would 
iF: records 
mania , | oe 
service - inquire abou 
Tecwo fer. DEPT. F-2 


be “about $7.60 a aidan and $100.5 
anc «Pow a Frcune Guants million:” respectively. both new | POOR & COMPANY 
on 9-term * all ana ~~ fs 
[VALUE ntroductory of SCHULZ DIVIDEND NOTICE 


450 stocks charted short 

CHICAGO 
a complete contin chart 
») BOX 91, WALL ST. STA. W.Y.C. 5 














The Board of Directors has 
declared a quarterly divi- 
dend of 37'%2¢ per share on 
the common stock payable 
December 1, 1959 to stock- 
holders of record at the 


(CONTINUED FROM PAGE 61) 


We factually measure the effect of 
WUNIWG POWER SELUING PRESSURE 
in the Stock Market! 

Send $1 for latest Report F or $5 for month 
trial on prompt refund basis if not atisfied 


» » N . 
LOW RY’S REPORTS, Inc. from which the major uptrend could close of business — 


successful test of the September lows 
In any event, the development of a 
potential reversal base in the DJI, 


ber 20, 1959 


A. J. FRYSTAK 


Vice President & Secretary 


A Cotes 28, 1959 alll 


PHILADELPHIA ELECTRIC 
COMPANY 


CS i de d }/ fice 


Dividends of 5 a mn 
remarks of the COMMON Tot K, end 25 
two weeks ago, namely, that I should cents a share on the $1 DIVI 
DEND PREFERENCE CoM 
MON STOCK for the quarter 
ending December 31, 1959. hawe 
been declared payable December 
18, to stockholders of record at 
pressure from the trading-range ac- the close of business on November 
615-645 19, Checks will be mailed 


GEORGE W. MILLER 
Treasurer 


Established 1938 be 
Mw PARK AVE., NEW YORK 17, N. ¥ 


resumed, seems to continue. In 
terms ot P&F 


the base had reached, toward the end 


technique, however, 





of October, only about two thirds to 
AiR REDUCTION three quarters of the 
necessary to yield a target above the 
August high (679 hourly DJI) At 


October's rate of development, a few 





lateral extent 





Company Incorporated 


GERES) 170" consecutive 


COMMON STOCK DIVIDEND 


more weeks of lateral action would 
suffice to fill this requirement, assum- 


ing a reversal base is indeed to be 


he completed 


I want to repeat my 


be much encouraged by a decisive 
rally into the area above 645: this 
would lessen the potential selling 
tion of last spring in the 
O'BRIEN, Secretar range. Meanwhile. I still believe that 


the 615 line is of critical importance 
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QUALITY STANDARD THIS ISSUE 
OF THE INDUSTRY... 


continues to serve: 


Volume 84, Number 10 November 15 


INDEX OF FEATURES 


* Transportation * Construction 

© Agriculture * Petroleum 

® Public Utilities * General 
Industry and Government 


Readers Say 

Trends & Tangents 

Fact & Comment (Maicolm S$ 

The Market Outlook (Sidney B 
Market Comment (L. 0. Hooper 
Stock Analysis (Heinz H. Biel) 

Investment Pointers U. Donald Goodwin 
Technical Perspective Uohn W. Schulz 
The Funds 

Thoughts 


Forbes 
better with Rockwell-Standard: Lurie 
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Grating * Universal Joints 
Executive Aircraft 
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DIVIDEND NOTICE 
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BUSINESS NEWS 


Delaware Fund 2 Lone Star Steel 
Detroit Stee Martin Co 
Armstrong Cork Diamond Nationa McDonne 
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Atomic Development du Pont john Morre 
Mutual Fund Duquesne Light National Gypsur 
Automatic Canteen Fairchild Camera and National investor 
Bethiehem Steel instrument Northern Iilinois Ga 
Broad Street Investing Ferro Corp Pullman 
H.M. Byllesby Foster Wheeler Republic Stee 
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Cessna Aircraft Transportation Scott Paper 
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Chicago, Milwaukee General Telephone & Southern Railway 
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Crane Co Incorporated investor US. Steel 
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Dana Corp Lone Star Cement 


ACF industries 
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The Board of Directors has today 
declared a regular quarterly dividend 
of fifty cents (50¢) per share on the 
Common Stock of the Company, 
payable December 10, 1959, to stock- 
holders of record at the close of 
business November 17, 1959. 


A. A. Finnell, Secretary 
October 26, 1959 


ROCKWELL-STANDARD CORPORATION 


Coraopolis, Pennsylvania 








COLUMNISTS’ COMMENTS 


Genesco 58 National Gyps 
General Tire & Rubber Ogden Cort 
Gerber Products Rance 

Granite City Steel Standard Oi! (New 





Alleghany Corp 
TEXAS PACIFIC COAL AND OIL COMPANY American Motors 


American Optical 
ete, 
e 


a Beech Aircraft 


* Brunswick-Balke-Collender 


Cash Dividend 
No. 201 


Carpenter Steel 
Cessna Aircraft 
Chrysler 


Halliburton Oi! Well 
Cementing 

International Packers 

Investors Diversified 


Studebaker -Packard 
Texas Instruments 
Thiokol 

United Air Lines 


December 4, 1959 Deere 

Diamond National 

Dresser Industries 

Dynamics Corp of America * 
Flintkote 
General Precis 


Services U.S. Plywood 

Jones & Laughiin 55 US. Steel 

Korvette Universal Match 

Motorola Waener Flectr 

National Distillers & Westinghouse Electr } 
Chemical Worthington 54 


° . 
%e s* 
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n Equipment 

At the regular monthly meeting held October 
28, 1959, the Board of Directors declared a regu- 
lar quarterly cash dividend of 25 cents a share 
pavable December 4, 1959, to stockholders of 
record at the close of business November 10, 1959 


Christmas Gift Order Form 


FORBES, 70 FIFTH AVENUE, NEW YORK 11, N.Y. F1190 
Send FORBES for 1 year as my gift to: 


By J. I 


Norman, Secretary 











Name 
Address 
City Zone 


Send Colorful Gift Card signed 
(lf you wish to send more than one gift, 


STANDARD OIL COMPANY 


lease attach lists) 
(INCORPORATED IN NEW JERSEY) P c 's 





The Boerd of Directors 


has declared a Donor 


Cash Dividend on the capital stock of 
60 cents per share on Octo- 
ber 29, 1959. This dividend City 
is payable on December 10, 
1959, to stockholders of 
record at the close of busi- 


Address 


Zone State 


New or Renewal subscription. 
One 1-year Gift Subscription $7.50 
ness on November 9, 1959. Two 1-year Gift Subscriptions $12.50 


30 Rockefeller Plaza, New York 20, N. Y. Each additional 1-year Gift $5 [ 


annem Par 


Also enter my own |!-year 
Payment enclosed 
Gift rates good only 


through Dec. 31, 1959 Bill me 


-American and Foreign $4 a year extra 
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ON THE 


THOUGHTS BUSINESS OF LIFE 


The leader for the time being, who- 
ever he may be, is but an instrument, 
to be used until broken and then to be 
cast aside; and if he is worth his salt 
he will care no more when he is 
broken than a soldier cares when he 
is sent where his life is forfeit in orde: 
that the victory may be won. In the 
long fight for righteousness the watch- 
word for all of us, is spend and be 
little matter 


fails or 


spent. It is a whether 


any succeeds; but 
the cause shall not fail, for it 
mankind 


THEODORE 


one man 
is the 
cause of 
ROOSEVELT 
Our American keynote a certain 
generosity; a certain carelessness, 01 
looseness if you will; a hatred of the 
sordid; an ability to forget the part 
for the sake of the whole; a desire for 
largeness; a willingness to stand ex- 
posed Ezra Pounpb 
The price of power is responsibility 
for the public good 
WIntHROP W. ALpRICH 


There 
words will not begin to redress 
RaLtepH Wa.po EMERSON 


is no calamity which right 


A career, like a business, must be 
budgeted. When it is necessary, the 


budget can be adjusted to meet 
changing conditions. A life that hasn't 
a definite plan is likely to become 
driftwood Davin SARNOFF 
wish ruling over all 
and it is a wish 
in any single instance granted 
man 


There is one 
mankind, which is 
never 

each wishes to be his own 
mastet! 
and it 


ruling 


It is a boy’s beatific vision, 
remains the grown-up man’s 
But the 


service; the 


passion to the last 
fact is, life is a only 
9 


will we serve 


F. W. FaBer 


question is, whom 


The 
being: the 


Art is the right hand of nature 
latter 
former has made us men 


¥. © 


has only given us 
F. ScHILLER 


We have no more right to consume 
happiness without producing it than 


to consume wealth without producing 
it. Georce BERNARD SHAW 


There's only one corner of the uni- 
verse you can be certain of improv- 
ing, and that’s your own self 

Avpous HUXLEY 


At no time in the history of the 


world have so many people had so 
much; and in a way this is frighten- 
ing. I suppose this comes from some- 
thing my mother dinned into my head 
night and day 


are too good.” 


“It's bad when things 
Harry GOLDEN 


If A equals success, then the formu- 
la is A equals X plus Y plus Z. X is 
work, Y is play and Z is keep you 
mouth shut ALBERT EINSTEIN 


The man of regular life and rational 
mind never despairs 
CHARLOTTE BRONTE 


B. C. FORBES: 


Cheerfulness reaches deep 


down into our whole economic, 


social and political scheme of 
things. An internationally known 
industrialist once said to me: “I 
would give a million dollars to 
have Charlie Schwab's 
Schwab himself 


small part of his success in de- 


smile.” 
attributed no 
broken- 


veloping a_picayune, 


down business into a gigantic 
organization to his sunshiny atti- 
tude 


company He 


towards everyone in his 
never believed in 
“bawling out” executives or 
workers. His unfailing habit was 
to praise good work. Time and 
again men are picked for impor- 
tant 


positions, not because of 


unequaled ability, but because 
they “know 
trade,” have a 
wealth of friends who like to do 


with 


everybody in the 
because they 


business them. How are 


friendships won? Invariably by 
cheerfulness. Yes, there is money 


in cheerfulness! 


live, the more I have 
come to value the gift of eloquence 
Every American youth, if he desires 
for any purpose to get influence over 


The longer I 


his countrymen in an honorable way, 
will seek to become a good public 


speaker Georce F. Hoar. 


The feeling of the law, the satis- 
faction of being right, the joy of self- 
esteem are powerful incentives for 
keeping us upright or keeping us mov- 
ing forward. On the other hand, if you 
deprive men of them, you transform 


How 


merely 


them into dogs frothing with rage 
crimes are committed 
their authors could not en- 


dure being wrong' ALBERT CAMUS 


many 
because 


“Take 
“take it 


what want” said God, 


and pay for it.” 
Otp SPANISH PROVERI 


you 


You'll 


day 


break the 


decide 


habit the 
and 


worry 


you you can meet 


master the worst that can happen to 
you ARNOLD H. GLAsow 
that the all-wise 


passion 


I cannot believe 


creator made any stronge! 
than our 
any fish 


we must 


government: but 
and 
friction of the 


power of 


can swim downstream, 


have some 
grindstone to develop a cutting edge 
We can 


the only 


never lose while fighting: 
failure is in giving up 


L. E. EvBANKS 


If all the 
the world, there would not be enough 
experience left to run it. It is a curi- 
ous phase of human nature that when 


men over 50 got out of 


men make a great deal of money in 


some line of work they want to get 
into something they don't know any- 
thing The 
money seems to unsettle men, making 
them 


about accumulation of 


dissatisfied to keep on doing 
the useful things they were doing and 
which their financial 


Henry Forp 


brought them 


reward 


has been regarded in the 
make a living. I 
believe it is the great new realization 


Industry 
past as a way to 
of Business America that industry can 


be something far finer and bigger, a 


way to make a life 
Ernest T. TRrRIcG 
The right use of leisure is no doubt 
a harder problem than the right use 
The 


dyed the color of its leisure thoughts 


of our working hours soul is 


As a man thinketh in his heart so is 
he DEAN INGE 


More than 
available in a 544-page book 
lar edition, $5 


3.000 selected “Thoughts 
Regu- 





Caruthers, I 
Ore. What's your favorite 


rbes book is presented 


ey yeaa 


texts used 


Moreover, thou shalt provide out of all 
the people able! men, such as fear God, 
men of truth, hating covetousness: and 
place such over them 


Exopus 18:21 
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imagination 


set his course 


Black seas, stariess skies. 
no charts or maps to guide him 
But Columbus never faltered 


And a New World was added to the Old 


So it has always been from the first 
use of sails to that modern miracie 
of transportation . the long-distance 


natural gas pipeline. 


Imagination and the courage of Ou 


convictions keep us moving ahead 


From natural gas and oll... heat, power, 


petrochemicals that mean ever wider service to man, 


\) 
wY4 
> we 
— . 
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TENNESSEE GAS TRANSMISSION COMPANY 


LEADING PROVIDE 





ANEW NAME IN NEW ORLEANS (S) 


the proudest 
name in 


HOTELS 


For Reservations 
by the new 
4-Second 
Reservatron or 
Direct-Line Teletype 
call your nearest 
Sheraton Hote! 

EA 


NEW YORK 


A 
BOSTON 
WASHINGTON 


PITTSBURGH : 
BALTIMORE 
PHILADELPHIA 
PROVIDENCE 
SPRINGFIELD Mass 
ALBANY ; 
ROCHESTER 
BUFFALO 
SYRACUSE | 


BINGHAMTON. N Y 


CHICAGO 


: DETROIT 

mee CLEVELAND 
CINCINNATI 
ST LOUIS 
OMAHA 
AKRON 
INDIANAPOLIS 
FRENCH LICK, ind 
RAPID CITY. $0 


SIOUX CITY, iowa 
SIOUX FALLS.S D 


CEDAR RAPIDS, towa 


LOUISVILLE 


DALLAS 
s NEW ORLEANS 


MOBILE, Alabama 


w 
SAN FRANCISCO 
LOS ANGELES 


PASADENA 


PORTLAND. Oregon 


NOW IT'S THE oe 


SHERATON-CHARLES 


NEW ORLEANS’ FABLED CHARM plusthe famous Polynesian glamor of the Outrigger Lounge, MONTREAL, 


Sheraton welcome now await you her ist eraton, an old friend of New Orlear 


HONOLULU 


A 1 TORONTO 
steps from the French Quarter. R¢ - 


hurried elegance of the Cafe de Par 


Diners’ Club 


* NIAGARA FALLS. Ont 


HAMILTON, Ont 
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